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BIG FRENCH STORES 
ASK COVER FROM 
AMERICAN MARKET 


Say That French Companies and 
Underwriters Are “Full Up on 
This Location” 





FULL PARTICULARS SENT HERE 
Lines Offered Are on Bon Marche, 
Galeries Lafayette and Other 
Department Stores 

Twenty-one American companies have 
been asked if they desire to write a 
line on the Bon Marche, one of the 
great department stores of Paris and 
have been told that if they are inter- 
ested a similar line can be guaranteed 
on several other similar risks, includ- 
ing another famous department store, 
the Galeries Lafayette. The reason for 
writing the letter is that the French 
companies and underwriters are carry- 
ing their extreme limit on the locations. 
The line is offered by Muir, Beddall, 
Mise & Company, who also have offices 
at 4 Bucklersbury, London, E. C. 4, and 
at Lloyds. Their French offices are av 
41 Rue Lafayette. 

In addition to writing the companies 
about the line, the brokers sent maps 
drawn by hand in blue pencil and red 
ink and a description of the fire alarm 
service. 

Copy of Letter 

The letter to the companies follows: 
“We beg to inform you that we can 
offer you a share in an additional in- 
surance required by the above on build- 
ings of their main schedule. We need 
not say that this is the best part of 
the risk. The only reason for our ap- 
proaching foreign markets is that ow- 
ing to the existing cover on the en- 
closed schedule of Frs. 63,500,000, all 
local companies and underwriters are 
full up on this: location. 

“Perusing the enclosed copy of the 
general schedule you will find that 
buildings are at present covered for an 
amount of Frs. 25,000,000, which figure 
1s deemed insufficient in view of the 
imecreased value of construction in gen- 
eral. It is accordingly suggested to 
take out an additional Frs. 20,000,000, 
thus increasing the total protection to 
Frs. 45,000,000 on this particular item. 
This last sum required for insurance 
would simply and solely be an indem- 
hity against loss actually incurred by 
the peril under object. If it had not 
been for the limit of cover on the Eu- 
ropean markets, the main schedule 
Would have been increased by Frs. 20,- 

(Continued on page 22) 
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Yesterday 
Today 


Tomorrow 


Agents know the value of Phoenix Prestige and Service 


PHCENIX 


Assurance Company, Ltd., 


of London 
100 William St., New York 


PHCENIX 


Indemnity Company 
75 Maiden Lane, New York 
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A few Agency Opportunities are open in the following states: 
Conn., Del., Ohio, Texas, Vt., W. Va., Wis. 





COMMERCIAL UNION FIRE INSURANCE CO. 


Address our nearest Department 


810 Main St. Gas & Elec. Bldg., Hurt Bldg., 114 Fifth Ave., 
Dallas, Texas Denver, Colo. Atlanta, Ga, New York, N. Y. 


76 W. Monroe St., 
* Chicago, Ill. 
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EQUITABLE LIFE 


Insurance Company 
OF IOWA 


A Company of Stability and Progress, 


1923 


. Safety and Liberality 
Admitted Insurance in 
Dec. 31 Assets Force 
1912 ...cccceese $12,481,725.00 $ 67,326,327.00 
1922 ..........-- $44,995,738.00 $313,132,592.80 


The net return paid on funds left with the Company is 4.8 
per cent. 

For information regarding agencies 

Address: Home Office—Des Moines 








$3.00 a Year; 25c. per Copy 
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EQUITABLE AGENTS 
BREAK RECORDS 
FOR JUDGE DAY 


Send 21,500 Applications in Ten Days’ 
Campaign as Testimonial to 
President 




















MAY AGGREGATE $65,000,000 





Production Force All Over Country 
Entered Campaign With Zest; 
Unprecedented Feat 





The high esteem in which Judge 
William A. Day is held by the agency 
organization of the Equitable Life As- 
surance Society, of which he is presi- 
dent, was demonstrated between April 
2 and April 12 in a ten days’ campaign 
which is believed to have broken all 
records in life insurance production. 

As a testimonial to him the agents 
wrote applications which will probably 
foot up 21,302; and as the policies are 
averaging about $3,000 the aggregate 


looks to be $60,000,000 and 
$65,000,000. 


between 


Not a High Pressure Company 

The Equitable is not a high-pressure 
company, and its only campaign over 
a limited period is the annual testi- 
monial to Judge Day. In 1922 the 
agents upon a similar occasion turned 
in 16,900 applications, some of which 
were not examined. This year only 
examined business was forwarded tw 
the office. Another surprising angle 
was that the business was produced 
by fewer agents than the Society had 
last year. 

In the announcement to the agency 
force the Society said in part: “Judge 
Day on April 20, 1923, will complete 
his twelfth year as president of the 
Equitable. In recognition of the un- 
paralleled achievements of the Society 
during his presidency it has been pro- 
posed that the agency force, following 
the precedent of the past two years, 
join in a united endeavor to honor him 
by another noteworthy exhibition of 
life underwriting during the first ten 
business days of April. It has been 
suggested that we again set 10,000 ap- 
plications as the objective which rep- 
resents a material increase in our cur- 
rent business.” 

Agents sent in the information about 
their performance on pasteboard discs 
shaped like a talking-machine record, 
Judge Day’s steadily increasing popu- 
larity helped placa the agents on their 
toes with the result that'they piled up 
this surprising total. The campaign 
was directed by Frank H. Davis, 
second vice-president. 
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Handling Paid-Up 
Cases to Advantage 


EQUITABLE DISCUSSES PLAN 


Buy a New Policy But Not at Expense 
of Old; Cash Value Alluring 
But Deceptive 


Just how to deal with a case involv 


ing a twenty-payment life policy that 
has reached the end of its deferred 
dividend period, requires careful con 


sideration of the elements entering into 
it. Albert G. Borden, inspector of 
agencies of the Equitable Society, has 
made an analysis of a typical case in 
the following: 

Assume a policyholder now 46 years 
of age whose 20 Payment Life policy 
issued 20 years ago has reached the 
end of its period. The cash value at 
this time on a $10,000 policy would be 
$5,140. The question that confronts 
the policyholder therefore is: Shall J 
draw this $5,140, invest it at interest 
and buy a new policy? Or shall I con- 
tinue the old policy? In most cases 
obviously our answer would be: Buy 
a new policy, but not at the expense of 
the old. 

The argument presented for the clos- 
ing out of the old policy and the pur- 
chase of a new, is that the cash value 
of $5,140 if invested at say 5%, would 
bring an income of roughly $260, and 
with that $260 a year a man at age 46 
could purchase roughly $8,000 of ordin 
ary life insurance taking dividends into 
account, in which event upon his death 
his family would have the $8,000 new 
policy, plus the old Cash Value of $5, 
140, or a total of $13,140. (As a matter 
of fact there would be only about $4, 
900 to invest not $5,140, for the differ 
ence would be required for the new 
premium). 

Three Main Factors 

This argument is very alluring, and 
at first glance seems convincing. But 
let us see what the alternative is. 
There are three main factors 

1. The $5,140 cash value represents 
the net single premium without ex- 
pense loading for a $10,000 participat- 
ing policy. If a prospect at age 46 
walked in and asked for the rate on a 
new single premium participating pol- 
icy for $19,000, he would find that the 
tabular premium (which includes ex 
pense loading and provision for special 
dividend at end of first year) amounted 
to $6,051. In other words, a new single 
premium policy would cost $6,051, 
whereas the holder of a paid up policy 
(through the exclusion of any expense 
loading, etc.) has the same policy for 


$5,140, a difference of nearly $1,000. 
But it may be argued that a _ policy 
holder may not wish to buy a single 


premium policy. That may be, but the 
figures are given in order to empha- 
size the fact that the client enjoys in 
the paid up life policy a very valuable 
premium right which he has to forego 
if he surrenders his contract, for all 
new policies, regardless of the _ pre- 
mium payment must include a charge 
for expenses. 

2. Another argument against with- 
drawing the proceeds is that while with 
the Equitable, we insure the risk of 
loss of his principal ($5,140), which risk 
he must assume if he draws the money 
out and invests it himself. Don’t over- 
look here the value of the Equitable’s 
agreement to pay. 

Applying the Idea 

3. Assuming, however, that the pol- 
icyholder still favors withdrawing the 
principal and buying new insurance, 
the underlying idea of the so-called 
Donnels Method can very well be ap 
plied, especially in the light of the new 
dividend figures, somewhat as follows: 

“Mr. Jones, your insurance money 
represents a ‘prior preferred invest 
ment’ so to speak, for the 


benefit of 
your family. You make the distinction 


I presume as between your family in- 
invest- 


yestments and your business 











‘BUSINESS OPPORTUNITY 


A Leading Life Insurance Producer is open for connection with a 
high-class General Insurance firm in New York City. The object being 
scientific development of Life Insurance Department. 

Address: Box 1,000 
c/o The Eastern Underwriter, 

86 Fulton Street, 
New York, N. Y. 














ments, and you treat your life insurance 
as being in the first category. I as- 
sume, therefore, that if you withdraw 
the proceeds of your life insurance 
money you will invest it with more 
than ordinary care, and that you will 


not expect to earn on the average over 
a term of years more than 5%. 

“Mr. Jones, | am in touch with one 
of the strongest financial institutions 
in the country, and if you desire to do 
so they will be glad to have you invest 
your money with them on a liberal and 
unusual interest basis. If you are alive 
a year from today they are prepared to 
return your money with 3.6%, but if 
you should die in the meantime they 
will make it pretty nearly 100%. You 
say you question whether such a thing 
is possible? Well it really is, and this 
house is a very old and substantial 
concern. In other words, for the small 
difference between the 5% and the 
%.6%, your money is very nearly doub- 
led in the event of your death within 
the year. My advice to you is to take 
advantage of this opportunity. And 
having made this favorable investment, 
if, as IT understand it, you are still in- 
terested in new insurance, you = can 
safely go ahead and buy it.” 

(The explanation of this is, of course, 
that the assured can allow his paid up 
policy to continue, for at age 46 the 
dividend on our present schedule for 
the 21st year would be $88.70, and the 
guaranteed cash value a year from now 
would be $100 larger than it is today, 


the total for the two figures being 
$188.70, which is 3.6% of the present 
cash value of $5,140. The figures of 
course would vary with the original age 
of the insured as explained in our leaf- 
let of February 10, 1923, and the ar- 
gument does not suffer with the older 
ages because the premium rate for new 
insurance keeps going up. It is always 
mounting.) Where the policies are on 
the Ordinary Life plan, the argument 
would be somewhat similar, 





Judge Gary, chairman of the board 
of the U. S. Steel Corp. says there is 
a drastic shortage of labor. Which, 
interpreted life insurance-wise, means 
that every man who wants to work can; 
every business man will have an active 
vear; everyone will handle more money, 
and each and every one should put 
some part of it into life insurance. 


Between medical examinations, Dr. 
Hugh Dunn, of Richwood, W. Va., 
places an occasional policy. His lat- 


est is to insure a brother practitioner 
for $10,000. 


H. O. LEACH WITH SUN LIFE 
H. O. Leach has been appointed sup- 
erintendent of agencies of the Sun Life 
of Canada. He was with the Alfred M. 
Best Company of this city for twelve 
years previous to 1918 when h® was ap 


pointed British Columbia manager of 
the Sun Life, with headquarters at 
Vancouver. 











Paid-for Business, 1922 
Insurance in Force’ - 
Admitted Assets - - 


Liabilities Aas ch dok ed 


The Guardian, address: 


T. LOUIS HANSEN, 
| Vice-President 





Home Office: - - - 





The Guardian Life Insurance 
Company of America 


Established 1860 under the Laws of the State of New York 


Figures from the 63rd Annual Statement which show the 


soundness and strength of the Company: 


Surplus and Dividend Fund — - 


For information concerning opportunitics in the field force of 


or GEO. L. HUNT, 


$ 35,422,225.00 
206,310,800.00 
42,778,214.11 
36,973,311.84 
5,804,902.27 


Supt. of Agencies 


50 Union Square, New York 




















An Example Of 
Agency Building 


MAKING TRAILER A 


LEADER 





J. lf. Hathaway, Mutual Life Manage; 
of St. Louis, Does Big Con- 
structive Job 


Most. life insurance general agents 
agree that they would rather organi 
a new agency than take an old ox 
that had trailed along at a low point 
for years and try to drag it into leaden! 
ship. An example of agency building| 
that shows the possibilities unde 
adverse conditions is shown in the casell 
of the St. Louis agency of the Mutua! 
Life of New York. 

About eighteen months 
office was taken over by J. 





ago that 
I. Hatha. 


way as manager. At that time it was 
well down toward the bottom among 
the agencies of the company. At 


the present. outside of New York ana 
Chicago, there are only four agencies 
of the company paying for more busi 
ness than the St. Louis office and there 
is not a great difference in their stand 
ing. Last year the agency paid for $8, 
000,000 and the current production js 
at the rate of $10,000.000 for 1923. 
Manager Hathaway has doubled the 
number of agents on his staff and has 


secured some high grade men among 
them R. H. Levy, who has been a 
general agent for the Union Centra! 


Lite for nine years and resigned to join 
Mr. Hathaway. The business of. the 
agency has outgrown its old offices and 
an entire floor of the Chemical Build 
ing has been leased to permit of future 
expansion. 





LIFE INSURANCE PROGRAM 
How It Is Used By J. L. Elwell, of | 
Equitable Life of lowa j 
J. K. Elwell, of the St. John & Carter” 
Agency, of the Equitable Life of Iowa, 
has prepared the accompanying life in- 


surance program which he_ uses in 
analyzing the insurance needs of his 
prospects. The form calls the pros 


pect’s attention to the various uses of 
life insurance and focuses his attention 
upon the items which apply especially 
to his own case. 
LIFE INSURANCE PROGRAM 
Family Protection and Preservation of 
Your Estate 


1. Policy to cover mortgage 
and other indebtedness, : Se 

2. Educational Policy for the 
children Ja ee ee 


3. Income endowment policy 
$100.00 per month beginning 
at age 65, } Pe 
And an additional amount to 
provide this sum of money 


for either the insured or 
beneficiary, 

Or 

Continuous monthly income 
policy for beneficiary, = d+. 


4. Policy to cover preferred ben- 
evolences and bequests (out- 
side of heirs) mentioned in 


will, ere 
5. Policy for Expenses 
(a) Last illness and ex- 


penses which 

(b) Federal 

Tax, 

(c) State Inheritance Tax, $.--+* 

(d Income and State Tax, $..-++ 

(e) Administrative fees and 

Court costs, 

(f) Temporary maintenance 

and incidental expenses,  $.-++"" 
Total Insurance Required, 
Inventory of Insurance in force: 


follow, 
Inherita nce 


Devoe sssere 
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Michigan Watching 
$5,000,000 Kresge Case 


MUST GO TO RESIDENT AGENT 








New York Department Hears of Thir- 
teen Non-Admitted Companies; 
James H. McIntosh Interview 


The scene of action of the $5,060,- 
000 Kresge case has been shifted to 
Lansing where the Michigan Insurance 
Department has indicated that it  in- 
tends to take a hand in the case. In- 
surance Commissioner L. T. Hands has 
stated that he intends to see fair play 
although the Department has taken no 
action as yet. 

If, Mr. Hands declared, the business 
is placed by any other than a resident. 
agent of the companies accepting it, 
he will hav. something to say. Under 
the Michigan law companies operating 
in that state cannot accept business on 
a Michigan risk unless it is placed 
through a resident agent. Under this 
interpretation Wallace Scott, of W. E. 


Hutton & Co., Stock Exchange firm, 
who figured in the New York end of 


the case, would be eliminated. 

The New York Insurance’ Depart- 
ment is just now chiefly interested in 
the report that thirteen of the com 
panies Which were among those ex 
pected to participate in the big Kresge 
line are not admitted to do business in 
New York. 


Stirred By McIntosh Interview 
One of the most interesting angles 
of the local situation is the interview 
given to the New York “Herald” by 
James H. MelIntosh, former counsel of 
the New York Life, and now an_ in- 


dependent practicing counsel for insur 


ance interests, with offices at 55 
Liberty Street. Mr. MeIntosh is. at- 
torney for Kresee, Briggs and Scott, 
and in his “Herald” interview he 


characterized the Life Underwriters’ 
Association of New York to be a union. 
Asked by The Eastern Underwriter if 
he had been correctly quoted he said: 


“T see no present reason for under 
taking to repudiate the newspaper 
published report of what the paper 


says I said about the life underwriters’ 
association.” This interview has 
caused quite a stir in the executive 
committee of the association. 


Mr. MeIntosh is counsel for life in- 


surance companies in certain tax 
matters. 
Mr. Kresge is said to be standing 


pat; i. e., the insurance must go 
through the channels where he gave it. 


GOVERNMENT INSURANCE 


New Insurance Written For 1922 By 
Federal Bureau Totaled - 
$214,580,235 


The Government had 298,256 policies 
of veterans’ converted insurance, of a 
lotai value of $1,119,714,005.31, in force 
on Dee, 31 last, according to the an- 
nual statement for 1922 made public to- 
day by the Veterans’ Bureau. 

Total claims awarded up to Dee. 31 
Were 2,620, amounting to $10,574,258. 
Dividends paid to policyholders to 
taled $2,624,810.38. Assets on Dee. 31 
amounted to $73.173,603.02. The bu 
reau reported that new insurance is- 
sued during 1922 totaled $214,580,235.22. 





WOOD REGIONAL SALES MANAGER 
J. B. Wood is regional sales manager 
of the Bankers of lowa for New York, 
New Jersey, Delaware, Maryland, West 
Virginia, Ohio, North Carolina and 
Virginia, 
At the annual meeting of the com- 


Dany on April 10 in Des Moines, old 
Officers were re-elected, 





An eminent official in conversation 
With a representative of The Eastern 
Underwriter predicts that production 
of business will continue good through- 
out 1923 and the first half of 1924. He 
Predicts a slump at that time. This 
man's Predictions haye hit the pulls 
ey In the past. 

















Mohammed ‘asked 
Two' Questions 


OHAMMED had a lot of weird stories to tell, 

of course. But he had just as many good bits 
of philosophy to offer. Incidentally, the Prophet 
was a beautiful fighter. Now and then, when he 
encountered a community not inclined to listen to 
his lectures or sermons he drew his scimitar and 
gently but firmly removed the heads of all the male 
residents. 


Naturally, therefore, it wasn’t long before he was 
feared and, consequently, soon afterwards, gener- 
ally believed. While on the march he dictated the 
Koran, which has since had so large a part in Islam 
civilization. 


One night under the desert moon he gave utter- 
ance to this thought— 


“When a man dies they who survive him ask 
what property he has left behind him. The 
angel who bends over him asks what good 
deed he has sent before him.” 


The man who carries life insurance has answered 
both of Mohammed’s questions. He has provided 
an estate and has sent before him the best of all 
deeds. 


The Prudential , 


Insurance Company of America 
EDWARD D. DUFFIELD, President 





Home Office, Newark, New Jersey’ 


—_— nema 


Com, Savage Goes To 
Am, Life Convention 


WILL ASSIST T. W. BLACKBURN 
Extension of Facilities of Organiza- 
tion Requires Larger Executive 
Staff 





A. C. Savage, insurance commissioner 
of lowa, has resigned in order to go 
with the American Life convention 
where he will assist Thomas W. Black- 
burn, secretary and Mr. 
Savage has proved himself an able 
commissioner of insurance, fair and 
well balanced and a strong advocate of 
all that is desirable in insurance ad- 
ministration. The American Life con- 
vention is to be congratulated upon ac- 
quiring his services, 

Mr. Savage was in the Iowa Depart- 
ment for four years and prior to that 
Was a banker at Adair, Ia. 

The American Life convention has 
been growing rapidly and now has 
nearly 150 companies. At the last an- 
nual convention which was in Milwau- 
kee, it was decided to extend its ad- 
ministrative facilities and build up 
more of an organization. A tremend- 
ous lot of work has been piled on the 
shoulders of Thomas W. Blackburn, the 
efficient secretary, and he was prom- 
ised some relief. 


manager. 





RETURNS TO PENN. FIELD 





John Johnson, of Detroit, Made General 
Agent In Western Pennsyl- 
vania Territory 


John Johnson, of the firm of Zach- 
arias & Johnson, general agents at De- 
troit for the Equitable Life of lowa, 
has been appointed general agent of 
the company in western Pennsylvania. 
The firm will be dissolved by mutual 
consent to permit Mr. Johnson to de- 
velop this field, which has been part of 
the territory under the firm’s manage- 
ment. Mr. Johnson’s headquarters will 
be in either Wilkes-Barre or Scranton. 

This change brings Mr. Johnson to 
his old home territory and close to 
Bucknell College, from which both Mr. 
and Mrs. 


Johnson were graduated. 
Mr. Johnson started his insurance 
career with the Equitable of Iowa at 


Harrisburgh. 


FRED S. JAMES & CO. AGENTS 
Get Fidelity Mutual For New Life In- 
surance Department Which Has 
Been Established 


Kred S. James & Company, Chicago, 
one of the largest general insurance 
concerns in the country, has opened a 
life insurance department. The office 
will feature the Fidelity Mutual. 





AFTER REINSTATEMENT 

Policies of the Equitable of lowa re- 
instated during the year 1916 were re- 
cently studied in order to ascertain how 
long a policy remains on the books 
after having once lapsed. It was found 
that sixty per cent of the policies re- 
instated in 1916 are in force today: 
that the average life of a policy after 
reinstatement is four and_ six-tenths 
years; that seventy-one and one-half 
per cent of the policies now in force 
were reinstated with cash in 1916 
whereas only fifty-seven and one-half 
per cent of those reinstated in 1916 
which are now terminated were rein- 
stated with cash payment. 

The desirability of securing cash 
payment when reinstating policies is 
obvious. It should also be noted that 
a reinstatement not only gives the gen- 
eral agent a substantial renewal com- 
mission at the time of reinstatement 
but assures him of future renewals ag 
well 
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Non-Selling Course 
Proves Popular 


PRACTICAL SIDE 





DEALS WITH 





Joseph B. MacLean Built Up Columbia 
University Course; Agents Attend 
Also 





Next month will mark the comple- 
tion of the second year of one of the 
most successful life insurance educa- 
tional courses ever given in New York. 
This is the general course on life in- 
surance given by Joseph B. MacLean, 
assistant actuary of the Mutual Life, 
at Columbia University. 

Starting in October, 1921, with fifteen 
students, the enrollment at this semes- 
ter was eighty. This course is not an 
actuarial class. It aims to cover the 
whole field of operation of a life insur- 
ance company except selling. No in- 
struction at all is given in life insur- 


ance selling as there is a_ separate 
course covering this subject. 
The Aim of Course 

Mr. MacLean has planned the lec- 


tures to be of special benefit to home- 
office employes of companies, agents 
and others who would be helped in 
their work by a practical knowledge of 
the principles of the life insurance 
business and the methods used in the 
conduct of the business. No special 
knowledge is required to take the 
course with profit as some of the stu- 
dents have no knowledge whatever of 
even the fundamentals of insurance. 
Neither is any mathematical founda- 
tion necessary. Both men and women 
are admitted. 

The majority of the students are 
home office employes of life insurance 
companies, who find the instruction es- 
pecially helpful in their work which is 
handled with more intelligence by rea- 
son of the greater understanding of 
the significance and importance of the 
different steps in home office organiza- 
tion. Several of the New York compa- 
nies are sending selected employes to 
the class, among them being the Mut- 
val, the Metropolitan and the Guard- 
fan. It is understood that these com- 
panies arrange with some of their am- 
bitious and deserving employes to pay 
part or all of the tuition cost. 


Agents have also found the instruc- 
tion valuable because it enables them 
to meet competition more effectively 
by making analvses of life insurance 
propositions, policies and statements 
dealing with the results and costs of 
insurance. The instruction would he 
particularly effective in giving the 
agent material and knowledge from 
which to answer semi-technical ques- 
tions that are always being asked by 
prospects, which the average agent 
usually brushes aside or evades. 

Mr. MacLean’s Career 


Joseph B. Maclean joined the actu- 
arial devartment of the Mutual Life in 
1911. He had been with the Scottish 
Temperance after graduating from the 
Glasgow High School. When the world 
war broke out he enlisted in the Brit- 
ish army and served gallantly. He 
returned to the Mutual Life when dis- 
charged from the army and at the time 
of the visit here of the Prince of Wales, 
the latter personally decorated Mr. 
MacLean with the military cross on 
board the “Renown,” when in the Hud- 
son River, the decoration having been 
conferred by the British government 
for distinguished service in action in 
France. Mr. MacLean was made as- 
sistant actuary of the Mutual Life in 


1920. He is a fellow of various Scot- 
tish, English and American actuarial 
societies. A. T. MacLean, associate 


actuary of the Massachusetts Mutual 
Life, is his brother. 
Subjects of Course 

Mr. MacLean has in preparation a 
book covering ‘the general field of his 
lectures at Columbia which will be pub- 
Nshed this fall or early winter. 
fee for the full course of fourteen lec- 


The, 


tures is $16. There is a university fee 
of $6 which is paid only once and per- 
mits a student to take work in other 
departments of the university as well. 
The subjects of the lectures for this 
term follow: 
Organization 
ment vs. Level 


of Companies—Assess- 

Premium Systems— 
Stock Companies—-Mutual Companies. 
+ History of Life Insurance in the 
United States to 1905. 

The Armstrong Investigation and the 
New York Insurance Law of 1906. 

Types of Life Insurance Policies 
Policy Provisions. 

Mortality Tables. 


Premiums and Reserves—‘Cost of 
Insurance.” 
Selection of Risks—‘“Substandard” 
Insurance. 
The Assets—Valuation of Assets 
The Annual Statement Accounts — 


Schedules —Gain and Loss Exhibit. 
Surplus and Dividends. 
Reserve Systems Allowing for Initial 


Expense-Standards of Solvency 
Modern Developments — Disability 
Benefits—Group Insurance. 
Industrial Insurance--Fraternal Or- 
ders—Insurance without Medical Ex- 
amination, 


Taxation of Companies and of Policy 
Proceeds. 


HIGH ENDORSEMENT OF GROUP 





Pres. W. M. Wood, of American Woolen 
Co., Credits Insurance For 
Good Relations 

William M. Wood, president of the 
American Woolen Co., and a dominat- 
ing factor in the Consolidated Textile 
Co, and consequently the greatest em- 
ployer of labor in the textile field, made 
a remarkable endorsement of group in- 
surance which he made in his annual 
report to the company. The Travelers 
has the group contract. Mr. Wood 
said: 

“Perhaps never before in the history 
of this company were the relations with 
the employees more satisfactory. This 
is due to a growing spirit of confidence 
between employees and management, 
which it is the principle of your com- 
pany to foster. 1922 has not been a 
peaceful year, generally, in the textile 
industry. Outside of the American 
Woolen Co. and some others, during 
the first part of the year many manu- 
facturers reduced wages in an effort to 
stimulate business. We decided not to 
do so, and maintained throughout the 
year the same wages which our people 
have enjoyed since 1920. By more con- 
stant 


with the industry. Their prosperity igs 
not only reflected in increased effj- 
ciency and contentment but also in loy- 
alty to the company. 

“Another strong bond is the 
life insurance and sick benefits, init. 
iated some time back by the company, 
These are relieving our employees from 
that dread of the rainy day which 
haunts the workman at his bench and 
prevents him from giving his unencum- 
bered thought to the best performance 
ot his duties. The result is increased 
health, efficiency, intelligence, and 
stability amongst our employees. We 
feel the results have thoroughly justi- 
fied the expenditure.” 





SALVATION ARMY DRIVE 


group | 





In the insurance field, the following | 


chairmen of the Salvation Army drive 
for funds have been actively at work 
organizing their committees and _get- 
ting everything in readiness for the 
May campaign: 

Haley Fiske, president of the Metro- 
politan Life, represents the life insur- 
ance division; E. G. Driver, of the New 
York Board of Underwriters, has charge 
of the marine insurance group; W. G. 
Falconer, president of the Norwich Un- 
ion and Phoenix Indemnity, is leader 
































work, coupled with an average in the casualty and surety field, and 
Some Legal Aspects of Life Insur- reduction in the cost of living since the R. Henry Depew, president of the 
ance. war, our employees have prospered Broker's Association. 
CTower~ 
Union 
Central |; 
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Teamwork Tells 
Agents’ loyalty and enthusiasm, plus New 
Home Office Service features produce Team- 
work and increase production. 
These new features will help Union Central 
Agents get more business: 
For policyholders: Increased Cash Values made retro- 
active—Enlargement of Free Health Test Service— 
5% interest on policy proceeds and dividends, left on 
deposit. 
For agents: Home Office leads— Letter Circulariza- 
tion Service--Special Bulletin Service —Limit  in- 
creased to $200,000. 
For prospects: New Business Protection Poliey—New 
Life Income Endowment Policy-—Liberalized Disabil- 
ity Clause—Substandard Insurance. 
TEAMWORK-—-Boosting Policyholders and a Loyal | 
Agency Force backed up by the Home Office insure 
success for the Union Central Agent. 
For agency relations write the Home Office. 
The Union Central Life Insurance Company 
Cincinnati, Ohio 
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Missouri State’s 
Indiana National Bid 


OFFERED TO PAY $244,000 


Sold to Inter-Southern for $380,000 


Cash; Preliminary Negotiations’ 
History 
“You may have read of this com- 
pany’s contract to take over the busi 
ness of the Indiana National “uife In 
surance Company of Indianapolis. As 


there may be different stories about it 
and as that company’s affairs have cre 
ated quite comment I thought 
you might like to know the facts as 
far as this company is concerned. 

“After negotiations of some months 
we signed a contract in February to 
take over the business of the Indiana 
National. We figured our price for the 
life insurance in force at $16 per $1,000, 
and agreed to pay, roughly, $244,000 
for the business and assets, refusing, 
however, to accept some of the assets 
at all and scaling others, the 
amount scaled and turned down total- 
ing about $150,000. We agreed as to 
any of those scaled that any salvage 
over the value at which we took them 
would be paid by us to the Indiana 
National. 

“This contract was approved by the 
policyholders and stockholders of the 
Indiana National, as provided by the 
laws of Indiana, and we asked our In- 
surance Department to appoint a com- 
mission to pass on the contract, in ac- 
cordance with the laws of this state. 
The superintendent of insurance of this 


some 


some 


state, Ben C. Hyde, asked Thomas 5S. 
McMurray, Jr., of Indiana, and Thomas 
J. Houston, of Illinois to sit on this 


commission with him. 

“Rive days before the time appointed 
for the hearing by this commission, 
upon application of the Insurance Com- 


missioner of Indiana, the Indiana Na- 
tional was placed in the hands of a 
receiver. At the adjourned meeting of 


the commission on March 28 our con- 
tract was approved subject to the ap- 
proval of the Superior Court of Marion 
County, Ind., by which court the re- 
ceiver had been appointed. Subse- 
quently, that court received bids, and 
the business was sold by order of the 
court to the Inter-Southern Life Insur 
ance Company, of Louisville, Ken- 
tucky, which paid $380,000 cash, as com- 
pared to our offer of $244,000. * * * 





POST GIVES DEATH BENEFIT 

The Theodore Roosevelt Post of the 
American Legion has created an in- 
surance fund out of which a death 
benefit of $100 will be paid to the bene- 
ficlary: of members. The insurance 
money is raised by assessment for each 
death. 


Bookstaver Agency 
Dines Its Leaders 
FACULTY ARE 


N. 8, GUESTS 





Number of Leaders Already Qualified 
for 1923 Clubs; Agency to Have 
Graduate Course 

A luncheon in honor of the Jeaders 
of the J. D. Bookstaver Agency, New 
York, was given by Mr. Bookstaver on 
Saturday and in addition to honoring 
the star agents, fine tributes were paid 
the faculty of the New York University 
life insurance course, who were guests 
at the luncheon. At the guest table 
were Griffin M. Lovelace, director of 
the course, James Elton Bragg, N. L. 
Hoopingarner, Joseph D. Bookstaver 
and EK. Klein. About*seventy-five mem- 
bers of the Bookstaver agency were 
present. 

In addition to leading all agencies 
of the Travelers for 1922, 1921 and 
1920 in the United States and Canada, 
the agency production stands 3414% 
ahead of the same period last year. 
lor the first fourteen days of April the 
increase amounts to 52%. Those who 
have already qualified for the 19238 
clubs are: $250,000 Club, Solon Schiller 
Corp. and Alexander & Mendoza; $100,- 
000 Club, Harry Schultz, Herbert 
Sinithers, Samuel Goodstein, Israel 
Sekuler and Philip Stillerman. 

Kach of the guests spoke and paid 
tribute to the co-operation of the Book- 
staver agency with them in the work 
of the N. Y. U. course. Mr. Book- 
staver called upon the agents to tell in 
a minute what the course had done for 
them and they all found it impossible. 

The agency plans to have post grad- 
uate courses to be given at the agency 
in the fall. 

The leaders for 1922 are: Solon 
Schiller Corp., Alexander & Mendoza, 
Mayer Angstreich, Arthur A. Ebonstein, 
Max A, Gilberg, George W. Korn, Sam- 


uel Cohen, No. {, Frank & Brenner, 
Irving M. Blau Co., Inc., Israel Sekuler, 
Samuel Goldstein, Kdward C. Rein- 
felder. 

Club ex-presidents: $250,000, M. 
Angstreich, 1919; A. Alexander, 1920; 


G. W. Korn, 1921. 
1920. $100,000, S. J. 
Horowitz, 1920; S. Cohen, 1921. 

Club presidents: $250,000, S. Schiller; 
$200,000, J. G. Feit; $100,000, A. Feitel- 
berg. ‘ 


$200,000, S. J. Cohen, 
Cohen, 1919; L. 


TWO AGENTS ARE SENATORS 


The Royal Union Mutual Life, of 
Iowa, has two general agents who are 
members of their respective state Sen- 
ates. They are James E, Norton, of 
Pennsylvania, and Frank B. Shane, of 


Iowa. The former has been with the 
Royal Union since 1910 and the latter 
since 1915. Both of them have been 


placed on the Senate insurance commit- 
tees of their states. 














and Permanent Disability Clause. 








An Increased Dividend Scale for 1923 


PROVIDENT MUTUAL 
LIFE INSURANCE COMPANY 


Or PHILADELPHIA 


The Provident, organized in 1865, as The Provident Life and Trust Com- 
pany, preserves a continuous corporate existence, but, having mutual- 
ized, will be known hereafter as the 


PROVIDENT MUTUAL |\ 


Life Insurance Company 
of Philadelphia 


and will maintain the reputation and tradition which have arisen from 
fifty-eight years of conspicuous fair dealing. 


The policies of the PROVIDENT MUTUAL contain new and attractive 
features, including the recently adopted and exceedingly liberal Total 














INCREASES BENEFITS 


Minnesota Mutual Raises Dividend 
Rates and Makes Disability Bene- 
fits Retroactive 


The Minnesota Mutual Life has an- 
nounced an increase in its dividend 
scale effective September next. The 
company has made four increases in 
dividend rates in the past nine years 
and has never reduced its payments 
to policyholders even during the influ- 
enza epidemic when the majority of 
companies took such action. 

The company also announces that 
disability benefits have been made re- 
troactiva to old policyholders. This 
will offer an opportunity to the com- 
pany’s agents as well as to the old 
policyholders. The disability and 
double accidental death benefits will- 
hereafter be written on life as well as 
endowment forms. 

Beginning Sept. 1 interest paid on 
dividends left with the company will be 
increased from 4%% to 5%. 


QUALIFICATION BILL UP 

Lansing, Mich., April 16.—-The agents 
qualification bill was scheduled to come 
before the house of the legislature this 
week for final action.. It has been re- 
ported out of the insurance committee 

: wy : 
and having passed in the committee of 
the whole is now on the order of third 
reading of bills. 

If a vote taken last week on a de- 
partment measure to provide that 
agents of foreign insurance companies 
doing business in the state shall pay an 
annual license fee of $2, is any cri- 
terion, the vote on the qualification bill 
is bound to be close. The department $2 
license fee bill passed by a vote of 54 
to 28, just three more votes than the 
required majority. 





MERIGOLD WITH PRUDENTIAL 





New York Insurance Department Dep- 
uty Joins Legal Department; James 
H. Guest Promoted 





George E. Merigold, of the New York 
Insurance Department, and James H. 
Guest, of Newark, have been appointed 
Associate General Solicitors in the law 
department of the Prudential Insur 
ance Company. 

Mr. Merigold entered the New York 
Department as Third Deputy Superin- 
tendent under Mr. Hotchkiss when the 


latter was superintendent. He has 
been with succeeding administrations 
in charge of the license bureau and 


other general work. Prior to that time 
he practiced law in Buffalo, N. Y., and 
for two years was secretary to Justice 
Frank C. Laughlin of the Appellate 
Division of the Supreme Court of New 
York. 

Mr. Guest has been in the law depart- 
ment of the Prudential since his admis- 
sion to the bar of New Jersey in 1905, 
and for many years has been Assistant 
Solicitor of the company. 





PRUDENTIAL LOANS IN DENVER 

The Prudential, of Newark, has an- 
nounced that it will loan up to $7,000,- 
000 to builders of small homes in Der- 
ver, the rate to be about 5% per cent. 
The loan to be based on a 65 per cent 
valuation of the property. The Hitch- 
ings-VanSchaak Investment Co., of 
Denver, are handling the Prudential 
loans and say that they have already 
loaned more than $3,000,000 of the Pru- 
dential’s money simce they took charge 
of it, and that during the first three 
months of 1923 the loans amounted to 
$300,000. 





The Connecticut General has desig- 
nated April as accident month. It has 
set a quota of $60,000 in new pre 
miums. 























LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


























MASSACHUSETTS 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 
Incorporated in 1851 


MUTUAL 





Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 








JOSEPH C. BEHAN, Superintendent of Agencies 
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Gets Advice From 

A Master Salesman 
STURM’S LETTER TO A FRIEND 
How the New Man Should Approach 


His Work; Social vs. Business Side; 
Friends as Prospects 





S. W. Sturm, a Mutual Benefit honor 
roll leader for several years past, re- 
cently heard that a friend, formerly 
in the same business that Mr. Sturm 
was in, had become an agent and he 
wrote him the following letter: 

“The one thought that made me hes! 
tate to go into life insurance was the 
possible change that would take place 
in mixing up my social with my busi 
ness life. Now, this is absolutely not 
necessary at all, for you are going to 
be a different kind of a life insurance 
man than that parasite who goes into 
the business to make his living off his 
friends. Life insurance today is alto 
gether a different proposition, 

The New Point of View 

“My conception of life insurance is 
that in lite insurance everybody  be- 
lieves, but the word ‘life’ is an adjec- 
tive describing the kind of insurance 
you want the people to be interested 
in. Now, you can put any Construction 
on this adjective that you please, and 
what more wonderful approach is there 
to your friends when you go to them 
and tell them that your old conception 
of life insurance was exactly what 
theirs is, but since you have gone into 
the business and have studied the sub- 
ject, you have a different conception of 
it and you owe it to them to tell them 
what your theory is. If you can Ccon- 
vince them as you have been convinced 
that this is the theory, they will work 
with you and you muct impress upon 
them that you do not want business for 
your benefit, but you want to serve them 
by giving them and studying for them 
the ideas of what life insurance means. 
The last five years have’ certainly 
changed men’s’ ideas. They have 
changed the banker’s view of credits, 
for he today thinks more of ability and 
character in making his loans than he 
does of assets, and ability you know 
and I know, is certainly valuable only 
while life endures, and is of no value 
when the man is lying in the cemetery. 

“The one thought that you must get 
into your mind is that if you cannot 
prove to the people you call on and to 
your friends that life insurance is a 
necessary part of their business and 
economic program, then you do_ not 
want to take business from them to be 
a peusioner on their bounty as many 
of their friends are. 

“Might I also be permitted to give 
you a little advice as to making the 
best of your time? I find it is very 
valuable to get to my office at eight 
o'clock in the morning so I can get all 
set before nine-thirty, at which time I 
go out. I think it is necessary for us 
to read the daily papers thoroughly so 
as to know what is going on in the 
world. In this business you must gell 
yourself, and the more valuable you 
make yourself, the easier the sale will 
be. I found it also very valuable to 
/o my own work in so far as selecting 
my own prospects.. I do not care to 
have any leads from my office, not that 
they are not valuable, but I find that 
those I dig up myself I go after with 
more force than any others. 

“Immediate sales wil not spell suc- 
cess in this business, but it is the daily 
work—missionary work, if you please 
—that will bring results. The valuable 
asset that you must work for is a 
clientele, and the only clientele that is 
worth while is that class you have sold 
well and the other class upon whom you 
have made a good impression.” 


apartinent of William Thornton, of the 


EXTENDS AGE LIMITS R. N. M. M. PEARCE SELLS LIFE BANKS AND PART-TIME AGENTS 





American National, of Galveston, Now’  Well-Known Broker, Formerly on Beav- 


Boston, April 16, 1923. 


. ane : Editor, The Eastern Underwriter: | 
Writes Policies From Ages er Street, Now Has Offices on do not see why a banker is not just 

10 to 65 contami Fifth Avenue as well qualified to act as a life insur- 

= , ahs . , ance agent as anyone else. Isn’t he ag 
The American National, of Galveston, R. N. M. M. Pearce, formerly one of . as as any as 


announces that it has extended the age the best known 


from 60 to 65 and has reduced the 
minimum age limits from 15 to 10 years, a circular in 


marine insurance men 
limits for which it will write business ch New York, is writing all insurance 
lines in the Straus — ; het 8 is al 
Fifth Avenue. He has recently issued cannot see Ww dat It is about the 

withel: ho featunta tte te banker that makes it undesirable or 


good as a real estate agent, or a fire 
Insurance agent, or a surety agent, or 


pale saith a justice of the peace? 
Building at 565 J 


‘ smi +r : ee dishonorable in any way for hi ac 
making the new limits ages 10 to 65 surance and which bears the _ title: = “ \ife eee nart i a him to act 
inclusive Manager of Agencies C “The Wifects of Federal Taxes on Es- “" “ "2 ee” agent. 
Hubert Ar ler beli that tl ‘tates and the Method of Using Life In- It is claimed that because he is a 

ubert Anderson believes that these ex 


surance to Offset the Charges.’ In this banker that he has a pull. But is this 








tensions will prove of great advantage circular he says part: more true of him than of the real es- 
to the company’s field force. The best estate the estate of in- tate agent or the fire insurance agent 
surance. Why?  Because—1l. No ex- or the justice of the peace? 

FRATERNITY CHAPTERS pense in administration. 2. Immediate Then we go on to the claim that an 

Why not present endowment plans to benefits, 3. Security against claims of agent should not be appointed for a 

local chapters of college fraternities creditors. 4. Life insurance estate in- life insurance company who does not 

‘et > . violate. 5. Insurance income terms give his whole time to this business, 

and sororities? The Mutual Life has cannot be changed by beneficiary. and therefore is not connected with 

just closed an endowment program for any of the businesses above enumer- 
the lowa City Chapter of the Gamma DIED WITH $50,000 PENDING ated, 

Phi Beta Sorority. N. Devereux Putnam, vice-president This is now the practice of most of 





and treasurer of 


Guaranty Trust the leading companies and general 


THORNTON’S STAG Co. of New York, who died this week agencies in the larger cities. But do 


One of the social features at the In- 
surance Commissioners’ Convention in Mr. 
Richmond will be a stag affair in the 


Life Insurance Company of Virginia, to Mr. 


be held on the evening of April 23. orrhage. 


bad $50,000 of life 


been examined once the full tims basis? If not, 


insurance pending you think it practicable to get repre- 
but not issu d at the time of his death. sentation in the outside 
Putnam had 
and the company 
examination. Before 
Putnam died 


territories on 
why not 
asked for a re- the banker, the real estate agent or 
this took place the fire insurance agent, or the justice 


from cerebral hem- of the peace? 


OBSERVER. 








“Twixt the Cup and the Lif” 





“Oft times many things fall out between the cup and the lip” 








HESE words were written over three hundred 
1% years ago by Robert Greene, a contempo- 
rary of Shakespeare. Greene lived a disso- 
lute life and wrote on his death-bed “A Groats- 
worth of Wit Bought with a Million of Repent- 
ance.” The words first quoted above have stuck 
in men’s minds and we have a short modern 
version— 
“There’s many a slip 
Twixt cup and lip.” 


Almost—but not—to get a thing one has 
planned for, labored for, thought he was sure of, 
seemed to have in his grasp—that is the tragedy 
of life and endeavor. 


Such things happen from a great variety of 
causes—some of which could not be foreseen, 
some of which are the fault of others. Sometimes 
they are the result of carelessness or ignorance 
on our own part. But they happen, and we lose 
what we had set our hearts on, and that’s the 
tragedy. Occasionally the loss can be made good 
—only time and labor may be lost; but usually 
such losses, such failures “twixt cup and lip” 
affect us, our children and, ultimately, their 
children. 


What is the most important thing in your 
life? If the Fates were to offer you just one 
wish, what would you wish for? 

Would it not be the welfare of your family? 


What would be the greatest calamity that could 
befall you? Would it not be— 








FAILURE IN DUTY TO YOUR 
FAMILY? 


If, in order to make sure of doing that duty, 
you should decide to insure your life, and should 
apply for a policy and be found an acceptable 
risk, and then die while the papers were in tran- 
sit—that would be a tragedy indeed! That would 
be one of the many things that fail “twixt the 
cup and the lip.” There is something terribly 
suggestive in that title—‘A Groatsworth of Wit 
Bought with a Million of Repentance.” Greene 
was writing a record of his own life. 


Well, it need not so happen to you; your “mil- 
lion of repentance” may be avoided. 


If you apply to the New York Life Insurance * 
Company for its new form of policy, pay your 
premium with the application, and are found to 
be an acceptable risk, you are insured from that 
moment. This is a new feature of New York 
Life policies, and it has already saved the insur- 
ance of at least one applicant who died before 
the policy was issued. He was accidentally killed, 
and under the Double Indemnity feature, which 
was also included in the policy applied for, his 
family was paid double the face of the policy. In 
that case, “twixt the cup and the lip,” something 
fell “in” and not “out.” 


Send for a New York Life Agent and find out 
all about it. 














New York Life Insurance Company, 346 Broadway, N. Y. 


DARWIN P. KINGSLEY, 


President. 
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Best Policy Form 
For Man Over 45 


OR ENDOWMENT? 


He Must Plan for Retirement as Well 
as for Family and Educational 
Demands 





LIMITED PAY 


The Travelers started a discussion 
in the company paper, “Protection,” as 
to the best policy for a man over 45 
and there proved to be a considerable 
difference of opinion. 
in saying: 

“It is the writer’s opinion that for 
the vast majority of men at age 46 the 
whole life policy is the one most suit- 
able. We would, therefore, be much 
interested in your reply.” 

To this one of the editors, express- 
ing his personal ideas, made the follow- 
ing reply: ‘“We believe that a young 
married man with a family (and by 
young we mean a man of 35 or under), 
who has only a limited amount of 
money to devote to life insurance, 
would under ordinary circumstances do 
best to buy the policy which gives him 
the largest amount of protection for 
each dollar he spends in premiums. 
The whole life policy does this better 
than any other contract, except, of 
course, term. 

“But when a man gets to be 45 or 46 
years of age, as a rule, he is earning a 
good income. Usually his children av- 
erage at least 10 or 12 years of age. 
While he still needs life insurance pro- 
tection for his wife and children, he is 
getting to within 15 or 20 years of the 
time when he will want to retire, and 
he ought to be beginning to think about 
himself—-about his own future. 

“We believe that the limited payment 
life contracts or the insurance annuity 
and other endowment contracts are 
better adapted to his needs. They do 
hot require premium payments for as 
long as he lives. They have large cash 
values which will be returned to him 
in the form, of a lump-sum payment or 
monthly life income. They provide 
three kinds of protection; protection 
for his family against his untimely 
death; protection for himself against 
permanent total disability; and protec- 
tion against dependency in his own old 
age, where the ordinary life contract 
provides but two. Of course, if ad- 
verse business conditions or other cir- 
cumstances limit a man’s income, and 
it is a case of selling him ordinary life 
insurance or nothing, ordinary life in 
surance should be recommended by all 
means,” 

To which letter our agent replied: 
“It certainly is a difficult matter to lay 
down any hard and fast rule on the 
subject of policy plans for various ages. 
The applicant’s views so often control 
even though they are based on neither 
logic nor knowledge. Often there are 
special circumstances in the individ- 
ual Case which remove it from the gen- 
eral category. And, to top these, there 
are your thousands of agents favoring 
Special and varied plans and frequent- 
ly with excellent reasons. So what 
does it all narrow down to? Why not 
put it on the basis of the greatest good 
to the largest number, and if you say 
agreed,’ then I reply ‘Ordinary Life 
for the man of forty-five and older.’ 

“Guaranteed low-cost insurance is the 


An agent wrote- 


best on the market, because it comes 
closest to satisfying the insurance ideal 
embodied in the maximum protection 
for the premium expended. Why fig- 
ure, then, on these returns at sixty-five 
or after twenty years? Give him all 
the protection his money will buy now 
on a permanent plan. 

“You tell me that when a man gets 
to be forty-five as a rule, he is earning 
a good income. The average man sure- 
ly has responsibilities at that age which 
have kept pace with the increased earn- 
ing power. When he gets to fifty and 
beyond that, earning power has de 
creased. Is the limited-payment plan 
likely to prove a burden at that time? 
1 think yes. 

“Pardon dis- 
that 


me if I offer decided 
agreement with your statement 
ordinary life compels a man to pay 
premiums as long as he lives. At sixty 
let us say his children are grown and 
self-dependent, his wife is dead. Will 
he continue premium payments? 
There’s no reason for it. He cashes 
in and will he not get just as much 
proportionately as if he had carried 
‘twenty-pay’? Think, too, of the addi- 
tional benefit the family has had all 
these years through the greater pro- 
tection carried.” 


50 YEARS WITH METROPOLITAN 
Returns From the West; His Talk in 
Chicago About Railroads; Pol- 
icyholders’ Interests 
president of the Met- 
will enter upon his fif- 
that company in May. 
has traveled considerably 
and recently returned from 
the west. In an address in Chicago he 
mentioned that the Metropolitan had 
loaned $24,000,000 to Illinois railroads 
and that one in three persons in Chi- 
cago was estimated to carry a policy 
in his company, all participating in the 

benefits of the company’s rail loans. 

“Tell policyholders next time they 
ride on the Illinois Central that they 
are riding in their own cars.” 

Mr. Fiske described numerous loans 
of insurance companies in the country, 
declaring that what politicians call 
Wall Street does not own the country’s 
industries, but that they are owned by 
the people at large through such _ in- 
vestments as insurance policies. He 
said that there is some apprehension 
lest congress next fall will strike at 
railroads on the theory that they are 
“hitting the rich in Wall Street.” 

They will not be hitting the rich, he 
asserted, but the poor. 

“It is time,” he said, “that the peo 
ple know that they own the property 


Fiske, 
Life, 
with 


Haley 
ropolitan 
tieth year 
Mr. Fiske 
this year 


of this country, and time the politi- 
cians know it.” 

Mr. Fiske discontinued his Western 
trip, cutting it short by a few days be 
cause of a cold that he contracted 
which affected his speaking voice. It 
was nothing serious. 





DIED AT 80 
Howard Swineford, prominently iden- 
tified with the life insurance fraternity 
in Richmond for many years, died April 
11 at his home in Chesterfield County, 
near that city, aged eighty. 





W. L. CROCKER 

Walton L. Crocker, president of the 
John Hancock Mutual Life, and Mrs. 
Crocker are in Bermuda. 


IN BERMUDA 











PROSPECTS 





We are giving them to our salesmen at the rate of 
40,000 PER YEAR 





Established 
1879 





We Help Our Salesmen 


BANKERS LIFE COMPANY 


Des Moines 








Geo. Kuhns 
President 











Agency Supervisor Wanted 


An old line life insurance company has a position open for an energetic 
life agency organizer and supervisor. 
young energetic and aggressive man who has been trained in the needs 
of general agency work. Write giving qualifications, etc., to “Box 3000” 
The Eastern Underwriter 
86 Fulton Street 
New York, N. Y. 


Here is an opportunity for a 


























What Every Agent Knows 








By WILLIAM ALEXANDER 








tives. 


Independence Square 





THE PENN MUTUAL 


is national in the scope of its operations. 
It is individual in the service that it renders 
to its members and to its field representa- 


Back of your independence it is ready to 
stand as an economic bulwark. 


The Penn Mutual Life Insurance Co. 


Philadelphia 








Every agent knows that to write ap- 
plications he must have prospects, but 
the inexperienced agent often says, “l 
have no prospects and do not know 
where they are to be found.” As a 
matter of fact, nine men out of ten in 
every community are good prospects, 
und if the agent will eliminate the few 
who are ineligible, he will find that all 
the rest are imsurable. 

The only men and women who are 
not eligible are (1) those who are very 
oid; (2) invalids; (3) useless people 
who produce nothing; and (4) those 
who already have all the insurance 
that they can carry. All the rest— 
those who have no insurance and who 
carry some insurance and need more 
ure likely prospects. 

Kvery agent knows also that all 
classes are eligible for insurance; la 
boring men and men of moderate means 
because for them it is essential; well 
to-do people because it is needful; mil 
lionaires because it is desirable, 

Kivery man, even the richest, should 
insure to repair the pecuniary losses 
that his death will occasion. When 
death comes earnings are cut off; the 
brain ceases to work; creditors pre 
sent claims; dependents need support, 
taxes are levied. 

It is a striking fact that the men 
who have the least absolute need for 
insurance take the largest policies; for 


notwithstanding their wealth their 
losses when death comes are greater 
than the losses of people less fortu 


nately situated. 

It may be hard to get at prospects. 
It may be difficult to interest them. 
It may take pressure to induce them to 


act. But the easiest thing in the world 
is to find them; for they are very near- 
ly the entire adult population of every 
civilized community. 





A LETTER FROM MR. PRIDDY 
New York, April 16, 1923. 
Editor The Eastern Underwriter: In 
quoting my very brief remarks at the 
dinner given by Sheppard Homans at 
the Plaza Hotel recently I was quoted 
as advising agents to use their heels 
more and their heads less. I wish you 
would take the trouble to correct that 
statement because I have received sev- 
eral letters from people distinguished 
in the lite insurance business asking if 
1 were correctly quoted. 
1 advised agents not to attempt to 
make actuaries of themselves and to 
constantly expose themselves to the in- 


suring public, but | certainly did not 
advise, them not to use their heads. 
Such advice would be foolish emanat- 
ing from any source and it would ill 
become me, a college and university 
graduate, to give any such advice. 
Those who know me know that I be- 
lieve that every life insurance agent 
should read and study and keep him- 
self thoroughly posted about what is 


going on in his business. Therefore, I 
certainly would not advise any agent 
to use his “head less.” On the con- 
trary, | do advise that they use both 
their heads and heels more and not 
sit in their offices waiting for the busi- 
ness to come to them. 
LAWRENCE PRIDDY. 
PAY POLICIES 
Although he is disabled as a result 
of his own deliberate act, a dispatch 
from Richmond, Va., says, the Penn 
Mutual has approved claims of Francis 
(. I. Tyndall for total disability on two 
policies of insurance. The Connecti- 
cut Mutual in which he carried a total 
of $6,000 in three policies has also ap- 
proved claims for total disability on 
each of them. 








JACKSON MALONEY 
Vice-President 








PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 


ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONTRACT 
| TO REPRESENT THIS COMPANY. 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE HAVE 
AN INTERESTING CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 


A. MOSELEY HOPKINS 
Manager of Agencies 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















More than one-third of 

Methods the Mutual Benefit’s new 
of business each year comes 
Approach from its old policyholders. 
Agents who are not al 

ready utilizing this profitable source 
of business may find the following 


methods of approach of value in their 
work: 


1. Have you thoroughly read your 
Mutual Benefit policy? 
2. Are you familiar with the provi- 


sions of your Life Insurance policy? 

3. Do you understand the operation 
of the non-forfeiture provisions of your 
policy and what they may mean to you 
and your family? 

4. Do you understand the many help- 
ful things you can do through the In- 
come features of your policy? 

Few men read their policies and 
fewer still know anything about the 
provisions they contain. The above 
questions can be used to stimulate a 
wholesome curiosity in the insurance 
property a man already owns and cause 
him in turn to ask questions from the 
agent. This promotes discussion and 
gives the agent an opportunity to ex- 
plain some of the services which mod- 
ern life insurance is rendering to the 
American public of today. Such dis- 
cussion in many cases inevitably leads 
to new business. 

+ e * 
V. Evan Gray, super- 
intendent of insur- 
ance of Ontario, Can 
ada, is a student of 
insurance and in a 
recent address spoke glowingly of the 
great power and scope of life insurance. 

The family is the economic unit of 
the state or community. The bread- 
winner provides for his family until 
such time as his children may be able 
to support themselves and become in- 
dependent units. If the unit is broken 
by the death or failure of the breadwin- 
ner before the other members of the 
unit are able to look after themselves, 
they become a charge upon the state or 
upon charity and it is not long since 
this was the al:nost inevitable result. 
It is only 75 years since the first Can- 
adian life insurance company was 
formed. Through life insurance this 
result can be avoided, by its means the 
breadwinner can guarantee fulfilment 
of his plans for his family, even after 
his power to achieve them is gone. 

Just now it is fashionable to consider 
the “red” as the problem of the day. 
They say that the quickest way to turn 
a “red” into a law abiding citizen is 
to give him some property. He real- 
izes the preservation of that property 
depends on a stable social order. A 
life insurance policy is property and if 
every raging “red” became insured we 
would hear a great deal less shouting 
about confiscation of capital. 

The most difficult to express, but to 
my mind, perhaps the most important. 
Life insurance releases the individual 
from the grip of that paralvzing expe- 
rience—fear!—which lays its icy grip 


Insurance Sets 
Great Forces 
Operating 


upon every man who is faced with 
heavy responsibilities to others. Fear 
of unemployment, fear of ill health, 


fear of death. We can never avoid 
the fact of these but our problem is to 
free the working man from their fear. 
Unemployment remains unsolved = al- 
though methods of combating this by 








Address, 
Care 


means of unemployment insurance has 
been tried in the old land but are far 
from being perfected. The question of 
ill health has been partially solved by 
means of sick benefits, old age pen- 
sions, and other insurance plans. Deal 
ing only with the material side the 
question of death has already been 
solved by means of life insurance. 
That to me is its greatest service. Who 
can measure the increased efficiency of 
a mind, free from fear and anxiety? 

Life insurance is not doing enough, 
there is a great field of service yet 
untouched, 

* ¢ @ 


Griffin M. Lovelace, head of 

Think the New York University life 
It insurance school, gives this 
Over advice: “You will find it an 
excellent thing to devote a 

little time to study each evening. After 
you have had your dinner and_ settle 
down in the armchair, if you will just 
spend a little time in thinking about 
the people you are going to see tomor- 
row, you will find that it pays. Whom 
are you going to call on tomorrow, what 
are their needs in life insurance, what 
is the prospect thinking about, and see 
if you can’t work out a list of things of 
which his family will stand in need 
when he passes away. As soon as you 
have done this, you will find a way of 
approach much easier than if you did 


not have this list. Pick out the need 
that to you seems to be the outstand- 
ing one, the one that ties up most 
closely with the things he is thinking 
about and then talk to him = about 
specific thing's.” 





IMMUNITY 


Move To Give Outside Companies Same 
Privileges as Pennsylvania 
Companies 





The Pennsylvania Legislature has 
passed and sent to the Governor for ap- 
proval, the bill of Senator Barr, Pitts- 
burgh, to give insurance companies 
chartered outside the State the same 
immunity from attachment of proceeds 


and income from policies, which the 
domestic corporations were granted 
four years ago. 


It prohibits the commutation, encum- 
brance or assignment of the proceeds 
of life insurance and annuity policies, 
and the income arising from such poli- 
cies, under certain conditions. It also 
prohibits the attachment of such in- 
come and proceeds by court order; and 
authorizes life insurance companies to 
hold such proceeds as part of the gen 
eral corporate funds. 





RIVAL COMPANY SETTLES FIRST 

A successful agent of another com- 
pany recently died in North Carolina. 
He carried insurance in many compa- 
nies, among them the Mutual Benefit. 
It is interesting to note the following 
extract from a letter from the widow 
of this insured: 

“My husband had insurance with sev- 
eral other companies but yours is the 
first to make settlement. I also note 
the liberality of the company as it in- 
cludes in the settlement a final divi- 
dend and even interest for the seven 
days time the claim was in reaching 
the Home Office.” 


eee 


PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive Management and an unequalled dividend record,’ 
it will be to your interest to investigate our proposition. 

PERMANENT, 

of The Eastern Underwriter, 86 Fulton Street, New York City 


This Company has always 
have given it a high 


to develop and hold their business. 





Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 
W. D. WYMAN, President 


pursued those policies in the conduct of its business that 
reputation for stability and fair dealing. 


Has always extended reasonable assistance and encouragement to its representatives 


Has always rendered the highest grade of service to its policyholders. 


WINFIELD S. WELD, Supt. of Agencies ‘ 








Advises Men To 
Sell Income Policy 


TO 





EASY INTEREST PROSPECT 
Its Many Talking Points and Attract- 
ive Features Make Presentation 
Simple 





There are many agents who seem to 
be well equipped for the business but 
who for some unaccountable reason 
fail to make good. Often some appar- 
ently trifling thing sets them going and 
they hit their stride. A suggestion to 
fit just such cases has been made by a 
successful Canadian life underwriter, 
John MacKinnon. 

“IT would strongly suggest to such an 
agent,’ said Mr. Mackinnon, “to sell 
continuous monthly income insurance. 
Why? Because it is full of good talk- 
ing points. It will secure interviews 
for the agent because it is attractive 
and has such infinite possibilities. it 
will hold interest and create desire.” 

The opening sentence of an ap- 
proach or interview is of great import- 
ance, he points out. Continuous month- 
ly income furnishes you with much ma- 
terial for pithy and striking opening 
sentences. In many cases the first 
words spoken determine whether you 
will receive an interview or not and 
you ought to consider carefully what 
these words are to be. The first sen- 
tence should create a desire within the 
prospect to hear more. 


Opening Is Important 


Continuous monthly income is otf 
greatest value in canvassing business, 
professional and salaried men. There 
are hundreds of real live’ prospects 
among this class and yet the majority 
of them would turn cown the average 
lump sum salesman if called upon to- 
day, with the reply “I am carrying all | 
need” or “All [ want,” or “Can afford,” 
and ‘they think their reply is justified. 
Why? Because they are looking at 
their insurance in terms of Capital in- 
stead of in terms of income.. The 
monthly income idea makes a man look 
at lis insurance from a correct ang.e— 
the imecme it will give. It makes hii 
realize the need of an adequate princi- 
pal amount to secure an adequate in- 
come. It is a plan whereby a man in- 
sures not only his life but insures his 
purpose as well. 

Continuous monthly income ‘enables 
you to plan an approach which will get 
the prospect’s interest so that he will 
want to hear the rest of the story. A 
familiar opener often effective is, “Will 
you support your wife as long as you 
live or as long as she lives?” or, “Have 
you arranged for the continuance of 
your salary indefinitely to your wife by 
means of a guaranteed monthly _in- 
come?” or “Have you ever heard of 
the Monthly Cheque that never fails?” 
or, “Did you know that you can now ar- 
range while alive to leave a fully ad- 
ministered estate without any charges 
or expense?” or “Wouldn't you like to 
know that one of the largest financial 
institutions in the country would pay 
your wife $100 per month as long as she 





AAA 


A NEW YORK LIFE IN. 
SURANCE COMPANY 


Offers an attractive manager’s con- 
tract for HARRISBURG and SOUTH. 
ERN PENNSYLVANIA in which ter- 
ritory the Company is not represented, 


Agents receive co-operation at all 
times, they are assisted with prospect 
service plans, $100,000 and $200,000, 
Clubs, attractive literature, up to date 
policy contracts, and quick action on 
applications. 

A Home Office official will be glad to 
talk with you about a practical method 
of developing a successful agency. 


All negotiations strictly confidential. 


Address Success 
c/o The Eastern Underwriter 
86 Fulton Street 
New York 


(AA 


lives?” or, “Would you believe that, the 
permanent buying power of $1,000 at 





6% is only $5.00 per month?” or, 
“Would you like to place your wife 


and children’s names on the ......... ‘ 
Insurance Company’s pay-roll for $100 
per month to start when your salary 
ceases and to last as long as your wife 
is alive and till the baby is grown up?” 
and many other such questions which 
will secure you an audience and insure 
for you your prospect’s attention. 
The idea will be new to most pros- 
pects and thus effective. The agent 
can apply the principle for which this 
policy stands in nearly every case, 
even if but to sell some other form. 





COMPANY MOVES TO DENVER 


The Western Life. a Wyoming cor- 
poration, whose executive office has 


been in Cheyenne, Wyoming, since the 
organization in 1912, has moved to 
Denver. In its last report the company 
shows more than $12,000,000 insurance 
in force, with surplus and reserve of 
$831,672. J. T. Kendall is president; 
Herman B. Gates, of Denver; A. H. Mar- 
ble, and W. E. Mullen, of Cheyenne, are 
vice-presidents; W. H. Watlington is 
actuary. 





METROPOLITAN STAFF SAVINGS 

The Staff Savings Fund ‘of the em- 
ployes of the Metropolitan Life reached 
a total at the close of last year of $7, 


306,587. Payments to beneficiaries and 
retiring members have amounted to 
$3,502,238. The company makes a con- 


tribution to the fund based upon the 
amount of the savings of the individual. 





Fidelity Mutual Meeting 
The Fidelity Mutual Life will hold its 
leaders convention at Atlantic City, 
N. J., September 17 to 20. Headquar- 
ters will be in New Haddon Hall. 








and 





THE EUREKA LIFE INSURANCE COMPANY 
BALTIMORE, MARYLAND 
Incorporated 1882 
Issues all modern forms of Life aaa, including Industrial, Ordinary 
roup 
J. C. MAGINNIS, President 
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COMMISSIONER HOBBS DISCUSSES 
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No. 3—General Conduct of Corporate Affairs 








Provisions Relative to the General 
Conduct of Corporate Affairs 
This includes a certain body of law 
applying to domestic companies only 
and a certain other portion applying to 
both foreign and domestic companies. 
Under the first heading the following 


points may be noted as of some conse; 


quence: 

(a) The capital stock must be fully 
paid up. 

(b) The capital stock of a company 
other than life and three-fourths of 
the reserve of a life company must be 
invested in certain prescribed secur- 
ities, the main classes being govern- 
ment, state and municipal bonds, rail- 
road and street railway bonds, mort- 
gages on real estate, and in the case 
of life companies, policy loans. The 
range of permitted investments is, on 
the whole, narrower than in other large 
insurance states, but on the other hand, 
the law is in a way more liberal since 
only a portion of the funds are re- 
stricted, the remainder being subject to 
no restriction. 

(c) Officers of an insurance company 
must not receive fees, commissions or 
other profits in connection with the 


company’s investments, loans,  pur- 
chases or sales, 
The Board 


(d) The board of directors or a com- 
mittee of the board appointed for the 
purpose must approve all investments, 
sales and loans and must also approve 
the banks in which the company’s 
funds are deposited. In this way the 
board of directors is required to exer- 
cise certain very essential directory 
functions in what is the most import- 
ant- part of the conduct of the com- 
pany’s business. 

(e) The company may not Own more 
real estate than it needs to carry on 
business or make mortgage loans sixty 
per cent in excess of the property 
pledged. 

(f) Life companies must not invest 
in an unincorporated business or en- 
terprise, or in stocks subject to assess- 
ment, a provision which excludes bank 
stocks, or in the stocks of other insur- 
ance companies. They may not hold 
more than 10% of the stock of any 
corporation, nor invest more than 10% 
of their capital and surplus in the funds 
of any one corporation. They may not 
engage in underwriting the purchase 
or sale of securities. 

Among the provisions applying to 
both foreign and. domestic insurance 
companies the following may be noted: 


(a) Provisions relative to the ac- 
counting of insurance companies. 
Every company doing business in 


Massachusetts is required to submit 
annually a statement showing its finan- 
cial condition as of December 31 next 


preceding. This statement must be 
fled on or before the first day of 
March. The form of statement is de- 


termined by. the Commissioner and is 
fixed in part by statute. Most states 
use a blank on a form approved by the 
National Convention of Insurance Com- 
missioners; thus ‘rendering it possible 
to have a system of accounting uni- 
form in all states. This statement, to- 
gether with» the accompanying sched- 
ules, is a very extensive document. 
The Commissioner. makes an audit of 
this statement and the’ statistics de- 


tived therefrom form the basis of his 
annual report. ‘ 


Reserves 

(b) Reserve Provisions. Massachu- 
Setts was probably the first state to 
establish a reserve law for life insur- 
ance companies and. to require a valua- 
tion of their policies by the state. The 
minimum standard now in use for is- 
sues since January 1, 1901, is that gen- 
erally used in other states, namely, the 
American Experience Table at 3%% 


interest. For issues prior to that time 
the Actuaries Table at 4% is used, al- 
though several companies have volun- 
tarily placed these older issues on a 
higher basis both as to reserves and 
as to loan and surrender values. For 
annuities the minimum is McClintock’s 
Table at 4%, for group insurance, the 
American Men Mortality Table at 344% 
and: for disability insurance, Hunter’s 
Disability Table or any other approved 
table at 344% interest. The Commis; 
sioner may require the setting up of 
additional reserve for risks not men: 
tioned in the prescribed tables. The 
Massachusetts reserve law is peculiar 
in that it contains no concession on ac- 
count of first year’s business. It has 
not adopted the select and ultimate 
method as used in New York, nor has 
it permitted the use of the preliminary 
term method as is done in most states. 
In that it requires a full level premium 
reserve without concession, it probably 
stands alone in the United States, if 
not in the world. Without entering 
into the discussion of this principle too 
deeply, it may be said that there is a 
certain difference of opinion as_ to 
whether this is an honorable dis- 
tinction or merely a peculiarity. On 
contracts other than life the premium 
reserve is estimated at either 50% of 
the premiums in force or the actual 
unearned portion thereof except in cer- 
tain marine risks where 100% of the 
premiums in force must be set up as 
a reserve. In addition to policy re- 
serves, the Commissioner is authorized 
to require the setting up of proper loss 
reserves and reserves for other liab- 
jlities. In case ef liability and work- 
men’s compensation insurance a statu- 
tory loss reserve is established which 
is probably entirely adequate. 
Computing Assets 

(c) Provision as to assets. The fol- 
lowing rules for the computation 6f as- 
sets may be noted: 

(1) Only such assets may be al- 
lowed as are available for payment of 
losses in the Commonwealth including 
deposits for the protection of policy- 
holders. “he 

(2) Real estate is in general. not al- 
lowed at a higher value than would be 
adequate to yield at least 3% interest 
on the average amount of its net rental 
for the three preceding years. 

(3) Stockholders’ obligations unless 
adequately secured are not allowed as 
assets. 

(4). Bonds held -by companies other 
than life are valued on. the basis of 
actual market values. A’ life company 
may value its bonds not in default of 
interest on an. amortization basis. 


Stocks, of course, are valued by all 
companies’ on the . basis of market 
values, During the war the Commis- 


sioners made an artificial standard of 
valuation in order to minimize the ef- 
fect of the tremendous decline in values 
during that disastrous’ epoch. This 
basis has been. rednced from year .to 
year and the present year witnesses a 
return to actual market values. 

(d) The amount. insured in a single 
risk. This must not. exceed one-tenth 


of the net assets. This rule does not 
apply to marine companies and a larger 
amount than one-tenth of the net as- 
sets may be written in a singld risk 
by a mutual boiler company. A life 
company ordinarily does not concérn 
itself greatly with this limitation. In 
fact, it would be an extremely hazard- 
ous rule of underwriting as applied to 
them. 
Re-insurance 


(e) Re-insurance. Re-insurance is a 
method whereby one company assumes 
all or a portion of the risks of another. 
It is used by companies to reduce the 
amount on a single risk or to reduce 
their liabilities. Credit can be given 
for re-insurance to reduce liability for 
taxes and in the case of a life company 
to reduce reserve liability only when 
effected with a company authorized to 
issue the same kind of policies in the 
Commonwealth. Companies other than 
life may take credit for re-insurance to 
reduce reserve and other liability if ef- 
fected ‘with admitted companies or 
with companies having the financial 
qualifications necessary in order to be 
regularly admitted. This rule is the 
same as that in force in New York, 
but in its application produces widely 
varying results on account of certain 
differences in financial requirements. 
There has been one case where a com- 
pany in its home state was allowed a 
surplus of $1,700,000, by the New York 
Department $600,000, and by the Massa- 
ehusetts Department $250,000, and sim- 
flar differences are not uncommon. 
The statutory rule as to re-insurance 
probably does not err on the side of 
over-liberality. A domestic life com- 
pany is. under special: restrictions in 
placing re-insurance. It cannot, for 
instance, re-insure more than half of 
any single risk without the consent of 
the Commissioner. All companies must 
obtain the consent of the Commissioner 
to reinsure more than 75% of their 
total outstanding risks. 


(f) A company’ must report in its 
annual statement a schedule of all 
policy claims contested in court. The 
Commissioner has authority to make 
investigation of a company’s loss set- 
tlements and may, after a hearing, re- 
port to the legislature if he is of the 
opinion that a company is unfairly de- 
laying the settlement of claims or un- 
duly resorting to litigation. As a mat- 
ter of fact, the Department do¢s inves- 
tigate a great many complaints involv- 
ing the companies’ loss settlements, 
but in very few instances has it had 
reason to conclude that .the company 
was acting, unfairly or ynreasonably: 
There are a certain number of cases, 
however, in which questionable prac- 
tices appear, but up to date the pro- 
cedure of. reporting the company to 
the legislature has not been resorted to. 

(gz) One tore statutory rule may be 
noted, namely, the requirement that 
a company.must conduct its affairs in 
its own corporate name and issue its 
contracts only in such name. This 
provision was, apparently aimed at 
policies issued by underwriters’ asso 
ciations, but..in its present form it hag 
raised a certain question as to the au- 
thority of several companies toé join in 
the issuance of a‘single policy on which 
they are either jointly or severally 
liable, a type of underwriting“ which 
ordinarily is unobjectionable and which 
is specifically permitted by law in the 
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MORE THAN 50% 
éf the businéss written by some of our larger agencies is a 
direct result of the Fidelity lead service. Our agents interview 
interested prospects—-people who have written the Head 
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Full level nek premium reserve basis. 
faithfully serving insurers since 1878. 


THE FIDELITY MUTUAL LIFE | 
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a 


company operating in 40 
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HOME LIFE 
INSURANCE CO. 


NEW YORK 


WM. A. MARSHALL, 
_ President 


The 63rd Annuaj Report shows: 
Premiums received during the 
2s _ ere ar 
Payments to Policyholders and 
their beneficiaries in Death 
5,400,769 


bk a. ee eee 
Net interest Income from Invest- 
WO ian hn been a dadackehackschteans 2,110,923 
($722,352 in excess of the amount 
required to maintain the reserve) 
Actual mortality experience 52.87% 
of the amount expected. 
Insurance in Force............... $232,163,082 
Admitted Assets 





For Agency apply to 
GEORGE W. MURRAY, 


Superintendent of Agents 
256 Broadway New York 





1 














Build Your Own Business 


under our direct general agency contract 
Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low. Rates 
JOHN F. ROCHE, Vice-Pree't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 
,, Organized 1850 





























case of surety bonds and policies of 
workmen’s compensation insurance. 
One may also note the provision that 
a company advertising its assets must 
with equal prominence set ‘forth its 
liabilities computed on the basis. used 
in the annual statement. 


NEW AGENCY DIRECTOR 
The Philadelphia Life announces the 
appointment of H. L. Davis as agency 
director at Scranton, Pa., And that 
Harry E. Beaver, formerly in the bond 
business has joined- the local agency 
staff. 





FRASER AGENCY MOVES 
The Fraser Agency of the. Connecti- 
cut Mutual Life has moved from 149 
Broadway: to the Singer Building. 
Harold H. Short: and his brother Edwin 
P. Shert, have recently joined the 
agency, 





EQUITABLE .1OWA ‘RECORDS 

Rice & Tyson, general agents at 
Harrisburgh for the Equitable Life of 
lowa, led the company’s field organiza- 
tion during March, which was ‘Presi- 
dent's” month. The Pittsburgh agency 
was .second. Pennsylvania led the 
field in state production. Iowa was 
second and Tilinois third. 





Gen. S.H. Wolfe, New York actuary. 
has received ths cross of the Legion of 
Honor from France. The ceremony 


,took place in the Army: & Navy Club. 
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Another Shot At 
Babson’s Advice 


POLICYHOLDER WOULD LOSE 


Home Life Makes Analysis and Shows 
Insurance Should Be Kept in 
Force 

The Home Life of New York is the 
most recent company to shoot holes 
in Roger W. Babson’s suggestion to his 
clients to cash in on some of their life 
insurance, by carrying out the Babson 
proposal in an actual exhibit showing 
the results. The Home Life analysis 
follows: 

“We give some figures based on our 
present dividend scale which show con- 
clusively that when the policyholder 
surrenders his paid-up policy for $10,000 
at age of 48 (the age chosen by Mr. 
Babson) it will become a losing game 
if he lives 14 years longer, keeping his 
new policy in force. For the sake of 
argument let us assume that our pres- 
ent rate book was effective in 1903, 
when Smith and Jones, each aged 28, 
insured in this company on the Twenty 
Payment Life plan. 

Bach policyholder has used dividends 
in reduction of premiums. Smith de- 
cides not to follow Mr. Babson’s advice 
and uses the dividend of the current 
year ($108.20) to purchase $202. of 
paid-up additions to his policy. Jones 
decides to follow Mr. Babson’s advice 
and finds a safe investment at 5%. By 
solving a simple equation we are able 
to find the amount of Ordinary Life 
insurance, the premium for which will 
exactly be covered by the interest on 
the investment. The figures are as 


follows: 
Cash value of policy (full re- 
er rr $5,343.70 
8! ere 108.20 
$5,451.90 
Less Ordinary Life premium 
at age 48 for $6,214...... 259.62 
Balance invested on which 
2). See $5,192.28 


The positions of the two men are 
now as follows: 
Smith is insured for........ $10,202.06 
Jones has an invest- 

ment of $5,192.28 

and insurance for 6,214.00 


11,406.28 





Se ee $1,204.28 
and also the amount of the 

interest on Jones’ invest- 

ment. 

Bach policyholder now applies divi- 
dends to the purchase of paid-up addi- 
tions to kis policy. 

Let us assume our present scale is 
maintained at any rate until 1937 in- 
clusive. 

Smith has a paid-up policy for $10,- 
000. Jones an Ordinary Life Policy for 
$6,214. Smith’s paid-up additions are 
therefore greater than those of Jones 
by $121, in 1924, decreasing to $87. in 
1987. In 1987, before the premium on 
Jones’ policy is due, the position is as 
follows: 

Smith is insured for the total 

sum of 
Jones has invested. $5,192.28 
One year’s interest 





ee 259.61 

Insurance ......... 6,214.00 

Paid-up additions. . 963.00 12,628.89 
Difference—$ 20.89 


So that Smith has now nearly caught 
up to Jones. These figures disregard 
the fact that the paid-up additions are 
themselves participating, so that the 
real totals are somewhat understated. 
If strictly calculated throughout the 
advantage would probably rest with 
Smith. 

Suppose each now decides to surren- 
der his policy. The position is as fel- 


Smith surrenders $12,608.00 
Peid-up ineurance at 


62, cash value spat theonay $8,698.20 


Jones surrenders 

his Ordinary Life 

Policy for $6,214., 

cash value ...... $2,070.38 
Paid-up additions of 

$963. cash value. 
Investment of..... - 5,192.28 
One year’s interest 

thereon 8,186.26 
Id favor of Smith........... $ 506.94 

If each keeps his policy in force the 
advantage will hereafter rest with 
Smith. This shows that for a period 
of years, which depends upon the rate 
of interest earned on the investment, 
the advantage is in favor of following 
Mr. Babson, but not afterwards. The 
reason is simply this: 

On a net basis the original amount 
of insurance is exactly equal to the new 
amount plus the investment and one 
year’s interest thereon. Loading the 
net premium in the case of the new 
policy to get the office premium works 
to the disadvantage of the man that 
surrenders, commissions, taxés, over- 
head charges, etc., being paid twice by 
him. Investing at a high rate of in- 
terest works to his advantage. 

The advantage is constant, while the 
disadvantage is cumulative. 

If Jones had become a substandard 
risk at age 48, he could not have ob- 
tained the new policy. If he were still 
a standard risk at age 48 the chances 
would be three to one against his dy- 
ing before age 62. 

Moral: Disregard Mr. Babson and 
keep your insurance in force. 








ROYAL UNION INCREASE 


Richard W. Brooks, manager for the 
Royal Union Mutual Life in Eastern 
Pennsylvania, states that the business 
paid for by the agency during the first 
quarter of 1923 shows an increase of 
15%, as compared with the correspond- 
ing period of last year. He says that 
there is every prospect that this gain 
will be augmented during the remain- 
ing portion of the year. Manager 
Brooks now has under his direction a 
staff of twenty experienced field men 
and branch agencies have been estab- 
lished at Harrisburg, Altoona, Johns- 
town and Reading. The agency ranks 
third upon the company’s records for 
volume of production and Manager 
Brooks heads the company’s roll of 
personal producers. 








New. England Mutual Life Insurance Co. 
87 Milk Street, Boston 


December 31st, 1922 


Assets ...........+...+++-$127,966,787.69 
‘Liabilities ................ 121,028,068.67 


Surplus 


The Dividend of $4,400,000, set aside to be paid in 1923, is 
carried as a liability and is not included 
in the Company’s Surplus. 


6,938,719.02 
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Young Man’s Needs 
Met By Insurance 





MEETS FUTURE OBLIGATIONS 





His Requirements Cover Broad Field 
and Need Variety of Protection 
By Insurance 





From the standpoint of the young 
man life insurance offers an especially 
advantageous way to satisfy some of 
the most important of his financial 
problems, as pointed out by Griffin M. 
Lovelace at the Pittsburgh sales con- 
gress. Life insurance furnishes money 
under certain conditions and money 
will satisfy a vast number of needs.. It 
will provide the income to pay the bills 
that will come in, special policies to 
provide education for the children, and 
when a man realizes that he will have 
need for those things, and that it will 
take a certain amount of money, and 
the simplest, easiest and cheapest way 
for him to provide for them is through 
life insurance, then his interest in life 
insurance will become very strong. 

Here are some of the needs of a 
young man: 

1. Protection for a dependent mother, 
sister or younger brother. 

2. Establish a savings fund. 

3. ‘Create an estate. 














sumed to be permanent. 


New Disability Clause 


Two years ago this Company devised a Disability pro- 
vision which was far in advance of any that had been previ- 
ously contained in a life insurance policy. We now announce 
a new Disability provision. Its features are: 

Immediate beginning of a lifelong monthly income. 

When total and permanent disability has lasted five 
years, the monthly payment will thereafter be increased 50%. 

When total and permanent disability has lasted ten 
years, the original monthly payment will be increased 100%. 

Total disability that has lasted three months will be as- 


Waiver of premium, of course, together with full annual 
dividends and a full annual increase in cash surrender value. 

As age increases, and the family income dwindles 
through diminishing resources, the disability income in- 
creases to meet the increased need of income. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street, New Yerk 
























4. Create a fund for emergencies. 

5. Establish ability to borrow money. 

6. Establish credit in his business. 

7. To protect his fiancee. 

8. Need for preparing to meet the 
responsibilities of the average man. 

These are a few of the things he 
might have a need for, and to these 
might be added the necessity for an 
old age income, getting ahead in busi- 
ness, and the man who obligates him- 
self and then meets that obligation de- 
velops credit and character. 





SAVINGS BANK POLICIES 





Complicated Procedure Necessary in 
Taking Advantage of Addi- 
tional Benefits 





The Northwestern National Life has 
extended ‘to all savings bank policies 
the addition of premium loan, disabil- 
ity and double general accident fea- 
tures. The practical work of making 
the changes, however, is exceedingly 
complicated inasmuch as the bank is 
receiving a certain deposit, and it is 
necessary to change this deposit if 
either the disability or double general 
accident feature is added. It is neces- 
sary also for the insured to obtain the 
policy from the bank, and it is neces 
sary for the bank to make a change in 
the certificate. In a number of in- 
stances, the premium has been paid by 
the bank for from three months to one 
year in advance, and the company must 
have an additional premium for that 
period. If the premium is paid to the 
company it is not necessary for the 
insured to pay any more to the bank 
until the next premium due date. It 
seems best, therefore, to avoid com- 
Plications to restrict the time at which 
the addition of these benefits may be 
granted to the next premium due date. 
The insured must go to the bank, turn 
in his certificate, obtain the policy, 
make arrangements for increasing his 
deposit, and must furnish evidence to 
the company that this has been done. 
He may then sign the necessary papers 
for securing the change, and pay to 
the company the amount required to 
cover the reserve. After the change 
has been completed, the company vill 
send the policy to the bank and they 
in turn can make the necessary 
changes on the certificate and send It 
to the insured. 





OLD HARTFORD LIFE CASE UP 





Supreme Court Decides Company May 
Be Sued in Any State on “Safety 
Fund” Matters 





The United States Supreme Court 
has decided that the old Hartford Life 
may be sued in other than its home 
state in connection with its “Safety 
Fund Department” in connection with 
which there have been a number of 
actions. An office is still maintained in 
Hartford for taking care of the liqul- 
dation of this fund. The suit that 
brought this decision originated in 
Ohio where certain members had pro- 
ceeded to get refunds of assessments 
= the ground that they were exces 
sive, 
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Thrift and Life Insurance | 








A Radio Talk By Fred W. Tasney, Third Vice-President of 
The Prudential 

















During the 
palmy days of 
Weber and 


Fields, the latter 
informed his 
partner that he 
| should have an 
» “endoodle ment 
3 policy,” which 
-j was the music- 
’ jhall pronuncia- 
tion, of an En- 
dowment life im- 
surance policy, 
and his descrip- 
tion of the trans- 
action was about 
as follpw's: 
“Louie you fill 
out a paper tell- 
ing all about 
your family. 
what they died 
of and why, 
lived and what was 
Then tell the things 
that you don’t care whether people 
know or not, but don’t tell anything 
that might injure yourself. and then 
sign your name. Then the doctor will 
call, pound you all around the lot, and 
if he don’t take a dislike to you, will 
report you favorably, and if the company 
likes the way you cut your hair and 
trim your whiskers, they will give you 
a policy. Then all you have to do is 
to keep up the payments for twenty 
years. If you outlive the twenty 
years you get a certificate from the 
company showing that you didn’t cheat 
‘em.” 


long 
excuse. 


how 
their 


they 


Tremendous Change 


This fairly represents the  semi- 
humorous manner in which life insur- 


ance was considered even at so late a 
day as referred to. But in the interval 
what a tremendous change has oc 
curred in the public mind. It is now 
thoroughly recognized that no institu- 
tion so completely fills the combined 
purposes of thrift and protection as 
that of life insurance. It has probably 
hever been more happily expressed 
than in the following words of the Hon. 
Elizur Wright, first Insurance Commis- 
sioner of the State of Massachusetts: 


The civilization of this continent has no in 
stitution of which it has a better right to be 
proud. It is the standing together, shoulder to 
shoulder, of hosts of manly men, to defend 
each others’ homes from that enemy who shoots 
on the sly and in the dark. It is the reali 
zaticn of fraternity without the destruction of 
independence and individuality. It ig a charity 
without cant, which enriches the giver and 
does not humiliate the receiver. Life insur 
ance, sweetening every night the sleep of 
millions of people with tired braing and troub- 
led hearts, and saving from utter desolation 


and want thousands of bereaved families 
every year. 
The ever-present desire upon the 


part of manly men is to protect those 
hear and dear to them, and it is a 
fine thing to be able to state that the 
experience of those engaged in tne 
Profession of life insurance is that 
ouly after this has been provided for 
is the more selfish thought of protect- 
ing oneself against what has been 
termed the “rainy day” given serious 
consideration. 


Value of Thrift 

_The value of thrift has been re- 
iterated in every conceivable kind of 
message by every imaginable illustra- 
tion, and in which, in theory, all, young 
and old, are agreed, but which unfor- 
sunately in practice is not carried out. 
— are constitutionally thrifty, who 
owever small or great may be their in 
come, find a way of svstematically set- 
— aside a portion to meet emergen- 
et and of which they may avail 
themselves in old age. 

PR ad and life insurance are insepar- 
Iite ound together for the reason that 
pond nsurance furnishes the one neces- 
y link in the saving scheme. How- 


ever sincere a person may be in saving 
for the future, however systematically 
they may arrange for this saving. there 
is always the one grim uncertain factor 
which, like the sword of Damocles, 
hangs over one’s head, which mankind 
cannot control, namely, the cessation 
of life. Life insurance companies can 
tell with mathematical precision what 
the average length of life will be of 
109,000 persons, or the number that out 
of this 100,000 will die each year, but 
there never has been and there never 
will be any determining factor or 
principle which will assure the indivi- 
dual at what hour or on what day the 
Grim Reaper will gather him in. And, 
therefore, to meet this uncertain fac- 
tor. life insurance steps into the breach 
and provides immediately, in the event 
of the death, of the saver, the balance 
of the fund which he deemed necessary 
to protect those dependent upon him, 
and later, possibly. to protect himself. 
Life insurance, in brief, is the only 
medium through which an estate, great 
or small, may be immediately created. 
Tremendous Institution 

Except to those engaged in the busi- 
ness. I question whether there is any 
idea of what a tremendous institution 
life insurance is. The mind hardly 
grasps the significance of more than 50 
billions of life insurance in force in 
what are termed old line or legal re- 
serve life insurance companies. to say 
nothing of approximately ten billions 
or more of insurance in fraternal and 
other organizations, making a total of 
over 60 billions of insurance protection 
covering the lives of the people of the 
United States; nor does the mind 
quickly grasp the immense volume of 
new life insurance written during the 
year which has just closed. and which 
it is estimated will exceed nine billions 
of dollars. and, incidentally, one of the 
ereatest years in the history of life 
insurance. 

While this method of protecting the 
home has been in existence for cen- 
turies. dating back tothe old Guilds and 
Friendly Societies—and some _ have 
given credit to Joseph in Egypt as hav- 
ing instituted, in principle at least, the 


thought of life insurance by saving 
through the seven “fat years” and 
creating “reserves” that carried the 
neople of Egvpt through the seven 


“Jean years”’—it may be said that it is 
only within the last fifty years that It 
has heen generally recognized, and 
within a quarter of a century that 
there has been the marvelous accen- 
tnation in the business that accounts 
for the magnificent fotals just quoted. 

Prior to that time life insurance was 
accented as a form of protection which, 
in the event of the death of the in- 
sured, meant the payment of a lumvp 
sum to the beneficiaries, usually 
mother, wife or children, the fund so 
paid being many times placed in the 
hands of those without previous train- 
ing in the investment of funds with a 
verv serious resultant loss through un- 
wise investment and, in many cases, 
speculation. 


Insure the Insurance 

One of the distinct forward steps m 
the manner of conducting the business 
as affecting protection of the family 
has been the very general adoption of 
the income plan of payments rather 
than what is technically known as the 
Jump sum so that today the insured 
may “insure the insurance” by having 
the returns under the policies made 
payable to his beneficiaries, assuring 
an income for a limited number of 
yveors or during their entire lifetime. 

wut. aside from the matter of family 
protection. which. of course, is and al- 
wavs will be and, incidentally, always 
should be the great important factor in 
the business. within the last decade 




















INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 


Payments to Policyholders 
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Total Payments to Policyholders since Organization..... 
JOHN G. WALKER, President 


Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually or quarterly, 


and 
INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1922. 








and a half there has been a most sur- 
prising broadening of the service ren- 
dered through life insurance; so that 
today ever-increasing volumes are 
being written for the purpose of meet- 
ing State and Federal Inheritance 
taxes, for the continuance of salary 
contracts, for the maintenance of busi- 
ness credit, protection against the loss 
of partner or important executive 
officer, Group insurance covering the 
lives of all the employees of an entire 
institution, the payment of mortgage 
on home or business property, bequests 
for church or college or town, funds 
for the education of the children. re- 
tirement income for the insured, in- 
come for wife or children or mother 
for a period of years or for life. In 
fact, there is hardly any feature of 
home or business life which is not cap 
able of being protected and strength- 
ened through the medium of life insur- 
ance. It is the one known way, as al- 
ready stated, of immediately creating 
an estate, so that in the event of death 
all that the insured may have hoped to 
do in the way of building up a fund or 
an estate for the benefit of himself or 
those dependent upon him will, in the 


event of his prior death, become Im- 
mediately a reality. 
Increase in Wealth 
That thrift among the American 


people is tot confined to those who are 
more successful in life, and who, inci 
dentally, carry large amounts of insur 
ance, but that it applies to the entire 
population and to a surprisingly great- 
er extent each year, is shown in the 
enormous increase, not only in deposits 
in savings banks, estimated as having 


reached, last vear, over one and one 
half billion dollars, and through other 
avenues of savings, including building 


and loan associations, which increased 
their membership and resources’ by 
over fifteen per cent, but by the tre- 
mendous growth of what is termed 
Industrial insurance, which has only 
been in existence in this country for a 
period of less than fifty years, and yet, 
during that comparatively short period, 
has grown to such an extent that more 
than one-sixth of the total insurance in 
force is composed of this form of in- 


surance, made up of comparatively 
small individual amounts, the pre 
miums paid weekly. within the reach 
of all, covering all members of the 


familv, and. because of its very nature, 


furnishing a form and degree of ser- 
vice to the great mass of our people 
which prior to its establishment had 


been absolutely inaccessible. 
It has been truly said that “no other 


Jine of human endeavor has written a 
finer chanter in the last quarter of a 
century than life insurance.” It is to 
be also remembered that a very con- 
siderable percentage of the total 
wealth of the United States is repre- 
sented by life insurance values, and 
that these funds. gathered from all 


parts of the country, from village and 
town and city and farm, while held 
available for the prompt payment of 
death claims and of maturing endow- 
ments. are actively at work and being 
re-distributed in loans on farms and 
homes; in city bonds issued to build 
schools and parks and better roads; in 
bonds of utility companies furnishing 
the electric current to light the homes 
and the streets; in bonds of the rail- 
roads which carry the merchandise to 
and from the busy hives of indus- 
tries; in bonds of the telegraph and 


telephone companies over whose wires 
is flashed the news of the day; so that, 
in every department of daily life are 
met, face to face, the life insurance 
investments, a reminder that your 
savings are not only absolutely sate, 
but constantly at, work.. 

It has been very aptly 
the institution of life 
through its broad, protective features 
and through its distribution of its in- 
vestment funds, is a cable sunk deep 
into the nation’s concrete base, holding 
it together through storm and stress. 


stated that 
insurance 





TO GIVE COURSE IN ST. LOUIS 

The faculty of New York University’s 
life insurance course will leave for St. 
Louis about the middle of June, where 
a nine weeks intensive course of in- 
struction will be given in life insurance 
selling. Those who will make the trip 
are: Griffin M. Lovelace, director of 
the course, Elton Bragg and N. L. 
Hoopingarner. 


BUFFALO TALENT 

The recent move of Deputy Superin- 
tendent Merigold, of the New York In 
surance Department, in joining the 
legal department of The Prudential, 
adds another to the long list of Buffalo 
men who are holding responsible posi- 
tions in life insurance. They include 
George T. Wight, manager of the As 
sociation of Life Insurance Presidents; 
Robert Lynn Cox, second vice-president 
of the Metropolitan Life; Alfred Hur- 
rell, vice-president and counsel of The 
Prudential; Fred Dunham, counsel of 
the Association of Life Insurance 
Presidents, and O. H. Boies, statistician 





of that organization. 

The New York Life has appointed 
the International Trust Co. of Denver, 
iis representative to make loans on 


residence property in that section. 
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VORTGAGE BOND EXCHANGE 
Luther EK. Mackall, vice-president of 





the National Surety, is founder of a 
new organization launched this week 
at the Waldorf-Astoria and to be called 
the Mortgage Bond Exchange, consist 


ing of an important group of mortgage 


and investment houses. An important 
feature of the exchange is that listed 
bond vill be guaranteed not only by 
the j uing mortgage company but also 
by a strong surety company. The an- 


the 
these 


that 
furnish 
printed recently. 
That the Exchange 
felt 
by those 


nouncement 
would 


National Surety 
guarantees was 


will fill a long 
want will instantly be recognized 
the 


familiar with mortgage 


loan situation. In brief, the purpose of 
the Exchange is to provide a_ place 
where mortgage bonds will be bought 
ind sold just as the New York Stock 
Exchange is a place where stocks are 
bought and sold. It is to be a common 
meeting ground for those who wish to 
buy and those who wish to sell these 
bonds. This will give a purchaser of 


listed bonds a place where he may at 
any time sell them, thus making such 
bonds a “liquid” investment. 

Carefully selected bonds 
desir- 
able investment but they have not here- 
tofore appealed to many classes of in 
vestors because of the lack of a ready 
market for resale. The Exchange will 
supply this. 


mortgage 


have always been considered a 


The bonds listed on the Exchange 
will be originated by mortgage com- 
panies located in various sections of 


the country and will be bought and sold 
on the Exchange by a group of invest- 
ment bond houses who will be mem 
bers, and it is expected that each bond 
house will be given an exclusive fran 
chise for a particular territory. 

Listed bonds will be in denominations 
of $100, $500 and $1,000, and under 
present market conditions will prob- 
ably yield the investor from 54% to 


6% interest. They will be secured in 
the first place by first mortgage on 


high class residential business and farm 
properties, and every possible precau- 
tion will be taken to see that these 
mortgages are made on a conservative 
and safe basis. 

It is expected that the Exchange will 
open in the financial district within a 


month and that it will become an im- 
portant factor in the financial world, 
will be the means of giving to 
mortgage bonds a market com- 
paring favorably with high grade rail- 
mortgage bonds 
York Stock Ex- 


and 
these 


industrial 
the New 


road and 
listed 


change. 


on 


The total amount of mortgage bonds 
annually by in- 
vestors in country fs several bil- 
lions of dollars; and it is expected that 
the well started a 
large part of the annual output will be 
listed on the Exchange. 


and notes purchased 


} 


this 


after Exchange is 


THE LATE COL. J. FRANK SUPPLEE 

Small town agents often wonder 
what kind of men sell big millionaires 
in New York City. The late Colonel 
J. Frank Supplee, of the United States 
Fidelity & Guaranty, was an agent who 
could answered that question. 
He bonds on some of the 
important and powerful financial con- 
cerns in New York City. Before en- 
tering a bank or a trust company or a 
big corporation’s office he was com- 
the situation and 
knew what type of coverage the pros 
pect should have. It differ 
ence to him whether he knew the peo 


have 


wrote most 


pletely master of 


made no 


going to interview or not. 


bearing, 


ple he was 
His personality, 
self-confidence and strength of charac- 


fine military 


ier immediately impressed themselves 
upon all those who could facilitate his 
entrance to the seats of the mighty 


and once entering the sacred sanctum 
he had no difficulty in selling a blanket 
bond or any kind of contract. 
He was the with whom 
men of affairs like to do business. He 
enhanced the prestige of all insurance 
He stood just as well with his 
did with the public 
and relationship with the late 
President Bland, of the United States 
Fidelity & Guaranty, could not well 
have He will missed 
in many cireles and particularly in the 
Casualty & Surety Club for which he 
had a warm spot in his heart and the 
members were very fond of him. He 
was not a military man in name only, 


other 


kind of man 


agents. 
companies as he 


his 


been closer. be 


but had had real soldiering experience 
and maintained his interest in military 
all his life. He 
uine interest in public affairs and was 
a most convincing speaker. 


matters took a 


gen- 





THE LATE A. R. SPIER 
The late A. R. Spier. an agent of 
New York City who died in the South 


after going there for a rest about two 
months ago, was an agent of a very 
fine type. He did a lot for the cause 


of insurance, especially in linking the 
He had 
number of 
specialty of business 
was a hard, sincere worker; 
excellent chairman of the 
executive committee of the Life Under- 
writers’ Association of New York. 


subject of credit to insurance. 


licenses for a large com 


made a 
insurance; 


panies; 


and a most 





Charles H. Yarnall, Jr., and Alexan 
der L. Crawford have dissolved their 
partnership of Yarnall & Crawford, 
Philadelphia. 


J. Ff. Jarvis has been appointed spe 
cial agent of the Alliance of Philadel 
phia, 
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W. O. 


ROBB i. 


Ce PO on 


Ralph G. Potter, steeped in the tra 
ditions of the business, courteous and 
helpful, and having sound, good, basic 
fire insurance knowledge, is sure to 


make a success of his new post as sec 
retary of the Eastern Union in the 
opinion of underwriters. lis trainine 


alone as secretary of the Underwriters’ 


Association of New York State, which 
has been one of the most important 


organizations in the insurance business 
because of the wide variety of interests 
involved has a most valuable asset. 

Mr. Potter is a Brown University man 
and after leaving college he entered the 
employ of the Sanborn Map Company, 
which at that time was making a map 
of Brooklyn on which he worked for 
two and a half vears. After some ex 
perience as an inspector for the 
Mutual Fire of New York, he became 
an inspector for the Middle States In 
spection Bureau, going to the Under 
writers’ Association of New York State 
in 1897. There his first duties were 
those of insnector of snrinklered risks 
In 1902 he became special agent for the 
Creat American in central and western 
New York. His success was such that 
he was made secretary of the Under 
writers’ Association of New York Stote 
He left that organization to go with 
the Tokio Marine & Fire as executive 
special agent. 

The picture reproduced herewith was 
taken at one of the summer meetines 
of the Association and with Mr. Potter 
is Willis 0. Robb, manager of the New 
York Fire Insurance Exchange 

s * + 


old 


Lloyd Patterson, who led the New 
York agency of the Mutual Benefit Life 
for January and is going so strong for 
the first quarter that he is sure to be 
one of the leaders for 1923. was once 
going to quit the business because he 
could not sell. Mr. Patterson had had 
some experience as a salesman in other 
lines when he went with the Mutual 
Benefit in May, 1920. For the first few 
months his experiences were very dis- 
couraging. He had just about decided 
to quit, when the turn came. 

* 


C. Truman Redfield has 
pointed to succeed TLeRov F. 
general agent at Sioux Citv, Iowa. of 
the Connecticut Mutual Life. Because 
of Mr. Redfield’s exnerience in the life 
insurance business he is well qualified 
to develop the large territory in Towa 
which he will handle 

s . 


been ap 
Comnbell 


e 

Rosetts F. Maisel. one of the clever 
voun®e life insyraneea wamen af the eit: 
Was a victor in the GCacd Will cantest 
of the evening “Glehe”™ and will get a 


trip to France. 


- ‘ 


J. P. Scannel has been appointed to 
the Detroit branch office of the Na- 
tional Surety. Before coming to the 
National he was engaged in selling life 
insurance for the Metropolitan Life jp 
Pennsylvania. Mr. Scannel is a grad- 
uate of Allegheny College and a prom.- 
inent athlete. 

* * * 


W. A. Reisert, who conducts one of 
the prominent agencies in Louisville, 
Kentucky, has been appointed district 
agent at Louisville for the National 
Surety. 

» * * 


Mark T. McKee, formerly of the m- 


surance Federation, and now a mem- 
ber of the board of directors of the 
Broth: rheod of American Yeomen, has 


beocn appointed a trustee of Lincoln 


femoral University, Cumberland Gap, 
n. 
s * * 
Miss Alice Lakey, publisher of “in 
suiance” has been invited to address 


of the General Federation 
Clubs at their biennial 
council meeting at Atlanta, May 1-11. 
This is the first time that the General 
Federation has reserved a_ place on 
their annua! program for an insurance 
subject. 


the members 
of Women's 


* * * 

R. R. Helms joined the Equitable So- 
ciety about twenty years ago as an of- 
fice boy for his father, 5. M. Helms, of 
Reading, Pa., the Equitable’s represen- 
tative in that city for over thirty-five 
years. Mr. Helms took up insurance 
selling four years ago and since 1919 
has qualified for the Century Club each 
vear. He almost reached the Quarter 
Million Corps in 1922, but sickness @&- 
peded his progress. Up to November 
1, 1922, he naid for $213,600. He is the 
first member of the Lehigh agency to 
qualify for the Century Club. 

s * * 

W. L. H. Simpson, United States 
manager for the British & Foretgn, 
and one of the most able marine under- 


writers in New York, is a diligent but 
silent watcher, Like many English 
men Mr. Simpson dislikes publicity or 


eppearance in the limelight. Frequenth 
he is a member of delegations going 
o Albany or elsewhere to marine 
hearings; a clever listener, he rarely 
speaks in public, content to give hi 
advice in closed sessions of the under 
writers. 
* * * 
F. Michelbacher, secretary: 
treasurer of the National Bureau 0! 
Casualty and Surety Underwriters is 
delivering a course of lectures at Col 
umbia University. The subjects he is 
treating in the course are as follows: 
Industrial Accidents, The Common Law 
of Employers Liability, Workmen’s 
Compensation Laws, Basic Principals 
of Insurance, Employer's Liability and 
Workmen’s Compensation Insurance 
he - 

Albert Ullmann, the philosopher of 
Jeaver Street, is making fine progress 
with the North British & Mercantile 
fleet and the New Zealand. All told 
he has five companies in his marine of- 
fice. A year ago he started cold with 
his new office and in the twelve 
months that have elapsed has develop 


George 


ed a good business. Despite general 
marine insurance’ conditions, Mr. UIl- 
mann can be counted on to bring his 
companies through the year with a 
profit showing. 
a * * 
Donald G. C. Sinclair, one of the 


Metropolitan superintendents in this 
city and one of the best known in the 


country, is on his way back from eu 

rope 
The metropolitan division of ie 
ge 


Globe Indemnity will move to the : 
ond and third floors of the Home Insur 
ance Co.’s building in Maiden lane. 
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More Questions For 
“Standard” to Answer 


ECHOES OF PROVIDENCE LOSS 
Loss Departments Still Asking About 
Adjustment Influences and Stock 


Sale Agreement 


Now that the newspapers have the 
Shepard Stores (Providence) loss under 
discussion, companies are paying more 
attention to the subject of losses in that 
and it is doubtful if hereafter 


any oflice, no matter how powerful, will 


section, 


be permitted to regard any city or sec 
lion as ifs own particular plum tree 
orchard when it comes to influencing 
loss adjustments. To be in the enviable 
position of czar of a loss is all very fine 
for certain offices and the companies in 


them as they cash in on lots of pres 
lige attached to directing the adjust 
ment, but how about the other offices 


and companies outside the magie circle? 

The Eastern Underwriter, on April 6, 
printed three columns about the Shep 
ard loss, consisting largely of questions 
which loss departments couldn’t at that 


time answer. The article did not say 
the loss was overpaid or rushed 
through, but it did find fault with the 
system and declared that if the com- 


panies had paid too much money it is 
doubtful if the loss departments would 
know it. The article described the New 
England system olf adjusting losses as 
frequently archaic and wasteful. 
Article in “The Standard” 

Taking this article as a basis, “The 
Standard,’ of Boston, prints a long 
story to the effect that the adjustment 
of the Shepard loss was perfectly satis- 
factory to everybody, even to the repre 
sentative of the General Adjustment 
sureau; expresses its surprise that the 
story was written; says it has heard 
no criticism of any kind from loss pay- 
ing companies regarding the adjust- 
ment; and stamps the story as that of 
a sensation-loving reporter. 

If no information has reached ‘The 
Standard” office that some companies 
are not pleased with what happened in 
Providence, that’s merely a_ reflection 
upon “The Standard’s” news sources. 
The Eastern Underwriter story was not 
a piece of fiction originating in the mind 


of an imaginative reporter, but was 
gathered from the loss departments. 
lhe men who talked were those who 


sign their names to drafts and they are 
from Missouri and want to know. “The 
Standard” story, on the other hand, was 
Written from information furnished by 
the loss committee, thus the two stories 
Were treated from different angles. In 
criticising The Eastern Underwriter, 
“The Standard” wrote in a vein as if a 
daily paper had attacked New England 
condition, unmindful of the fact that 





the information furnished this paper 
was from insurance offices, just as “The 
Standard” got its information from in- 
surance oflices. 

More Questions 

“The Standard” answered some of the 
questions which The Eastern Under- 
writer printed. Here are some more: 

1. Why should Providence be an ex- 
ception to other cities in that certain 
oflices—or at least one oflice—gets such 
preferential treatment in losses that it 
is able to influence adjustments of the 
town? 

2. Exactly how are special agency loss 
committees appointed? 

3. Who decides whether or not the 
General Adjustment Bureau shall be on 
a loss? Who decides that it shall be 
off a loss? Why wasn’t the Bureau on 
the stock loss? 

4. What do you know about the Provi 
dence loss where the blankets were 
thrown out of the window and the com- 
panies paid $10,000? 

5. You say the General Adjustment 
Bureau is completely satisfied with the 
Shepard Stores loss. Are you sure about 
that? 

Additional Queries 

Here are some additional questions 
furnished The Eastern Underwriter by 
one of the loss departments: 

1. Was there an effort made to secure 
a detailed verification of prices? 

2. Was the assured permitted to aban 
don to the companies almost any por- 
tion of the merchandise involved as 
might be deemed advisable to him? 

3. Why was it agreed that this mer- 
chandise would not be sold within New 
England, and why was it further agreed 
that all identification marks should be 
removed from the merchandise? 

i. Wh wers so 
the loss? 

5. Did the stock company adjustment 
committee make any arrangement with 
the assured concerning the abandon- 
ment to the salvage company of mer- 
chandise out olf season, and, therefore, 
at present unsalable, or were the as- 
sured left to their own devices as to 
what property should be abandoned to 
the companies? 

6. Was effort made by the stock com- 
pany adjustment committee to seek ad- 
vice as to basis of price, bearing in 
mind the fact that some of the merchan- 
dise involved may have been purchased 
at the peak of the market and could 
now be replaced for a great deal less? 

7. Was it not a tactical error to per- 
mit a reciprocal man to be chairman of 


many adjusters on 


the loss committee in view of the fact 
that he broke away from the adjust 
iment committee and settled the claim 


in his own way and at his own pleasure, 
and got the advertising that accrues 
from his interests paying more than the 
stock companies did? 
The adjustment of the 
was handled in the regulat 


loss 
with spe- 


Shepard Stores 
way, but 
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cial care due to unusual complications. Im 
mediately following the fire the specials of most 
oft the interested companies on the loss gathered 
together. Nearly every company on the loss 
was represented, as were the ollices of Stark 
& Shepley and G. L. & H. J. Gross ot 
while the manager of the General 
Bureau was also present. 


weather 
Providence, 
Adjustment 

lhe committee to handle the adjustment was 
organized and consisted of the following com 
pany representatives: W. IT. Furness of the 
Commercial Union, temporary chairman; K. H. 
Erskine, Northern; C. H. Hoxie, Glens Falls; 
H. P. Warren, North British & Mercantile; R. 
W. Wight, Liverpool & London & Globe. 

fhe reciprocals were not represented at this 
first meeting, but at the following meeting the 
reciprocals were represented by Sidney Walker, 
who later presented A. P. Stockwell as repre 
sentative of all the reciprocals. 

In accordance with the custom of naming the 
representative of the company having the largest 
line on the risk as chairman, A. P. Stockwell 
succeeded Mr. Furness as chairman, the recipro 
cals having 11/19 of the risk, not “one-third,” 
as stated by The Eastern Underwriter. 


The above was the committee which adjusted 
the lo and not the one named in the New 
York paper. ‘There was nothing secret or mys 


terious about the selection of the committee, as 
intimated. The committce met at stated periods 
and held altogether some eight sessions. t 
most of these meetings other company represen- 
tatives were present, including W. H. Boutell 
of the Aetna, J. P. Gough of the Insurance 
Company of North America and chairman of the 
executive committee of the New England Insur 
ance Exchange, Felix Porter of the Phoenix 
Assurance and Clifford H. Rice of the Niagara, 
with others. 


General Adjustment Bureau Approved 
Work 


Manager Harvey Russ of the New England 
Adjustment Bureau was in Providence on the 
day of the first committee meeting and attended 
that meeting on invitation of the committee, al 
though the Bureau did not represent any 
pany on the stock loss at that time. After six 
meetings had been held Mr. Russ was asked to 
represent a company and did accordingly review 
all the facts and fully concurred in all that was 
done by the committee. 


The Shepard Stores failed to present any 
adequate data until the third meeting on March 
2Ist had been held, when it came forward with 


an estimate of $879,628 loss. In the meantime 
the adjustment committee had been able to get 
at what it considered a fair estimate and had 
agreed upon preliminary figures. The Shepard 
Stores was not satisfied and the committee 
worked it a disadvantage, as the head of the 
firm was in Florida and remained there, so that 


everything agreed upon had first to be trans- 
mitted to Florida. 

The appraisal on the building and fixtures was 
early attended to and satisfactorily adjusted. 
rhe matter of the stock adjustment was not as 
easy, involving as it did the prompt handling of 
over $500,000 of wet merchandise to prevent 
further damage; the difficulty of making any 
correct figures in the absence of necessary data 
from the assured; refusal of the assured to 
change their claim except to a very minor ex- 
tent after their figures were presented, and also 


the deliberate splitting from the committee of 
the reciprocals, and the making of a separate 
agreement with the assured by the reciprocals 
after a definite promise of their representative 
to abide by the decisions of the committee as a 
whole. 

Settlement on Stock Loss Not Yet 

Determined 

This separate agreement by the reciprocals 
made a different agreement by the stock com- 
panies on the loss extremely difficult, but the 


latter companies were finally able to draw up an 
agreement with the assured for the closing of 
the loss on a basis less than that of the reci- 


procals. This agreement is subject to a full 
audit and verification of the books and records 
of the assured, now in progress Of course, 


final figures cannot be determined until the audit 
is complete and full returns made by the sal- 
vage company. om 

From the time and consideration given to 
the adjustment it would hardly seem that the 
loss had been jammed through; if the companies 
have not yet found out the value of the stock 
it is quite likely due to the fact that the audit 
has not been completed and the full report 
made. In any event, no complaint has yet come 
from the companies on the loss to that effect. 
As to the abandonment of the stock to the 
salvage company, the method pursued seems to 
have been quite generally concurred in and jus 


tified by the situation. ‘The statement that no- 
body seems to know how the loss committee 
was appointed is too absurd for consideration. 


The General Adjustment Bureau was at all 
times in accord with the proceedings and took 
part in the adjustment when asked to do s0 
by a company. As to the loss being over-paid, 
it is quite obvious the stock companies did not 
overpay the loss if comparison be made with 
the reciprocal settlement 


AGENTS FOR EAGLE FIRE 
The Eagle Fire of New York has be 
gun the appointment of agents with 
George Chesbro, Jr., as agent for Brook 


lyn, and Haslett & Moss for Philadel- 
phia. New York City will soon have 
an agent. 





Northern of London 

Commonwealth of New York 
National Liberty Fire Ins. Co. 
London & Scottish of London 


NEW YORK QPFICE: 
ONE LIBERTY STREET 
Telephones: John 63-64-65 





LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 
London & Scottish Assurance Corp., Ltd. 
National Security Fire Insurance Co. 


National Liberty Fire Ins. Co. 


Caledonian Insurance Co. 


BROOKLYN AND SUBURBAN AGENTS 


Firemen’s of New Jersey 
Globe & Rutgers of N. Y. 
National Security Fire of Neb. 
Indemnity Ins, Co. of N. A. 
BROOKLYN OFFICE: 
145 MONTAGUE STREET 
’Phones: Main 6370-6371-6372 
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Joseph Givernaud 
Picturesque Special 


REGARDED 





VETERAN HIGHLY 


Born in France, Came Here in Time to 
Vote for General Hancock; How 
He Got His First Job 
Joseph the veteran New 
Hngland field man, and representative 
London & Lancashire and asso- 
ciated companies, who at his own re 
quest has been relieved of some of his 
responsibilities by the companies he 
has represented so long and loyally, is 
generally regarded as one of the most 
interesting characters among the spe 

cial agents of that section. 

Born in Lyons, France, a member of 
a famous silk family, he came to this 
country in 1876, casting his first vote 
for General Hancock for president in 
1881, 





Givernaud, 


of the 


Mr. Givernaud entered the service of 
the London & Lancashire as a tempo- 
rary clerk in 1890.. It seems he was 
a position and was reading the 
“Help Wanted” column as he walked 
across the Brooklyn Bridge to New 
York. He saw there the London & 
Lancashire advertisement for a tempo- 
rary clerk, applied for the position and 
obtained it, largely through his ener- 
getic persistence, out-talking, as it were, 


out ol 


the then assistant manager, George 
Tavlor. 
His intelligence was such that his 


services were valuable, and the result 
has been that he has been given one 
position after another of increasing re- 
sponsibility. He went through the va- 
rious grades in the office and was an 
examiner for New England when he 
was appointed special agent, making 
his headquarters in Boston. When 


the control of the Orient Insurance 
Company changed in 1900 he was ap 
pointed agency superintendent at Hart- 
ford, where his experience and ability 
were of tremendous value in readjust- 
ing the underwriting to conform to 
London & Lancashire standards. Sub- 
sequently, at his request, he was re 
turned to Boston as special agent for 
the London & Lancashire in New Eng- 
land, a position he occupied until the 
present time, when he has been re- 
lieved of a goodly part of the cares 
and responsibilities that he has handled 
so well in the past, 

Mr. Givernaud is of a very pictur- 
esque personality, an unusually well- 
read man, and his reading is of wide 
range. He is a chess player and a 
whist player far beyond the ordinary. 
He is married and has a winter home 
in Boston and a summer place on Cape 
Cod, where as a more or less profit- 
able avocation he operates a cranberry 
bog. His outstanding characteristics 
are his intense loyalty and his indefa- 
tigable industry. He has a strong hold 
upon his agents and is untiring in his 
efforts to be of service to them both pro- 
fessionally and personally. All in all, 
he is an unusually high type of man 
and a most efficient special agent. 

PHILADELPHIA CHANGES 

New Philadelphia agency appoint- 
ments last week were Greentield, Taube 
& Wirkman for the National Ben Frank 
lin Fire, and Frank B. Off & Co. for 
the Farmers Fire of York. The follow- 
ing Philadelphia agencies have been 
discontinued: Wm. Bishop, Inc., C. A. 
Krouse & Co, and Wm. B. Marker for 
Omaha Liberty Fire. Arthur S. Glaser, 


C. A. Krouse & Co. and Shubert & 
Kicks for Columbian National Fire. 
Interstate Insurance Agency for Ex- 


celsior of Syracuse. Simon Katz for 
Wheeling Fire, C. A. Krouse & Co. for 
Ben Franklin Underwriters. Frank B. 
Off for Atlantic City Fire. 











Incorporated 
1849 








Cash Capital 
$2,500,000.00 


SPRINGFIELD 


Fire & Marine Insurance Company 
SPRINGFIELD, MASS. 


ALWAYS include a SPRINGFIELD policy— 
“IT PAYS!” 














DUST THREATENS BILLIONS 
Explosions Are Possible In More Than 
21,000 Establishments In U. S. 
Says D. J. Price 





Dust explosions, resulting in large 
losses of life and property damage, can 
any industrial establishment 
where combustible dusts are produced 
during manufacturing operations, said 
I). J. Price, of the United States De- 
partment of Agriculture, before the 
Mid-year Safety Congress held in 
Chicago on Tuesday. The Congress 1s 
under the auspices of the National 
Safety Council’s Engimeering Section, 
the Chicago Safety Council, and the 
Western Society of Engineers. 


occur in 


Mr. Price, who is in charge of 
development work for the Bureau of 
Chemistry, estimated that there are 








Actual market value for all securities 





D. H. Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Ass’t Sec’y 
John A, Snyder, Secretary 


MECHANICS 


of Philadelphia 
Organized 1854 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ........$ 600,000.00 

Reserve Rein- 
surance Fund. 1,701,950.09 
Reserve for all 


other Liabili- 
ties ... 214,301.13 
Net Surplus 945,537.10 





TOTAL .......$3,461,788.32 





D. H. Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 


Organized 1854 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
wee eee » $2,250,000.00 


Reserve’ Rein- 
surance Fund. 7,266,029.10 


Reserve for all 
other Liabili- 


Capital 


ties 1,738,271.91 
Net Surplus 4,436,386.20 
MOT AS: éisaisier $15,690,687.21 














H. M. Gratz, President 
D. H. Dunham, Vice-President 
Neal Bassett, Vice-President 
Tohn Kay, Treasurer 
A. H. Hassinger, Ass’t Sec’y 


THE 
Girard F. & M. 
INSURANCE CO. 


of Philadelphia 


Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ........$1,000,000.00 


Reserve Rein- 
surance Fund. 2,355,674.15 


Reserve for all 
other Liabili- 
WIGRY aiccikinae 


Net Surplus 


310,004.35 
1,110,233.48 





TOTAL .......$4,775,911.98 














Loyal to friends and loyal agents 














more than 21,000 establishments in the 
United States, manufacturing products 
with a yearly value of about $7,000,000, 
000, that are subject to the dust ex- 
plosion hazard: The serious natur? of 


these explosions, he said, is not fully 


appreciated by all industries, — par- 
ticularly those in which destructive ex- 
plosions have not yet occurred. He 
suggested that the Safety Congress 
might afford the means of acquainting 
such industries with the hazard of dust 
and measures for prevention of ex- 
plosions. 

Many industries of this country have 
made marked advancement in the con- 
trol of dust explosions. This is partic- 
ularly true of the flour milling industry, 
in which the earlier explosions oc- 
curred. In a large number of manu- 
facturing establishments the creation 
of dust is an essential part of the pro- 
cess. It is possible, however, to collect 
the dust and eliminate a great deal of 
the danger to lives and property. The 
Department of Agriculture now has 
records of disastrous explosions in a 
great variety of grain handling plants 

feed mills, cereal plants, grain eleva- 
tors, starch factories. 

The increase in manufacturing and 
the size of plants have made the dust 
explosion hazard greater. The De- 
partment of Agriculture has studied 
the problems of dust explosions and 
has devised methods and equipment to 
reduce the hazard. Many plants are 
now equipped with special machinery 
for taking care of the dust produced 


ind vacuum sweeping systems have 
been designed for removal of dust 
which accumulates. 





NEW COTTON MUTUAL 

The announcement comes from Co- 
lumbia, S. C. of the organization of the 
Cotton States Mutual Insurance Com- 
pany, which will do a mutual fire in- 
surance business in South Carolina, 
based upon the same plan whereby the 
Southern Mutual Insurance Company 
of Athens, Ga., has made an excellent 
record during; the past seventy-five 
vears. 

The Cotton States Mutual is being 
organized by prominent banking and 
mercantile interests in South Carolina, 
and M. J. Miller, vice-president of the 
new mutual, has been in charge of the 
handling of the insurance on schools 
and public buildings in the Palmetto 
State for several years. 





FLORIDA MODIFIES RULING 

Insurance Commissioner Luning of 
Florida has modified his recent ruling 
regarding the payment of premiums on 
insurance policies so that the due date 
of premiums is now the fifteenth of the 
second month following that in which 
the policy was written. The original 


ruling required settlement within sixty 
days from the date of issue of the 
policy, and was objected to very stren- 
uously by the local agents of Florida, 
as requiring them to keep separate 
records on each policy. 





ance 

teenth 
the 01 
ship F 
tion 

charg: 
spots 
Most 
amen 
to do 
ninet 
vote, 





f might 


S. 





@qa0ma72Eose 





at] 8 





ROBERTI 


April 20, 1923 


THE EASTERN UNDERWRITER 





Say Hobbs Violates 
Fourteenth Amendment 


NEW ONE BY _ RECIPROCALS 





But Commissioner of Massachusetts 
Refuses to Permit Reciprocals to 
Enter State 





The reciprocals, who have been try- 
ing to get into Massachusetts, sprung 
a new one by accusing Commissioner 
Hobbs, of Massachusetts, of violating 
the fourteenth amendment. Insurance 
commissioners have been accused of a 
great many things but violation of con- 
stitutional amendments has not hereto- 
fore been charged against them. 

As soon as it was known, the insur 
ance fraternity looked up the four- 
teenth amendment which it turns out is 
the one bearing tthe caption: “Citizen- 
ship Rights Not To Be Abridged,” viola- 
tion of which heretofore has been 
charged to states in the South who in 
spots have kept negroes from voting. 
Most insurance men know only two 
amendments: the eighteenth, having 
to do with the Volstead Act, and the 
nineteenth, giving women the right to 
vote, 

Commissioner’s Ruling 


Commissioner Hobbs not only denies 
that he has violated the fourteenth 
amendment but has refused to change 
the state’s position that reciprocals 
cannot do business in Massachusetts. 

His ruling in part follows: ; 

The point made by the applicant as to dis- 
crimination and violation of the Fourteenth 
Amendment, I do not understand. There can 
be no discrimination because, as_ indicated 
above, the law does not permit reciprocal as- 
sociations to do business in Massachusetts, 
whether they are formed in Massachusetts or 
outside of assachusetts and whether their 
members are citizens of Massachusetts or 0 
other states. Were such not the case there 
might be an argument of. discrimination. 

he applicant makes'a point that reciprocal 
exchanges have been admitted to the District 
of Columbia under the’ Marine Insurance Act, 
and makes also the following statement: 

“We further call your attention to the fact 

that reciprocal or inter-insurance exchanges are 
treated as mutual insurance companies by the 
Insurance Departments of the following states 
and have been licensed under the genera] mutu- 
il insurance laws in the following states, to 
wit: Delaware, Rhode Island, Louisiana, Ari- 
zna and South Carolina. We further call your 
attention to the fact that in no state where 
reciprocal or inter-insurance exchanges have 
sought admission as insurance companies un- 
der the general insurance code has the applica- 
tion been refused.” 
_Examination hag been made of the general 
insurance laws of Delaware, Louisiana, Arizona 
and South Carolina, and also of Senate 2265 
conterning marine insurance in the District 
of Columbia. There appears not to be in these 
laws a provision similar to our section 3, and 
the absence of a provision excluding the trans- 
action of business except as specifically au- 
thorized may explain such construction. 

Federal Tax Ruling Has Nothing to do 

With Case ; 

A point is also made of the ruling of the 
Federal Tax authorities. Such a ruling, how- 
ever, has nothing to do with the eligibility of 
the applicant to do an insurance business in 

ssachusetts. 

In conclusion, I am of opinion that the ap- 
Plicant cannot be admitted to transact insur- 
ance in this Commonwealth, nor indeed can any 
Teciprocal organization, whether formed in the 
State or outside the state. : 

I hold that the effect of section 3 of chapter 
17S is to prohibit the transaction of insurance 
by any corporation, association, partnership or 
individual save ag is expressly and affirmative- 
ly authorized in chapters 175, 176 and 177, and 
that the only classes of insurers so authorized 
ate incorporated domestic and foreign stock and 
Mutual companies, Lloyd’s associations, and 
United States branches of companies of for- 
tign countries. 

am further of opinion that sections 150 and 
151 permit only the admission of insurers of 
the classes mentioned above. 

There appears no reason to doubt the finan- 
cial responsibility and good character of the 
applicant, nor to conclude that its methods of 
ag business are not sound. It is possible, 
no doubt, that, under proper regulations, asso- 
Clations of this character might safely be ad- 
mitted to do business in this Commonwealth. 
As yet, the legislature of this state hag not 
Provided such regulations, nor recognized such 
associations. On the contrary, it has within 
recent years given consideration to legisla- 
tion degigned to that end, but has failed to 
enact it. Without such legislation the admis- 
sion of the applicant would dppéar impossible. 


Georgia ' insurance in¢gresta are 
awaiting the results of thé investiga- 
tion now being conducted by the 

rgia insurance department,  4i- 
Tected against the “wildcat” insurance 
wah is apparently beipg freely 
Placed in the state by eastern. brokers 
who have representatives in the state. 

















ORGANIZED 
1853 


CASH CAPITAL 
$18,000,000 














IN 91 DAYS 


Thousands of new automobiles will be 
purchased in America during the next three 
months. 


Thousands of new drivers will start hand- 
ling their new cars during the next three 
months. 


They can’t afford to do it without sound, 
dependable insurance protection. 


Tell ’em! Show ’em! 


The local agent who gives an automobile 
owner the policy of The Home of New York 
is providing the protection of The Largest 
and Strongest Fire Insurance Company in 
America. 









THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 








Fire and Lightning, Automobile (Complete cover in Combi- 
nation Policy), Earthquake, Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Rain, 
Registered Mail, Rents, Rental Values, Riot and Civil Commo- 
tion, Sprinkler Leakage, Tourists Baggage, Use and Occu- 
pancy, Windstorm. 





STRENGTH REPUTATION SERVICE 








Hobbs Interprets 
Co-Insurance Clause 


DEFINES TERM “ACTUAL VALUE” 





Does Not Include Cost of New Parts 
Required By Law; Clause Applies 
to Demolition 





Commissioner Clarence W. Hobbs, of 
Massachusetts, has prepared at the re- 
quest of a prominent agency office in 
Boston an interpretation of the 80% co- 
insurance clause as applicable to a loss 
where the policy contains a demolition 
clause and the law requires the con- 
struction of additional new parts. Com- 
missioner Hobbs ruling on the ques- 
tions asked follows: 

The Department has further consid- 
ered the three questions submitted in 
your letter of March 30th relating to 
the construction of the eighty per cent 
co-insurance clause and the disclaimer 
and demolition clauses. 

You state that the damage sustained 
under the main coverage ig $1800 and 
that under the demolition clause is 
$750 due to the operation of the build- 
ing laws requiring reconstructed chim- 
neys and a new divisional wall. 

What Actual Value Includes 

You inquire in your first question 
whether the words “actual value” as 
used in the eighty per cent coinsur 
ance clause include the cost of the 
new wall and the reconstructed chim- 
neys. 

This clause stipulates that the com- 
pany shall be liable for no greater pro- 
portion of any loss than the amount 
insured bears to eighty per cent of 
the actual value of the property insured 
“at the time when such loss shall hap- 
pen.” This plainly means, in our opin- 
ion, that the value of the property in- 
volved in the application of this clause 
is its value at the time the fire occurs 
and not the increased value which 
would have existed if the said improve 
ments had been made prior thereto. It 
is obviously impossible for an insured 
to foretell what repairs or improve 
ments will be required by the law or 
the building commissioner since he can 
not know how extensive the damage 
caused by any fire will be. Any other 
construction would seem for this rea- 
son to impose an unduly hard burden 
on the insured whose duty it is to see 
that the required insurance is carried 
it he is not to become a co-insurer. 

Your first question, in our opinion, 
should be answered in the negative. 

You ask in your second query whe 
ther the eighty per cent clause should 
be applied to both the general loss of 
$1,800 and the demolition loss of $760. 

It seems to us that the demolition 
clause does not constitute a separate 
and divisible contract. The disclaimer 
clause eliminates the company’s liabil- 
ity for increased cost of repairs or re- 
construction by operation of the build- 
ing laws which was held to be an ele 
ment of loss by fire in Hewins vs. Lon- 
don Assurance Corp. 184 Mass. 175, and 
the demolition clause extends, for an 
additional premium, the coverage of 
the policy to those elements of dam- 
age excluded by the disclaimer clause, 
or in other words, the company as- 
sumes liability for those factors which 
were held in the Hewins case to enter 
properly into the calculation of a loss 
on a building. If these clauses were 
separate contracts, it would seem that 
a company might be obliged to indem- 
nify under the demolition clause in 
case of loss or damage sustained by 
reason of an order of the building com- 
missioner requiring certain changes in 
or additions to the insured property 
even though no fire had occurred. The 
law does not authorize such insurance 
and it is hardly intended by the parties. 


How Demolition Clause Works 


The demolition clause is used under 
clause ninth of Section 99 of Chapter 
175 of the General Laws which permits 
the modification of the standard policy 
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by riders or-endorsemeits. It is made 
a part of the policy which insures 
against loss or damage by fire. While 
the demolition clause uses the words 
“loss or damage” 
connection with the contents of 
policy clearly, means a loss caused by 
fire, the hazard insured by the policy, 
and in effect simply provides that for 
an additional; premium the contingen- 
cies specified shall be deemed loss or 
damage by fire, 

Your second question is therefore in 
our opinion’ to be answered in the af- 
firmative. 

Your third question asks whether in 
applying the eighty per cent clause, 
(a) the value of the property prior to 
the fire should govern in respect to 
the general loss, and (b) the value of 
the building as increased by said im- 
provements should govern in respect to 
the demolition loss. 

As indicated in the discussion of your 
second question, the contract is not di- 
visible into two. parts, one governing 
claims not involving the operation of 
the building statutes, and a second in- 
volving claims based solely on the op- 
eration thereof. The insured has sus- 
tained a single loss of $2,550, caused 
by fire, and not strictly speaking 
a loss of $1,800 caused by _ fire, 
and one of $750 caused by the op 
eration of the building laws separate 
and distinct. The loss arises under one 
contract ,exactly as if the policy had 
been issued without the disclaimer and 
demolition clauses as was the policy 
in the Hewins case, 

We answer both parts of your third 
question, that in our opinion the value 
of the building as indicated in the dis- 
cussion of your first question, prior to 
the fire governs the application of the 
eighty per, cent clause to the entire 
loss of $2,550. 


SUCCEEDS STANTON 
George L. Perry succeeds F. A. B. 
* Stanton as cashier at the Boston office 
of the Massachusetts Mutual Life. 
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its context taken in: 
the 


CALEDONIAN IN HARTFORD 
Moving of All Departments of Two 
Companies Finished in Five Days; 
Some Offices Here 
This afternoon will see the Caledon- 
the Caledonian-American set- 
tled in their new offices at 555: Asylum 
St» Hartford, Conn., aftér five days of 
moving by auto truck from their’ local 
headquarters on Pine Street. On Mon- 
day morning the Hartford offices ‘will 
te opened for business and thus will be 
+ ena the plans of United States 
Manager ©, H. Post and the companies’ 
managements for transferring the prin- 
dipal offices from this city to Connecti- 

Gut. 

The actual moving of all the para- 
phernalia by motor truck required in- 
genuity. Departments went day by 
day and in such a manner as not to in- 
terfere with the actual carrying on of 
the companies’ business. New York 
offices will still be maintained by both 
companies at 50 Pine Street. The lo- 
cal automobile office and headquarters 
for the New York State agent will also 
be there. The metropolitan district de 
partment of the Caledonian will be 
handled from 1 Liberty Street, under 
L. FE. Gendar as local secretary, and the 
Caledonian-American through Howie & 
Cain as metropolitan district agents, 
110 William Street. 


jan and 


AGENTS DINE WITH SPECIALS 

The next regular monthly meeting of 
the Albany Field Club will be held at 
Wolfert’s Roost, Country Club, Loudon 
ville Road, tonight. Invitations have 
been issued to all Albany agents, and 
members are particularly urged to be 
present to extend a hearty welcome to 
our guests. 

will be 
guests. 
front. of 
7:00 o'clock. 


Transportation 
members and 
leaving from in 
Hotel, at 


furnished all 
Automobiles 
Ten Eyck 
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NEW COMMISSIONER 
Wilbur D. Spencer, of Berwick, Me., 
A Dartmouth Man, To Run Maine 


Department 
A new insurance commissioner is 
Wilbur Daniel Spencer, of WKerwick, 
Me., who has been appointed in that 
state by Governor Baxter. 


insurance ex- 
the Fidelity- 
Phenix, Home, Liverpool & London & 
Globe, North British & Mercantile, 
New York Underwriters Agency, Nor- 
wich Union and United States F. & G. 
He is a Dartmouth College 
has been admitted to the bar. 


Mr. Spencer has had 


perience and represents 


man, and 


CHICAGO INQUIRY STARTS 
IWlinois’ investigation of fire and cas- 
ualty conducted by the 
Daily Committee of the State Senate,! 
along the lines of the Untermyer probe, 
began this week with a hearing on Mon- 
day in Chicago. 


insurance, 


Representatives of 
several reciprocals were on the stand. 
G. KE. Turner, general counsel of the 
Casualty Information Clearing House, 
and Associate Counsel Doyle of the Na- 
tional Board for Illinois, were among 
those present. The investigation will 
probably last about three months. 


LARGE PHOTOS IN BOOTH 

As part of the Aetna Affiliated Com- 
panies exhibit at the Travel show held 
April 9 to 14 at the Grand Central Pal- 
ace, New York, Fred Jones, the Aetna 
Home Office Official Photographer, 
turned out seven photographic enlarge- 
ments each five feet six inches high and 
three feet four inches wide. Each pic- 
ture was a section of a panorama show- 
ing various motor mishaps, the caption 
underneath suggesting the remedy in- 
surance. 

Owing to the large size of these 
prints, it was necessary to construct 
special washing and developing tanks 
to accommodate these jumbo enlarge 
ments which when mounted on building 
board and hand colored formed a most 
attractive background for the Aetna 
booth. ” 


70 LOSSES LAST WEEK 

Seventy fires were reported last week 
by the New York Board of Fire Under- 
writers showing that the high rate of 
burning is being maintained despite 
strenuous efforts by insurance compa- 
nies to lower the number and volume 
of losses. The two businesses leading 
in number of fires last week were the 


dress manufacturing industry and 
restaurants. The fire marshal is in- 
vestigating one claim from each of 


these trades and also a retail station- 
ery store loss. 








The Sign 
of Good Casualty Insurance 


cscnee: gomerescrwel gh 











Guarantee and Accident 
Company, Limited 


OF LONDON, ENGLAND 


HEAD OFFICE 
UNITED STATES BRANCH 
134 South La Salle Street 
CHICAGO 


F. W. LAWSON, General Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close : 


co-operation with its agents. 


————— 


Over sixty years 
of public service 





UNITED © 
COMPANY 


Home Office—430 Walnut Street, Philadelphia, Pa. 
F. W. LAWSON, Chairman of the. Board 





PERCIVAL BERESFORD, President 
GEO. R. PACKARD, Vice-Pres. 
HERBERT W. ELLIS, Vice-Pres. | 
M. B. YATES, Secretary vat 
HENRY A. KNABE, Asst. Secy. 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an instituticn 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 











April 20, 
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Harding Welcomes 
Insurance Group 


vISIT HIM AT WHITE HOUSE 





Glad to See Members of Western Union 
And Others in Party, Which 
Includes United States 
Managers 





One of the most pleasant social 
functions in the history of the Western 
Union was the reception to those at- 
tending the organization’s meeting 
given by President Harding at the 
White House on Thursday of last week. 
The interview was arranged by Mana- 
gr Harding, of the Western Depart- 
ment of the Springfield, who is a 
relative to the chief executive, who at 
one time represented several insurance 
companies as an agent. 

Although the President was just 
jack from his vacation in Florida he 
wid it would be a pleasure to meet the 
visiting fire insurance men and the 
Union adjourned at the noon hour in 
order to go to the White House. 

When the insurance group of thirty- 
lve or forty arrived at the White 
House the President was closeted with 
visitors and it was a little more than 
an hour before he was free to meet 


' them. While waiting for him they had 
' achance to get a good close-up of 


Andrew Volstead, who came in to bid 
good-bye to the President as his days 
of representing his district in Congress 


_ are over; of Theodore Roosevelt, as- 


sistant secretary of the Navy, about 
whom there is gossip that he will be 
the next nominee for vice-president; 
and Chairman Lasker, of the shipping 
board, one of Harding’s most intimate 
friends. ; 

The insurance men filed in and the 
President shook each by the hand, 
stopping longest to chat with Manager 
Higley, of the Hanover’s Western De- 
partment. The President looked fit 
and his Florida vacation’ seemed to 
agree with him. In the insurance 
delegation were some United States 
managers of British companies, in- 
cluding Cecil F. Shallcross, North 
sritish & Mercantile; E. C. Stokes, 
toyal Exchange; and Hart Darlington, 
Norwich Union. 





PLEASES PITTSBURGH MEN 





Appointment of Michael J. Shanahan 
as Head of Bureau of Fire; Free 
Rein Given Mayor 


“The Insurance World” says of re- 
cent changes in Pittsburgh relative to 


fire protection and fire prevention per- 
sonalities: 


The appointment of Michael J. 
Shanahan to be head of the Bureau of 
Fire of Pittsburgh is likely to meet 
with the unanimous approval of men 
‘gaged in the business of insurance 
and men interested in the problems of 
fre protection and fire prevention. 
Chief Shanahan will succeed William 
Bennett and as District Fire Chief he 
be succeeded by Captain Frank 
‘Tris—a man of experience and excel- 
‘nt training and judgment. These 
‘appointments are probably the first 
— in a complete re-organization of 
ete fire fighting force, and as 
da of the various other safety bureaus 
c le administration. Safety Director 
- A. Rook, it is understood, has been 
ane free rein by Mayor Magee and 


ciency, hereafter, is to be the offi- 
Clal slo 


gan of i 
Colonel Rook the various departments. 


ion Rook, when editor of the “Pitts- 
rn 4 Dispatch,” was always friendly 
Rach — insurance interests and very 
ieee in fire prevention and 
ome “ay He appears to be very 
ised Menta and the long prom- 
organization ment in the fire fighting 


of the city appears close 
to realization.” —— : 





ARTHUR J. MIDDLETON 


SPECIAL AGENT 
NEW YORK STATE 


124 E. GENESEE ST. 
SYRACUSE, N. Y. 

















HIER may be dangers ahead 

for the insurance business 

unless it sets its house in 
order. 


All thinking insurance men 
know the paralyzing influence of 
Annexes. They tear down that 
first essential to true public ser- 
vice—trained, able and success- 
ful agents. 


This company is committed to a 
policy—No Annexes. We believe 
this means service and success. 


SN TRAIL 
FIRE INSURANCE 


COMPANY 
BALTIMORE 


Joun I’. Lauper, Pres. Cuas. H. Kopreiman, V. Pres. Cuas. H. Rotoson, Jr., Secy 














SURPLUS TO POLICY HOLDERS $1,640,758.05 


Report by Insurance Department of Maryland, for 1922. 


“The Company adjusts and settles its losses 
promptly and with justness and fairness.”’ 











HERBERT M. BENJAMIN 


SPECIAL AGENT 
PENNSYLVANIA 


205 WALNUT PLACE 
PHILADELPHIA, PA. 














Criticizes Code Of 
Governor Pinchot 
ILL-ADVISED, 





SAYS" SENATOR 


Wide Opposition to Combining Depart- 
ments of Insurance ‘and Banking 
in Pennsylvania -.. 








The portion of the code of Governor 
Pinchot which combines the Depart- 
ment of Banking and the Insurance De- 
partment of Pennsylvania as bureaus 
under another department, Trade and 
‘Commerce, to be created, has been 
criticized by Senator George Wood- 
ward, Philadelphia, chairman of the 
Legislative commission which has been 
studying re-organization of the Penn- 
sylvania government for two years. 

“The Pinchot code,” he said, “cre 
ates a Department of Trade and Com- 
merce, Which merges the Banking and 
Insurance Departments, demoting com- 
missioners to bureau chiefs, and sets up 
a new official, the Secretary of Trade 
and Commerce. The program of re- 
organization proposed by the Legisla- 
tive Commission considers banking and 
insurance of such importance that we 
feel the merger is ill-advised.” 

Dr. Leonard P, Fox, research direc- 
tor of the Pennsylvania State Chamber 
of Commerce, and a member of the Leg- 
islative Commission, was the only mem- 
ber to approve of the Pinchot consoli- 
dation. 

The Legislative Commission’s pro- 
gram would also keep the Departments 
of Mines as a_ distinct department, 
while the Pinchot code makes it a 
bureau in the Department of Labor and 
Industry. The United Mine Workers 
in Pennsylvania are also opposing sub- 
ordination of the Department of Mires. 





THREE VU. & O. LETTERS 





Being Sent Out By Automobile Insur- 
ance Co.; Expect Good Mail 
Campaign 

Use and Occupancy insurance is nei- 
ther as widely known or as well under- 
stood as it deserves to be. For this- 
reason the sale of Use and Occupancy 
offers an almost unlimited opportunity 
to agents who represent the Automobile 
Insurance Company. With proper 
stimulation along educational lines, de- 
mand for this form of protection is 
sure to develop in a most satisfactory 
way. The agent who will take the 
time to explain its purpose to his 
clients may confidently expect to pick 
up a lot of business. 

Manufacturers are, as a class, par- 
ticularly good prospects for Use and 
Occupancy insurance. It is distinctly 
worth while, therefore, to bring the 
coverage to their attention. In order 
that the Automobile may do this in 
an effective way, a series of three let- 
ters has been prepared for the purpose 
by the Publicity Department. These 
letters will be useful to agents in pav- 
ing the way for calls. 


APPOINTS B. E. AMES 

The Phoenix Assurance has ap- 
pointed Bertrom E. Ames engineer in its 
service department, with headquarters 
in Boston. For more than four years 
he was with the Underwriters’ Bureau 
of New England and after that he was 
engaged in the rating of sprinklered 
risks. He is an expert in engineering - 
lines being familiar with the Dean and 
other rate schedules. 





BOSTON APPOINTMENT 
Edward M. Peters & Co., Inc.; have 
been appointed agents for Boston and 
the metropolitan district for the Wheel- 
ing Fire Insurance Company ‘of Wheel: 
ing, West Va., formerly with the office 
of R. H. Hoffman & Co. 





The Continental Casualty, of Chica- 
zo, has increased the rates on its in- 
termediate policy, known as the 201 
full coverage policy, from $35 to $42 
a year. 
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Predicts Success For 
U. S. Companies Abroad 


REVIEWS PROGRESS 





KENNEDY 





His Talk at Middle Department; How 
American Entry is Regarded By 
Foreign Underwriters 





S. R. Kennedy, vice-president of the 
Fidelity-Phenix, who is quite a draw- 
ing card at insurance meetings by 
reason of the attractive manner in 
which he talks and his frankness, dis- 
cussed foreign relations of American 
companies in a talk at the dinner this 
week of the Underwriters’ Association 
of the Middle Department. 

Mr. Kennedy said in part: “Up to 
a few yearsago American fire insurance 
companies showed little interest in 
business outside the United States and 
Canada. This was due, not to any lack 
of enterprise, but to the fact that we 


were busy enough at home. The 
United States is much the greatest 
reservoir of desirable insurance pre- 
miums in the world. No American 
Company has ever been obliged to go 
outside our boundaries merely to !m- 
crease iis income, and it is still true 
that our greatest companies have 
nowhere nearly approached the limit 
of their domestic development. In the 
same way the resources and opportuni- 
ties close at hand are such that Ameri 
can men have never found it necessary 
to go abroad into the remote, lonely 
and hazardous places to make their 
way in life. 

“Quite the reverse is the case in 
Europe. Over-population, comparative 
poverty of natural resources, and the 
law of primogeniture, by which 
younger sons get little except educa- 
tion and influence, have driven English- 
men, Frenchmen and Germans—and 
logically their respective insurance 
companies—into the development of 
foreign fields. We are perhaps to be 
congratulated that it has never been 
needful for us to adopt a like policy. 

Origin of A. F. |. A. 

“Banking, shipping and insurance go 
hand in hand. As a result of the great 
war our merchant marine was tre- 
mendously extended, some of our 
leading banks began to open branches 
abroad, and it was thought that in a 
certain degree it was a patriotic duty 
for American insurance companies to 
do their part in extending the business 
influence of the United States. As no 
single company cared to engage alone 
in such an enterprise the American 
Foreign Insurance Association, consist- 
ing of a number of leading American 
companies, was formed, as most of you 
know, in accordance with the Webb- 
Pomerene Act which permits combina- 
tions for foreign trade, and this As- 
sociation started out to transact a 
world-wide business. 

“I have been greatly interested in 
such of the directors’ meetings of the 
American Foreign as I have been 
privileged to attend. Nowhere have } 
seen a finer spirit of co-operation or a 
more sincere mutual desire simply to 
further the success of the Association 
on the part of men whose strong per- 
sonalities have placed them at the head 
of some of ‘tthe most powerful com- 
panies in America, men whose natural 
preference and common practice is not 
to cooperate but to dominate. The 
American Foreign management has 
back of it the best judgment of such 
men as the chief executives of the 
Phoenix of Hartford, the Glens Falls, 
the Home, the Hartford and other com- 
panies of similar standing, and that 
judgment is exerted with, complete un- 
selfishness, so far as the individual de- 
sires or interests of these men are con- 
cerned, in the sole endeavor, through 
the American, Foreign Insurance As- 
sociation, to extend creditably Amert- 
can insurance to the farthest ends of 


the civilized earth. If loyalty, ability 
and diligence on the part of a director- 
ate bring success, no insurance organi- 
zation has a better chance than the 
American Foreign. 

“In some countries our association 
has not been very cordially received by 
representatives of furopean com- 
panies, who in some way seem to hav2 
gotten the impression that although 
the United States is a legitimate field 
for their own activities, the rest of the 
world belongs exclusively to them and 
United States companies should re- 
main quietly at home and not trespass 
on their preserves. It is fair to say, 
however, that this rather illogical op- 
position appears to have come more 
from local departmental representatives 
than from head offices, especially in 
England, where the broader-minded 
managers appreciate our right to com- 
pete for foreign business; only asking 


that we play the game according to 
the rules—which of course we have 
done. 


South American Impression 


“In establishing connections for the 
American Foreign, I was assigned to 
Peru, Bolivia, and Ecuador, Fire ine 
surance in those countries is not a very 
important business; here tonight are a 
number of gentlemen over the desk of 
any one of whom pass premiums in ex- 
cess of the total premium income of 
those three republics. Nevertheless. I 
felt flattered at b ing asked to go, but 
sometimes on that trip I wondered 
whether, what I thought a compliment 
was not instead an insidious attempt 
to kill me off. A recent Harvard 
graduate told me that he considered it 
no great intellectual feat to have taken 
his degree at that University, but that 
to have survived four years of the ch- 
mate of Cambridge, Mass., was no 
mean physical accomplishment. I re- 
gard my trip in somewhat the same 
way. In a recent English comedy the 
friends of a successful business man 
who cares for nothing but his business, 
convince him that he ought to move out 
to the country and go in for country 
life, which as a matter of fact he sim- 
ply detests. At the opening of the 
second act he comes into his country 
house at the end of the afternoon with 
his fish rod and creel—-but no fish—and 
one of his friends, who has just ar 
rived, says cheerfully, “Well, what luck 
today?” To which the business man, 
displaying his empty creel, but doing 
his best to be a real sport, replies, 
“Better than yesterday. Yesterday Il 
fell in.” I feel much that way about 
the west coast of South America. 

“If magnificent scenery had an. in- 


surable value, those three countries 
which I visited would be important 
premium producers, but unfortu- 


hately it has not. Nevertheless, the 
results the American Foreign is getting 
from them and from similar countries 
in other parts of the world are not 
unsatisfactory, a profit is being made, 
and some of our leading companies are 
becoming favorably known to the best 
of our foreign friends. 
Praises Middle Department 

“To tell you in detail anything of the 
various countries in which the Ameri- 
can Foreign operates, their insurance 
business and business practices would 
require more time than you would care 
to have me take. I can, however, say 
that all things considered, notwith- 
standing the small annoyances we 
undergo here day by day in the way ot 
competition we sometimes think unfair, 
legislation we believe to be unwise, 
taxation we know to be oppressive ana 
occasional attacks by unscrupulous 
demagogues or impractical and mud- 
dle-minded socialists, the survival for 
forty years of such an institution as 
the Middle Department shows that 
after all our business is not in very 
bad condition, and if, as a young man, 
I had to make a choice between the 
largely virgin, insurance resources of 
some foreign field and the pretty well 
developed resources within a _ con- 
venient radius of Philadelphia, I would 
choose the Middle Department terri- 
tory every time.” 


WATER SUPPLY REPORT 





National Board Engineers Tell of 
~ Service Given To Plainfield, Eliza- 
beth and Neighborhood 





The National Board of Fire Under- 
writers has issued a report on the 
water supply of the Plainfield Union 
Water Company which furnishes water 
to that city, Elizabeth and other muni- 
cipalities with an aggregate population 
of 250,000 people. The report con- 
cludes as follows: 

“The supply available to the Plain- 
field Union Water Company is inade- 
quate but up to the present time fire 
protection has not been reduced. A 
lowering of pressures in the territory 
served may soon be necessary, in order 
to reduce domestic consumption and, 
if climatic conditions are unfavorable 
in the coming summer, a cessation of 
supply during certain hours of the day 
may become necessary, In the past, aid 
from associated companies has been 
obtained and storage has not become 
more than 2/3 depleted; this aid is de- 
pendable only so far as these com- 
panies have a surplus supply and 
varies from 500,000 to 1,000,000 gallons 
per day. The situation is particularly 
grave from the domestic standpoint in 
that the demands of consumption in all 
the area supplied by these companies 
are constantly increasing; the securing 
of a material increase in supply is re- 
mote in point of time and is compli- 
cated by conditions in which several 
municipalities participate and the tem- 
porary relief which might be afforded 
by the general use of meters is not 
available in consequence of court 
decision.” 





WRITE-UP FRANK E. MARTIN 

Frank E. Martin, described as one of 
the large group of office boys who have 
risen to the ranks of executives in fire 
underwriting, is the subject of the lead- 
ing article in “Whittlings” for March. 
This is a publication of the New Hamp- 
shire Fire Insurance Company. Mr. 
Martin has, for many years, supervised 
the business of the company in the 
western states. Two-score years ago 
there were but two special agents of 
the New Hampshire Fire in western 
territory, one in, the Middle States ana 
one in New England. 


THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852. 





The real strength of an insurance com- 
pany is in the conservatism of its man- 
a ements and the management of THE 

ANOVER is an absolute assurance of 
the security of its policy. 
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National Fire Insurance Company 


OF HARTFORD, CONN. 
Statement, January 1, 1922 
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LEWIS S. STUBBS 





INSURANCE COMPANY 
GLENS FALLS, N. Y. 





E.W. WEST, President H. N. DICKINSON, Vice-President F. M. SMALLEY, Secretary R. C. CARTER, Treasurer 


St. Joseph Appreciates a Glens Falls Agent 


N its issue of March 30, 1923, 
under the heading, “COMMUNITY 
BUILDERS,” the St. Joseph (Mo.) 
Gazette publishes the accompanying 
cartoon and article in regard to a promi- 
nent and valued member of the GLENS 
FALLS family: 


Lewis S. Stubbs was born in Sterling, 
Kansas, and grew up with the idea that he 
would like to be a rollicking cowboy on the 
western plains. Some time during the course 
of those years he changed his mind, because 
when his schooldays were over at Sterling 
and he had completed a business course at 
Quincy, Il., he accepted a position as assis- 
tant manager of the Sterling Ice and Produce 
Company. 

A few years of experience in this work 
qualified him for the banking business, and 
he became general bookkeeper and assistant 
cashier of the Citizens’ bank in Sterling. For 
six years he held this position, and then turned 
to the insurance business, coming to St. 
Joseph in 1911. 


Mr. Stubbs is known here as an authority 
on fire insurance, and he has always been 
active in the promotion of fire prevention 
work. Beginning as a clerk in the Stubbs- 
McDonald agency, in which his brother was 
interested, he soon demonstrated his ability 
to the extent that he became a stockholder 
in a few years, and is now executive head of 
the business. 


Perhaps the greatest work that Mr. Stubbs 
has done in St. Joseph has been for good roads. 
He came to St. Joseph at a time when the 
good roads organization here was just begin- 
ning to make itself felt. He became a mem- 
ber of the Automobile club, and spent much of 
his spare time as an official of that organiza- 
tion. During his years of most active work 
in the club it was reorganized. Mr. Stubbs 
was one of five men who backed the move to 
submit the $2,000,000 road bond issue to the 
voters of Buchanan County in the face of 
adverse conditions, and the bonds carried, 5 
to 1. Mr. Stubbs also was a factor in the 
$60,000,000 state road bond campaign. 


Mr. Stubbs is a Mason, a Shriner, Knight 
of Phythias and an Elk. He is also a member 
of the St. Joseph Country Club and the 
Highlands Golf and Country Club. 


WE have always contended that every fire insurance agent is essen- 
tially a public servant from the very nature of his calling, hence we 
are never astonished to find our representatives taking a leading part 
in promoting the welfare of their communities. Mr. Stubbs is an 
excellent example. He is a good fire insurance man because he is a 
good citizen and a good citizen because he is a good fire insurance man. 


J. A. MAVON, F. L. COWLES, H. W. KNIGHT, Assistant Secretaries 
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Western Departments 
Come to New York 


ANNOUNCEMENT BY BERESFORD 


Phoenix Assurance, Imperial and Co- 
lumbia Figure in Transfer; 
Lidster to Retire 
Percival sJeresford, United States 
manager of the Phoenix Assurance, an 
nounced this week that the western un 
derwriting department, which has been 
in Chicago for forty-one years, would 
be transferred to New York on May 4 
All accounting matters of the company 
al already handled here and the 
change is a convenience as all matters 
will be reported to one office instead 

ot to two as at present 

R. K, Lidster, general agent of the 
western department, who has seen four 
decades of service with the company, 
will retire during the current year and 
the manager ih a letter to agents says 
that “when he is relieved of active 
duties you will be glad to know that his 
loyalty will be recognized.” 

In an announcement to the field, Mr 
Leresford says: 

“We believe that with our larger and 
more fully equipped organization in New 
York we shall be in a position to render 
you more efficient service, and inci- 
dentally the change will eliminate cer 
tain duplication in work and thus bring 
about economies which are so essential 
in these days of high cost 

“We shall maintain at our presenti 
quarters in Chicago a brokerage and 
service department. R. S. Horton, at 
present supervising our improved risks 
department, will be in charge and. it 
will be his endeavor to render you 
every assistance, It is our purpose 
also to place in our Chicago olfice an 
eng neer and rate schedule expert, who 
will gladly co-operate with our field 
men in serving you.” 

At the same time it is announced 
that the western underwriting d part 
ments of the Imperial Assurance and 
the Columbia Insurance Company will 
also be transferred to New York. These 
are subsidiary companies © of the 
lhoenix. 

Along with these changes will come 
“a transter ol the Western, underwriting 
department of the Union, Marine from 
Chicago to New York. . 


UNITED FIREMEN’S CHANGE 


Administrative’ Offices Will Be Moved 
Here on May 12, Says President 
Beresford 


Percival Beresford, president of the 
United Firemen’s of Philadelphia, sent 
the following announcement to agents: 

“As you no donbt already know. the 
United Firemen’s is now in the 
‘Phoenix’ family, and after careful 
consideration it has been decided to 
transfer our,administrative oflices to 
New York on May 12 next, and we 
shali, therefore, be obliged if you will 
address all communications on and 
after May 10 to the company at 100 
William Street, New York. 

“We are confident that with the 
much larger and more fully equipped 
organization in New York the com 
peny will be in a position to render 
you more efficient service and greater 
facilities, and incidently the changts 
Will bring about economies which are 
oO essential in these days of high cost 
We shall establish a brokerage and 
service depariment in the Insurance 
Mxchange Bnilding at Chicago. R. S. 
Horton will be in charge and it will be 
his endeavor to render you every as 
sistance. It is also our purpose to 
place in our Chicago office an engineer 
and rate schedule. expert, who will 
gladly cooperate with our field men in 

serving you.” 


























The Girl Who 
Laughed at Franklin 


THE girl who laughed at Benjamin 


Franklin when he strolled into 
Philadelphia with a loaf of bread 
under his arm later married him. 
She did well because Franklin, poor 
at twenty, was rich at forty, and 
internationally famous at fifty. 

One of Franklin's philosophic ut 
terances was his statement that “a 


quarter of a century of uninter- 
rupted service is a decent warrant 
of stability for any business concern.” 

Measured by such 
the Liverpool and London and 
Globe is fortunate in a three-fold 
degree in having served the Ameri- 
can public uninterruptedly for 
three-quart ers of a century. 
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Criticize Companies 
For Stand on Rates 


IN MISSOURI DEPT. BULLETIN 





Official Paper Used to Defend Rating 
Law and Answer Points in 
Companies’ Suit 


The Missouri Insurance Department 
devotes a recent department bulletin 
to an attack on the stand of the stock 
companies in connection with the firs 


insurance rating law. The law gives 
the superintendent of insurance = th 


power to adjust rates, “if upon investi- 
gation it appears that the rates charged 
by the stock fire insurance companie 
for the five years next preceding ar 
producing a profit in excess of what i 
reasonable.” The law goes on to say 
that “in determining the question of 
rates and profits the superintendent 
shall give proper and reasonable con 
sideration to the conflagration liability. 
He shall also take into consideration 
acquisition cost, administration ey 
pense and all earnings including in 
vestment profits.” These were. th 
main points upon which the companie 
brought suit to restrain the superin 
tendent from putting into effect a re 
duction on rates. 

The companies claimed that none o/ 
the earnings from their assets shoul! 
be considered in arriving at a reason 
able rate, 

The department contended that all 
their earnings should be considered in 
rate-making, as they are entitled to a 
reasonable profit on their business a: 
a whole, and have no right to segrega! 
any part. 

“Their business is insurance,” say 
the bulletin. “Their assets are largely 
reserves collected from the public 
Why should the interest and gain frou 
the investment of these assets be elim 
inated from the profit on insurance, ex 
cept that it allows them to increa* 
rates and is the most profitable part o! 
the business. 

“The law also provides that the com 
panies shall deposit with the super: 
tendent the ‘ dilference between th 
old and new rate during the vendenc) 
of any suit on rate reduction, the old 
rates remaining effective until said suit 
is finally determined. The superm 
tendent deposits: the funds turned over 
tG him in some bank, the bank giving 
sufficient bonds to properly safeguarc 
said funds. Under the old law, the 
companies gave bond to secure pre 
miums due the policyholders, should 
reduction order be sustained. 

“This was ineffective,” continues the 
comment, “for the reason that many 
policyholders with small amounts due 
them would not go to the trouble and 
expense of securing their refund. 

“A reduction of ten per cent in the 
fire rates having been ordered, th 
companies in their suit to set aside 
the reduction order of the superint-na 
ent, contended ‘That the superintendent 
is not authorized by law, either express 
ly or by implication, directly or indi 
rectly, to regulate the expenses of the 
companies in conducting their bus! 
ness,’ which, if true, means that we had 
for rating purposes a cost plus system, 
with no limit to cost, and that the 
companies could make their expenses 
anything they please and_ still claim 
they are entitled to a profit aboye sact 
expenses.” 


HORSES NOT COVERED 

It was learned from a souree it close 
touch with the affairs of Harry I’. 5 
clair, whose horses’ were destroyed 
when his stables on the Rancocas stot k 
farm burned, that there was no insur 
ance carried on the horses, but the 
stables were well covered with insur 
ance. When asked about the estimate 
of the horses being worth $1,000,000, 
it was stated that this sum was too 
large. 








April. 2 


tae 


Only 


NEW 


Statem 
WwW 


evy, 
\lbany 
pill in 
ier S 
One of 
for eX 
days 
Ano‘ he 
f the 
eenera 
an 4 
cour's 
Mr 
are liti 
jfion ul 
‘onal 
how 1 
amoun 
During 
fre « 
(ivisio 
of apy 
of the 
adjust 
Board, 
five} 
ments 
throug 
Board’ 
Tak 
hairne 
amina 
4 per 
which 
heen t 
Mr. D 


menes 
nroof, 
Unter 
ame 
fused 
10 eX: 
wo n 
oxami 
and 
weeke 
Mes 
the n 
as the 
could 
ident 
his 3 
vhich 
\ frai 
nsuré 
that 
werw 
vill 
again: 
nlaine 
tent 
rener 
visior 
tend { 
ot b 
Logse 
comp 
Ay 
ng | 
Lock 
attac) 
used 





tes 
YTIN 


iting 


ment 
etin 
stock 
firs 
PIVes 
the 


ely 
lic 
frou) 
elim 
ea 
eas! 


rt vs 


com 
eri 
th 
enc) 
olf 
guil 
erin 
Over 
wing 
lal 
the 
pre 
ould 


thi 
nanny 
‘lie 


and 


the 
the 
site 
nd 
dent 
ress 
indi 
thi 
pusi 
had 
ten}, 
the 
nses 
laim 
such 





2 ARE RIE. 








B 


April 20, 1923 


THE EASTERN UNDERWRITER 


21 











l 88 Liti ti issued pursuant to the provisions of this arti- = - 
On y 1 1ga 10ns cle shall contain a provision to the effect that 
any dispute or controversy arising under the 


In Five Year Period 


NEW YORK BOARD’S RECORD 


Statement By J. H. Doyle at Albany; 
Weller and Levy Also Talk at 
Loss Hearing 


J. H. Doyle, of counsel for the Na- 
tonal Board; Roy Weller and Leo 


[evy, insurance 
\lbany this week 


lawyers, appeared in 
at the hearing on the 


pill introduced at the request of for- 
y Senators Lockwood and Kaplan. 
One of the bills would limit the time 
for examination under oath to sixty 
lays from filing of, proof of loss. 
\no‘her one puts the appraisal clause 
f the standard fire policy under the 
eneral arbitration law. The third 
ives insurance cases preference in the 


cur's over ordinary litigation. 

Mr. Doyle explained that few 
re litigated and few called for examina 
ion under oath. Reports to the Na 
ional Board’s actuarial bureau for 1921 
how more than 50,000 loss claims patd 
amounting to more than $43,000,000. 
During 1922 only three cases under 
fre contracts were in tthe appellate 
livisions and only three in the court 
x appeals. The principal complaint 
of the senators was directed against 
djustments made by the New York 
joard, but Mr. Doyle stated that in 
years only eighty-eight adjust- 
have ever gone to litigation 
1 action by the New York 
loss committee. 


cases 


five 
ments 
throu: 
Board’s 





Taking up the question of the Rieser 
hairnet Brooklyn loss, under which ex 


mination under oath was delayed for 
period of seven months and about 
which case ex-Senator Kaplan has 


wen talking a lot to daily newspapers. 
Mr. Doyle said the delay was explained 
hy reason of the fact that the adjuster 
for the assured did not file his proof 
floss until the latter part of Septem- 
her, the fire having occurred on May 
'3. Examination under oath had com- 
menced shortly after filing of the 
nroof, but about that time Samuel 
Untermyer and Senator Lockwood be- 
interested in the case and re 
used to permit the assured to submit 
io examination for a period of about 
vo months. After this unusual delay 
mxamination was promptly continued 
ind completed within a period of three 
weeks. 


ame 


Messrs. Weller and Levy explained 
the necessity for these examinations 
as the only way in which fraud claims 


‘could be detected, citing numerous in- 
ilents where fraud was developed in 
his way. They also cited cases in 
vhich the courts have refused to allow 
fraudulent claim of damages against 
Msurance companies and explained 
that proof must be substantial and 
Vverwhelming before an ordinary jury 
vill find for an insuranes company 
‘gainst a claimant. It was further ex- 
nlained to the committee that the ex- 


fent of the damage to policyholders 
enerally from tearing down the pro 
“sions of the standard policy which 


‘end to eliminate the moral hazard can 
ot be estimated in dollars and cents. 
8ses are an essential factor in the 
Mputation of the rate. 

A week ago Tuesday, ,when the hear- 
hy was held at which ex-Senators 
“0ckwood and Kaplan launched their 
attack on the methods of adjustments 
ised by fire insurance companies there 
Was introduced into the State Senate 
through Senator Levy the following bill 
'roviding for compulsory arbitration: 


An act to 


! 


amend the insurance law, in rela 
to provision rtain contracts of in 
ubmission of controversy to ar 





Cc thirty-three of the laws 

l and nine. entitled “An 

Gi i ranee cornorations, con- 
ing chant twenty-eight of the consoli 

td laws,” is hereby amended by inserting 


Tein a ne 


undred and two. to he 
n¢ 


secti n 
section one hundred 
two-a, to read as follows: 

Wea, Arbitration 
andard form. 


one 


clause to be contained in 
The standard form of policy 


policy shall be submitted to arbitration in the 
manner provided by the arbitration law. 


Sec. 2. Such chapter is hereby amended by 


inserting therein a new section, to follow 
section one hundred and twenty-one, to be 
section one hundred and twenty-one-a, to read 
as follows: 

Sec. 12l-a. Arbitration. Each policy issued 
vndes this article shall contain a_ provision 
that any dispute arising under the policy shall 
be submitted to arbitration in the same man 


ner as provided by the arbitration law 

Sec 3. Such chapter is hereby amended by 
inserting therein a new section, to follow 
section one hundred and = sixts-eight, to he 
section one hundred = and sixty-eight a, to 
read as follows: 

Sec. 168-a. Arbitration. Each policy issued 
under this article shall contain a_ provision 
that any dispute arising under the policy shal] 
he submitted to arbitration in the same man 


provided by the arbitration law. 
This act shall take effect immediately 


ner as 


Sec. 4. 





THE LATE PRINCE MIGUEL 


Was Happy in His Work As Solicitor 
For John C. Paige & Co. 
in This City 





The New York “World” on Sunday 


had a page story about Prince Miguel 
de Braganza, the Portuguese Royalty 


who married Miss Anita Stewart, of 
New York, and who at the time of his 


INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


United States Branch 
83 Maiden Lane, New York 








EVERARD C. STOKES 


United States Mr nager 














death was working for John C. Paige & 
Company. In the course of its story 
the “World” said: 

“The strange paft of the story is that 
he liked it. In facet, he told friends 
that he had never been happier; that 


in the rush and clatter of the insur 
ance office he had found a true voca- 
tion. Contrary to the expected con- 
duct of princes in business, he made 
good. He interviewed prospects and 
wrote policies with the same unflagging 
zeal with which he had formerly fol 
lowed the Longchamps Races. The 


mere fact that his family once owned 
twenty-five towns, three hundred es- 
fates, and ten titles; that they consid 
ered a palace sadly understaffed if it 
had less than 480 servants; and that 


they claimed the loyalty of 80,000 vas- 
sals didn’t prevent him from arriving 
on time at the office. After a hurried 
lunch at noon, he returned to his desk 
and remained there until five o’clock.” 





The Pamunkey Tribe of Real Indians, 
a social order which meets during con 
ventions of the insurance commission- 
had its origin in Richmond, Com- 
missioner Button, of Virginia, being 
the big chief and founder of the society. 
The genuine Pamunkey Indian tribe is 


ers, 


in Virginia some distance from Rich- 
mond and during the convention this 
month. the insurance Pamunkeys will 


visit the real Pamunkeys on the reser- 
vation. 





pee wos 





| NSTANCES 


after a loss, 


arrives. 


policy. 


damage. 


CHICAGO 


prove 
but 


Taking care of Salvage 





“AMERICA Fore’ 


that 
that 


that 


left “as 


many people believe 


everything should be 


This impression is wrong and may cost your clients a lot of money. Every agent should 
know and advise his clients that the policy contract imposes on the assured the duty 
of taking IMMEDIATE care of the salvage. This condition is plainly printed in every 


A good illustration of how property owners may suffer is a case’ recently tried, where 
the assured left the partially damaged property exposed to the weather. The adjuster 
yas delayed and the property suffered considerably. The court held that the company' 
was liable only for the damage by fire and disallowed the assured’s claim for rain, 


The insuror who keeps his clients well posted on policy conditions and regulations will tes ae 
surely gain and hold their confidence. ; 


The CONTINENTAL 
INSURANCE COMPANY 
Eighty Maiden Lane, New York, N.Y. 


HENRY EVANS 
Chairman of the Board 


Cash Capital, Ten Million Dollars | 
SAN FRANCISCO_ 


NORMAN T. ROBERTSON 


MONTREAL 
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should be touched 


until the adjuster 
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Dove of Peace Flies In 
Commerce Chamber 


ANNUAL MEETING ON MAY 9 





Hatchet Buried and Attractive Pro- 
gram Being Arranged; H. A. 
Smith to Be Chairman 





On the eve of the annual meeting 
of the insurance division of the United 
States Chamber of Commerce, to be 
held at the Waldorf-Astoria on the af- 
ternoon of May 9, it can be stated that 
harmony prevails. The old political 
wrangling between the stocks and mut- 
vals which marred the earlier meetings 
of the insurance group division seems 
to have disappeared. The appointment 
of James L. Madden as manager of 
the insurance department turns out to 
have been a good one, while Harry A. 
Smith, president of the National Fire, 
who will preside as chairman of the 
group meeting, proved to be a fine as- 
set for the Chamber. J. S. Kemper, 
whose victories in the past caused some 
feeling, has been a _ pacificator and 
showed broad vision. 

Last year’s meeting in Washington 
was deadened somewhat by the amount 
of time given to the Hague Rules, a 
distinctly marine insurance proposition 
which did not interest most of the men 
who attended the meeting. It is not 
thought this subject will consume much 
time. 

After Prominent Speakers 


A complete list of the speakers has 
not yet been issued but probably as 
important as any other subject to be 
discussed is that of insurance invest- 
ments in railroads. It is estimated 
that the various types of insurance 
companies have holdings of $2,000,009,- 
000 in railroads. An important execu- 
tive in life insurance will be a speaker 
on this subject. 

James L. Madden, manager of the 
insurance department, said this week: 

“Because of the tremendous invest- 
ments which insurance companies have 
in railroads, this subject is particularly 
important. It is estimated that va- 
rious types of insurance companies have 
invested approximately $2,000,000,000 
in railroads. The necessity of a fair 
operating income is, therefore, of much 
significance to the policyholders. It is, 
consequently, fitting and proper that 
the insurance aspect of railroad opera- 
tion should be thoroughly considered at 
a time when consolidation hearings are 
being held and various other move- 
ments are on foot which may affect 
railroad revenues. 

“There has been much discussion of 
the tendency toward governmental con- 
trol of insurance. In order to give a 
picture to those present of the situa- 
tion as it exists today as well as the 
trend in the future, two of the three 
addresses at the group meeting will be 
made on Governmenal Control of In- 
surance through Regulation. One of 
them will be devoted to fire insurance 
and the other to casualty insurance.” 





NEW BOOKS 

The National Lumber Manufacturers 
Association in a most attractive series 
of booklets under the general title of 
“Lumber and its Utilization” is to de- 
vote Volume 5 to fire prevention. This 
volume will cover five topics to be 
separately issued the titles of which 
are to be: 

1. Personal Liability for Prevent- 
able Fires 

2. Fire Stopping in Dwelling Con- 
struction 

3. Chimneys, Flues and Fireplaces 

4. Household Heating and Lighting 
Hazards 

5. Fire Resistant Lumber 
struction. 

The first chapter of this volume, Per- 
sonal Liability for Preventable Fires, 
is already issued and copies ‘may be 
obtained by N. F. P. A. members with 
out charge by addressing National 
Lumber Manufacturers Ass’n., Inter- 
national Building, Washington, D. C. 


Con- 




















COLUMBIAN NATIONAL 
FIRE INSURANCE COMPANY 





Built on its REPUTATION of SER- 
VICE to its LOCAL AGENTS 
The sign of the COLUMBIAN NA- 
TIONAL backed by its integrity is the 
sign of good insurance 

T. A. LAWLER, General Manager 





LANSING, MICHIGAN 








FRENCH STORES SEEK COVER HERE 


(Continued from page 1) 


000,000 but as it was found that no 
more than the actual amount covered 
could be absorbed locally, it was de- 
cided to leave it as it was and deal 
with the matter by way of additional 
schedule for buildings only. 


Send Co-Insurance Particulars 

“Under the circumstances, we beg of 
you to examine our proposition with 
all due attention as we feel confident 
that cover ought to be easily obtain- 
able on your market. In fact, we be- 
lieve you to be absolutely free in re- 
spect of French risks considering you 
can fear no existing commitments. 
Furthermore, we should give you the 
exact French tariff, namely 15 0/00, 
plus 10% majoration, in all 16.50 0/00 
(sixteen point 50 per mille). 

“For all purposes, you could use the 
warranty of the leading office, the As- 
surances Generales of Paris, with Frs. 
2,857,500 on the main schedule. We 
also enclose particulars of the _ co- 
insurance showing the shares accepted 
by all offices on risk. 

“Touching the question of construc- 
tion, you will find the schedule clearly 
indicates that all the buildings are mas- 
sive construction. Foundations are ex- 
cluded from the cover. The ‘Grinnell’ 
automatic sprinklers are installed in all 
parts of basement and upper floors 
where public have no admittance. The 
total height is twenty-three metres with 
six stories, including ground floor. 

“To illustrate our information we en- 
close picture of the place. 

“With regard to contents, they, of 
course, include general merchandise, 
but subject to the French condition that 
there is no more than 2% of the in- 
sured value on hazardous goods or cel- 
luloid articles. 


Fire Brigades and Sprinklers 

“Apart from the above mentioned 
Grinnell protection, assured maintain a 
fire brigade, with continuous inspection 
and watch at night, as per enclosed 
inspection chart. This, in accordance 
with the municipal regulations which, 
we may state, have even become more 
drastic since the ‘Printemps’ loss in 
1921. Furthermore, new measures of 
protection are continuously examined 
and under present conditions a_ total 
loss has become practically impossi- 
ble. To locate fire outbreaks, special 
telephone posts have been installed for 
connection with the fire station at any 
time, dav or night. wherefrom instruc- 
tion and help can be sent with a view 
to preventing any outspread. 

“Should you require it, we could let 
you have a full survey report from anv 
of the leading French companies or any 
surveyor you may choose. 

“As we feel perfectly sure you could 
not write the whole amount required, 
we are also approaching bv same post 
another twenty American offices among 
the largest. In this case, Frs. 20,000,- 
000 ought to be easily insurable be- 


tween so many offices considering that 
none of you would probably write more 
than say one-half or two-thirds of the 
warranty company’s line. To this ef- 
fect, as we understand the Assurances 
Generales are officially represented in 
the states, you could also use this chan- 
nel for information. 


Ask 20% Commission 


“Touching the question of commis- 
sion, though all offices here, including 
British companies, are allowing 25%, 
we should be content with 20% only 
in order to invite your esteemed assist- 
ance. This combined with the fact that 
we are offering the best part of the 
risk, ought to be a very serious induce 
ment to your favorable answer. 

“In case you may feel that one risk 
only is of little interest to your com- 
pany, we shall add that conversant as 
we are with all the large stores in this 
country, we could guarantee a similar 
share in several other risks; namely, 
the Galeries Lafayette, which we can 
also. offer. 

“As soon as we hear from you, we 
can let you have draft schedule on ap- 
proval, subject, of course, to insurance 
written and premium paid in French 
currency. 

“Please let us have your valued reply 
as soon as practicable. One of our 
London directors will probably visit the 
States in May, when he could furnish 
you with any further information re- 
quired.” 


Bill to Tax Claims 
Of Foreign Insurers 


NOW IN ONTARIO LEGISLATURE 





Assured Would Be Forced to Pay 1% 
of Claim Even Before Receiving 
His Compensation 





The Ontario Legislature has before 
it for action a bill, introduced by the 
Provincial Treasurer in February, to 
tax claims by unlicensed companies, 
the assured to pay the tax. This bill 
was reported out on March 15 without 
amendment and is awaiting action by 
the legislature. The text of the bill 
follows: . 

Every person sustaining or claiming to 
have sustained a loss by fire on prop 
erty in Ontario insured in a company 
not licensed or registered under the 
Ontario Insurance Act shall pay to the 
Treasurer of Ontario an amount equal 
to one per cent upon the gross amount 
of loss claimed upon such unlicensed 
or unregistered company and _= such 
amount shall be due and payable not 
later than sixty days from the date of 
filing the claim upon such company or 
its representative whether the claim has 
or has not been paid at the expiration 
of such sixty days. 

(a) Where the claim is sent by mail 
the date of the mailing shall be taken 
for the purposes of this subsection to 
be that upon which the claim was filed. 

Section 14 of the Fire Marshals Act 
as amended by the Fire Marshals 
Act, 1919, is further amended by adding 
at the end of the said section the words 
“but the imposition of any such penal- 
ty or the payment thereof shall not re- 
lieve any person convicted from ful- 
filling any obligation 
for which the penalty was imposed.” 

This Act shall come into force and 
take effect on the first day of July, 1923. 





BACON SUCCEEDS TROUTT 
T. Howard jacon has succeeded 
Neall H. Troutt as special agent for 
Central Pennsylvania of the Fireman's 
fund, 
Mr. leaves the 


Bacon Security of 


New Haven to join the Fireman’s Fund | 
and Home Fire and Marine, field staff. | 


His first insurance experience was 1 
the office of the Delaware Insurance 
Company, later the Delaware Under 
writers, where he served for ten y2ars, 


becoming special agent for that com- | 


pany for the territory of Western 
Pennsylvania, Western Maryland and 
West Virginia. In July, 1920, he be- 
came special agent for the Security for 
the same territory. 


RALPH B. IVES, President 
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Losses Paid over $223,000,000 


AGENTS AT ALL IMPORTANT POINTS 
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Indianapolis Lawyer . 
New Speaking Star 


WESTERN UNION LIKED ADAMS 





Makes Plea for Better Public Rela- 
tions; William Hard, Magazine 
Writer, Explains Blocs 





The members of the Western Union, 
at the dinner of that organization in 
Washington last week, had the oppor- 
tunity to hear Claris Adams, who has 
been setting oratorical prairies on fire. 
He is a young Indianapolis lawyer who 


frst attracted attention by a talk he 
made in Kansas on reciprocals. Later, 
he delivered an address before the In- 
diana local agents’ association, but 
really came into nation-wide promin- 
ence by the address he made before the 
officers and committeemen and others 
at the mid-year meeting of the National 
Association of Insurance Agents. 


His forceful manner of speaking was 
helped by an experience as prosecuting 
attorney. His gift of epigram-making 
js superb and he can be called.a bril- 
lant speaker in every respect.. Added 
to his other assets is that of youth. 
While common sense is the rock on 
which he stands and what he says of 
a definite nature is pretty apt to be 
tue, he also indulges in pleasant 
enough generalities which sometimes 
strike a snag in the cold gray dawn of 
the analytical morning after the meet- 
ing. 

Made Good 

For all of these reasons there was 
considerable interest evinced as to 
whether or not he would make good 
talking to the Western Union. The 
members of that organization are ex- 
perienced men of the world and from 
the standpoint of a speaker are what is 
known as “hard boiled.” They do not 
easily get excited, while to display emo- 
tion is not in their category of “good 
form.” It was, therefore, a pleasant 
sensation for Mr. Adams to be greeted 
by a spontaneous, rising audience at 
the conclusion of his address. There 
is no feeling so distasteful to an orator 
as the one where he gradually realizes 
that his wilted collar was not worth 
while. Mr. Adams wilted his collar 
with fervid oratory, but was glad of it. 

The speaker’s argument was for a 
cultivation by insurance people of pub- 
le relations on the theory that no bus!- 
hess can continue effectively which has 
not good will in its potential assets. 
He cited the breweries who fought pub- 
le opinion and were obliterated. the 
rallroads who tried to circumvent it 
and were manacled. Insurance is a 
wublic business providing a public ne- 
cessity. renders a public service. and 
to obviate state control insurance men 
must exercise self control. In other 
words. must themselves correct their 
own defects and reasons for criticism 
before outsiders do it for them. 

Closer Relationships 


Mr. Adams recommended closer and 
more human relationships between the 
Insurance people and the insurance 


fommissioners and hetween the 
imnrance interests ard the news. 
paners. He concluded bv voicing the 


ominion of the American business com- 
munity that American business must 
he geared to democracy. As far as in- 
surance is concerned, comnanies must 
satisfy nublic opinion or public opinion 
Will insist unon a more rigid control. 
He said. however, that American busi- 
hess needs fresh air and exercise and 
wants to be let alone for a while. 

As a Jawver and as a citizen he did 
not think well of the idea that insur- 
‘nce denartments or any other state 
oF 2overnment agencv should regulate 
"rofits. If the insurance fraternitv 
leaves the matter of exnense rate and 
cost to the denartments to rerulate 
they are serving notice that thev can- 
Not Solve their own nrohleme “Th von 


cannot untie your Gordian knot, the 


departmental sword will sever it,” he 
said. 
Too Many Leaders 

William Hard, well known magazine 
writer and newspaper man, gave an il- 
luminating talk on political and admin- 
istrative conditions as seen by a Wash- 
ington observation expert. He traced 
the growth of the independent thought 
movement in this country with its nat- 
ural evolution: the deterioration of 
political parties. Breaking away from 
the parties has undermined the leader- 
ship with the result that the leaders 
have no followers. He figures that the 
United States Senate at the present 
time consists of about thirty leaders. 
The so-called steering committee of the 
dominant party doesn’t meet because 
it has nothing to steer. As many in- 
terests are demanding legislation, there 
has grown up various blocs, the strong- 
est of which, by reason of numbers, is 
the farm bloc. Unless the nation goes 
back to old-time party responsibility, 
most legislation will be stalemated, in 
the opinion of Mr. Hard. 

The third speaker was’ Ernest 
Palmer, of counsel for the National 
Board of Fire Underwriters. He told a 
collection of clever stories. As a ban- 
quet speaker he is always on the right 
side of the ledger. As a lawyer, he is, 
too; so all in all it may be said that 
Ernest Palmer is in a most fortunate 
position. 

The Toastmaster 

This story would not be complete 
without a word about the toastmaster 
who in this instance was C. A. Ludlum, 
vice-president of the Home. He kept 
the affair spinning brightly between 
speeches. Nor is he any rule-and-rote 
banquet master as he frequently offers 
something off the beaten track, neither 
frightened, buffaloed nor dismayed by 
the use of a word or a phrase which 
occurs to him at the minute and which 
no other toastmaster would dare use. 
Thus, in commenting upon Mr. Adams, 
he presented this comment: 

“Astronomers tell us that some of the 
stars are wanderers from the depths 
of outer space following what they call 
hyperbolic or parabolic orbits, visiting 
us once never to return. Others pur- 
sue closed orbits, and visit us recur. 
rently at regular periods, and we hope 
that will be the case of the brilliant 
orator who has flashed across our sky.” 





ADDRESSED BY HITCHCOCK 

C. I. Hitchcock, president of the In- 
surance Field Company, was the princi- 
pal speaker at the dinner of the Smoke 
Club, Pittsburgh, on April 9. He spoke 
on “Public Unrest.” He argued for a 
correct study of public’s psychology 
in its relation to insurance. 


M. J. AVERBECK, Chairman of the Board 





SHEVLIN AGENCY, Inc. 


GENERAL AGENTS 
FIRE & AUTOMOBILE INSURANCE & SURETY BONDS 
Excellent Facilities for Handling Suburban Business 


110 William Street 


New York, NW. Y. 


Phone Beckman 1903 
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NEW CANADIAN MANAGER 





J. W. Binnie Has Been Appointed By 
Insurance Company of State of 
Pennsylvania 





The Canadian business of the Insur- 
ance Company of the State of Pennsyl- 
vania, which heretofore has been re- 
ported to the Head Office of the Com- 
pany at -Philadelphia, on April 1, came 
under the jurisdiction of J. W. Binnie, 
who has been appointed Canadian 
manager for that company. 

The company is_ represented 


in 
Canada by the _ following 


general 





‘STRONG AS THE STRONGEST” 


The Northern Assurance Co. 


(LTD., OF LONDON) 
Organized 16% 
Entered United States 1854 
55 JOHN STREET 
Losses Paid - - - $130,000,000 
Losses Paid in U. 8S. $50,000,000 


Eastern and Southern Departments 
NEW YORK cr 





AT, 
agents: Seeley & Company, Vancouver, 
B. C.; Dunham & Tod, Ltd., Calgary, 
Alta.; Reed, Shaw & McNaught, Tor 
onto, Ont.; J. S. Hiam & Co., Winnipeg, 
Man.; Montreal Ins. Agencies, Ltd., 
Montreal, Que. 





FORM UNION UNDERWRITERS 

The Union Underwriters Co., of Den- 
ver, has been incorporated, capitaliza- 
tion $100,000. The incorporators are 
Robert J. Williams, D, E. Dungan and 
J. L. McDonald. Home office, Denver. 


WESTERN 


ASSURANCE CO. 

OF TORONTO, CANADA 

Fire, Marine, Toraader Bapiecion -Ricts, 
Civil Commotions, and Strikes 

1923 





losses paid in U: 
States frora 1674 to 1921, 
clusive $80,120,109.28 
W. B. MEIKLE, President 
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= 7 parte EITC 3 6. oan caught eghweunmdadaccanaanana ER, N. Y. 


ROC A 
ELL, 25 Walnut Place, Philadelphia, Special Agent...... MIDDLE DEP’T 
GEORGE SHAW, 116 Milk St., Boston, General Agent N 


Marine, Windstorm, 


surance. 


NEW nk SUBURBAN 
Agent 
ORTHERN NEW JERSEY 


eee eeeeseseeseee 








CHAS. H. POST, U. S. Mgr. 





Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
R. C. CHRISTOPHER, Asst. U. S. Mgr. 
NEW YORK CITY OFFICE 
1 Liberty Street, New York 








Organized 1859 


at ese 
¥ ‘ 


C. H. COATES, President f) 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 56 millsons. 


WRITE NOW 
WINDSTORM—TORNADO INSURANCE 


USE NATIONAL LIBERTY PRINTED SALESMEN 


HELPFUL, HANDY, BUSINESS GETTING 
FOLDERS AND POSTERS 


READY FOR NATIONAL LIBERTY AGENTS—NOW 


NATIONAL LIBERTY ONE OF THE GREAT FIRE INSURANCE 
COMPANIES OF AMERICA 





Western Department: 207 North Michigan Boulevard, Chicago 
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UNDERWRITER 
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“All-In-One” Policy Claims THE YORKSHIR INSURANCE CO., LTD. 
The following table represents list of losses received by the Hartford under OF YORE, ENGLAND A 
its “All-In-One” Residence Policy, in the order in which they came to the home FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
office. It illustrates the wide variety of claims coming under this coverage. AND EXPLOSION INSURANCE 
ee U. S. BRANCH, 80 Maiden Lane, New York 
“aay ea ae een FRANK & DUBOIS, United States Managers.ERNEST B. BOYD, Underwriting Mgr. 
Entire fae ind Amt. of FRANK B. MARTIN, Asst. Manager. WALLACE KELLY, Branch Secretary, 
Policy of Loss Kind of Loss Cause of Loss Loss Paid Assets. $2,743,342.03 ee ae. Surplus, $1,098,519.64 
Seon oe ay ee ener oar 9 DEPA = 
Pr oe ee at nen ee ee METROPOLITAN .....cccceeeeees Willard S. Brown & Co.........00- New York, N.Y. |p 
92.00 46.00 ater Damage elec ive p umbing By pe ee ee DECC EPE TROUT ceccccvessccesessese San Francisco, Cal. Amount.. 
131.52 9.00 Water Damage Defective plumbing pe CAROL IN \-VIRGINTA scuawceeee Harry R. Bush etigavsnseavecvecases Greensboro, N.-@ In = 
58.03 33.78 Water Damage Leak under door 17.90 so LA SS argan MIEHET. cc ccccccccscccccee anta, Ga. named a 
o 31 9.00 Water etc Open windows 23.35 LA, & WUMRISRIPPT . 20 ccccccsce. POG TH. Te ecavevedessscecscncse New Orleans, La. mare ey 
ps a" © ¢ term 
158.03 4.00 Plate Glass Stones 12.34 case 
35.50 20.00 Burglary Window broken 11.75 of issuat 
98.50 3.75 Water Damage Leaky roof 93.00 i sie ea . nee ) 
38.60 9.10 Water Damage Overflowing tank 2.75 jnaiter : 
156.78 4.00 Plate Glass Storm 53.79 Chartered 1811 property 
26.45 9.10 Water Damage Defective plumbing 20.00 “Oe 
23.00 3.75 Water Damage Leaky roof 39.60 Apparel, 
56.75 2.00 Plate Glass Wind 3.71 are, 
61.00 3.75 Water Damage Leaky roof 29.80 en 
70.20 3.75 Water Damage Leaky roof 117.66 sles, 
91.50 11.00 Liability Fell off chair 28.00 nents, ‘J 
19.80 200 Plate Glass Unknown 7 | FIRE INSURANCE COMPANY [i 
50.34 5.24 Liability Tripped on rug Bn ceptacles 
68.00 3.75 Water Damage Leaky roof 3 any met 
31.10 12.10 Burglary Burglary 2.80 Newark, N. J. Wicy « 
101.31 22.85 Water Damage Defective plumbing 100.00 Motor C 
63.09 3.75 Water Damage Leaky roof 60.23 ances 01 
192.41 55.14 Compensation Dog bit chauffeur 14.50 ASSETS wes, = 
35.50 2.00 Plate Glass Unknown 3.96 urtenat 
50.10 2.00 Plate Glass Stone 2.68 $4,237,718 Sribed 
28.82 2.83 Water Damage Leaky roof 33.32 “i T 
92:85 ° 9.10 Water Damage Defective > sanae ted aoe SURPLUS TO POLICY HOLDERS ety 
115.72 22.85 Water Damage Defective plumbing 0. tween 
39.49 9.10 Water Damage Leaky roof 60.12 $1,520,346 he 
68.69 4.72 Water Damage Open windows 50.00 of Grea 
269.13 70.39 Compensation Caught hand in wringer 20.00 m . manen 
48.84 12.00 Water Damage Defective plumbing 18.75 A Company With a Continuous and po 
23.90 9.10 Water Damage Defective plumbing 43.91 fe Lb 
55.35 3.75 Water Damage Leaky roof 50.00 : BEsene 
ar SS aa en ate a Unblemished Record of Over a Century fet 
48.75 2.00 Plate Glass Rain storm 4.00 hereby 
22.75 3.75 Water Damage Leaky roof 40.00 ae my 
48.50 2.00 Plate Glass Stone 6.00 ford, C 
77.89 22.85 Water Damage Defective plumbing 47.95 be sign 
31.94 9.10 Water Damage Defective plumbing 100.00 Agents Wanted Where Not Represented Ee 
19.50 2.00 Plate Glass Ball playing 1.00 | sioned 
56.62 3.75 Water Damage Leaky roof Ch r 
46.70 22.70 Water Damage Defective plumbing 175.00 5 
23.00 9.10 Water Damage Defective plumbing hp a ee 
47.00 22.00 Burglary Burglary 157.90 Stipu 
55.35 22.85 Water Damage Defective plumbing 90.00 | | 
41.95 3.75 Water Damage Leaky roof 50.00 o | (3) 
21.65 3.75 Water Damage Leaky roof 50.00 The Phoenix Insurance Co. | (excep 
195.19 39.65 Water Damage Defective plumbing 50.00 | - 
16.20 4.00 Water Damage Defective plumbing 15.75 | OF HARTFORD, CONN, Pilfera 
290.89 176.38 Burglary Burglary 5.00 ip 
34.75 2.00 Plate Glass Shade striking glass 5.20 sure 
66.44 11.00 Liability Wrenched cords of neck _—25.00 | JANUARY Ist, 1923 NE ites 
92.23 46.55 Burglary Burglary 68.00 area | _, 
68.69 30.58 Burglary Burglary 50.00 | ments 
88.15 14.10 Water Damage Defective plumbing 45.00 | CASH CAPITAL - - - - - $3,000,000.00 Clocks 
97.36 7.50 Water Damage Leaky roof 110.00 | amoun 
77.39 22.85 Water Damage Defective plumbing 103.05 |} ASSETS fot 
99.25 18.00 Compensation Dropped log on foot 3.00 | Cash on Hand and: thy Banks 05656. ko oindie 05 sh ooo ove eK $1,541,501.17 0% 
79:98 18.10 Water Damage Defective plumbing 40.75 Cash in hands of Agents and in course of transmission.... 2.005,088.21 we 
26.20 2.00 Plate Glass Opening window 6.00 PINNING che pints ein caanes iniew Gk gwekceeanen 21,315,175.00 fo 
58.26 2.00 Plate Glass Unknown 10.00 RRNA RNS sieht eo oe and ane an aN kee aa ese 531,121.04 % 
Se ee —_—_—— OMNTR ER PAN GL UU soo Boal diesel aire Mahe oerkeie ok eee alors 287,050.00 0% 
$4,649.31 $966.81 $2,398.21 + swigacminger-mnge ny str MRE ROE RCE COT PT Ee 100,000.00 | a 
2 | Accumulated Interest and Rents and other Claims........ 151.394.1383 | i 
Lk. E. FALLS APPOINTMENT A. L. HUNT TO VISIT AMERICA Reinsurance due on Paid Losses...........ccccsccccccde 76,284.34 | 15% 
Commencing May 1, L. BE. Falls will A. L. Hunt, general manager of the | itdmiacnicecemaee lt fo 
ee: « ag special agent for the Ameri. Wesleyan and General Assurance So- || BALE CREED) PRIS oo oats bo aleve wiaial eielevgens sia $26,007,613.89 | (4) 
; 7 rx ae ciety of Birmingham, England, with | ————_— | ceny 
can of Newark, sup eee the North one or more representatives of the so- | LIABILITIES — 
eastern section of Ohio, gwith Clever ciety who are coming to America, ex- |] hs Pere ‘ | 
land: as headquarters. Having had pect to reach Hart ford April 29 for a ; ash Capital . SNOT AE OE Se Sage aa ib ana a al eee 
Houte Oflige, special agent and local _ yisit. During the time they are in Reserve for Outstanding Losses..................0ee00 1,492,491.4 
agertcy experience in fire and casualty artford they will make a tour of sev- |/ reserve: TOT MG-THSUIANCE «05.6 6:5. odes cerca sissies rs o orsus i aivie 9,461,663.14 | 
lines, he is well equipped for the post- eral of the insurance company offices | Re serve bed Contingencies and all other Liabilities....... 400, 099. oe | 
tion Mr. Falls commenced his career in the city, including the Phoenix Mut- DERE A ORI MG EMIT ES cis levaverere ef trene wa lecerevnatd woke wie Setaionanl rr asilercuia 11,653,359.60 = | 
with the dld Western Reserve Insur- yal, the Aetna Life, the Connecticut | are 
ance; Company, and when thatCompany General and the Travelers. | $26, 007, 613.89 
r tire “| he entered the Casualty field. | é 
For tthe past seven or eight years he a : lf 
has sbeen 4, local agent in Cleveland. Sobrinos de Ezquiaga Surplus to Policy-Holders, $14,653,359.60 : 
W. G. She hon will continue as state Established 1821 | Total I Paid si a ~ | 
is special $gent for the balance of the || gg@2NERAL INSURANCE AGENTS ns | 
state: Offer See Se Large Lines $110,481,398.43 | 
CONNECTICUT COMMISSIONER Porto Rico and Santo-Domingo Edward Milligan, President 
liéward P. Dunham,, well-known - First-Class Companies Thos MG bee vice: Sees oer eat Ve Chaplin, yp oot 
urance educator and lawyer, will suc- FIRE, MARINE. TORNADO. BEARTH- C. Long, Jr., Vice-President F. Minot Blake, Asst. Secretary 
ceed Burton Mansfield, as Connecticut QUAKE, AUTOMOBILE, TOURIST Teton B. Knox, Secretary Frank C. Hatfield Asst. Secretary 
insurance comrbigsioner, a press d2s- FLOATER, MAIL PACKAGE, Henry P. Whitman, Secretary Lee Ross, Asst. Secretary 
patch sayst For years he was with eS ar GEORGE H. AyPON. General Agent Pacific D tment, San Francisco, Cal. 
the Aetna Life. He wrote a series of fay fone W. TATLEY,. Manager 1 an gg Mahe iol Montreal, Canada. bis, 
books on the--business of insurance. SAN JUAN, PORTO RICO WM. H. McGEE & Co. General Agents Marine Department, New York, N. ¥ 
Mansfield has been-commissioner since BEST POLICIES LOWEST RATES CARRILLO & LA GUARDIA, Genera! Agents, Havana, Cuba. . — 
1911-° Dunham is’ in: the legislature, a cA 5 = 
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Automobile Insurance 
Company’s Personal 
Effects Floater Policy 

















Amount........ Rate. ....... Premium, $........ 
In consideration of the Stipulations herein 
named and of........ dollars premium does in- 

eer » whose address is.........., for 
Ge term Of....cccccee fee day of 
ae at noon Standard Time at place 
of issuance to the.......... GGY Of...... rr OF 


at noon against direct loss or damage as here- 
jnafter provided, to an amount not exceeding 
vaseeeee GOllars, to the following described 
property while tocated as described herein, and 
not elsewhere. a 
(1) On personal effects as follows: Wearin 
Apparel, dding, Linens, Plate and Plate 
are, Printed Books, and Music, Photographs 
and their Frames, Musical and Scientific In- 
struments, Photographic Apparatus and Sup- 
plies, Toys and Games, Sportsmen’s Imple- 
ments, Toilet Articles, Baby Carriages, Canes, 
Parasols, Umbrellas, Clocks, Watches, Jew- 
try, Trunks, Suit Cases, Bags and other re- 
ceptacles of travel; owned by the assured or 
any member of the Assured’s household, ex- 
cept employees, boarders and guests; but this 
Policy shall not be construed to cover Bicycles, 
Motor Cycles, Canoes or other similar convey- 
ances or their appurtenances, salesmen’s sam- 
ples, merchandise for sale or exhibition, theat- 
tical wardrobe, theatrical properties and ap- 
purtenances nor any property which is not de- 
uribed by the foregoing list of items insured 
nor property specifically or otherwise insured. 
(2) This Policy covers wherever the prop- 
ety may be within and/or in transit be- 
tween the Continental United States (exclud- 
ing Alaska), Canada, Bahama Islands, Ber- 
muda, Panama Canal Zone. United Kingdom 
of Great Britain and Ireland, except in a per- 
manent residence of the assured or premises 
wider lease to and/or furnished by the as- 
sured, or in storage, or in any place where 
the Assured or any member of the Assured’s 
household ordinarily keeps an automobile, sub- 
ject to the following stipulations and _ condi- 
tions printed on the back hereof, which are 
hereby specially referred to and made a part 
of this policy. 

The Automobile Insurance Company, of Hart- 
ford, Connecticut, has caused these presents to 
be signed by its President and a Secretary, but 




















the same shall not be binding upon the Com- 
pany unless countersigned by a duly commis- 


sioned agent, 
ies cas saksesen es M. G. Brainard, 
Marine Secretary. President. 


Countersigned at.......... oo Mirasececaves 19.. 


srosveree AENt. 
Stipulations and Conditions Referred to in 
=. of Contract 
This Policy Insures: 

(3) Against any and al] risks and perils 
(except as hereinafter provided), of Fire, Light- 
ning, Cyclone, Tornado,, Flood (meaning rising 
waters), Navigation and Transportation; Theft, 
Pilferage and Larceny, provided the same shall 
not occur due to the negligence or carelessness 
of the Assured and further provided the as- 
sured shall promptly notify the local author- 
ities on discovery of loss; but with respect to 
Theft, Pilferage and Larceny this crepe does 
not cover Furs, Musical and Scientific Instru- 
ments, Jewelry, Plate and Plated Ware, 
Clocks, Watches and similar valuables for an 
amount exceeding: 

/ of the amount of this policy 
for $1,000.00 or less; 

/ of the amount of this 
or more than $1,000.00; 
/ of the amount of this 
for more than $2,000.00; 

%% of the amount of this 

or more than $3,000.00; 

50% of the amount of this policy 

for more than $4,000.00; 

24% of the amount of this policy if writ- 

ten for more than $5,000.00; 

%% of the amount of this policy if written 

for more than $10.000.00; 
This Policy Does Not Insure 
(4) Against loss by theft, pilferage or lar- 
teny of robes, coats, hats, caps, gloves, leg- 
cme ereeneee 


if written 
policy if written 
policy if written 
policy if written 


if written 





gins, boots, goggles, chauffeur’s livery or au- 
tomobile accessories, while in or on an auto- 
mobile, or while in any garage or in any other 
building used for the housing of automobiles, 
except while in the custody of a common car- 
rier under check or receipt. 


(5) Against loss from breakage unless caused 
by fire, lightning, collision or derailment of 
the conveyance while on land or unless caused 
by the vessel, craft or lighter being stranded, 
sunk, burnt or in collision while waterborne. 

(6) Against loss by delay, inherent defect 
of the property, improper or insufficient pack- 
ing or address. 

(7) Against loss or damage arising from 
riot, commotion, capture, seizure, or detention 
or from any attempt thereat or the conse- 
quences thereof, or the direct or remotegcon- 
sequences of any hostilities, arising from the 
acts of any Government, people or persons 
whatsoever (ordinary piracy excepted) whether 
on account of any illicit or svelanlael trade, 
or any trade in articles contraband of war, or 
the violation of any Port regulation or other- 
wise. Also free from loss or damage result- 
ing from measures or operations incident to 
war, whether before or after the declaration 
thereof. 

(8) Misrepresentation and Fraud. This en- 
tire Policy shall be void if the assured has 
concealed or misrepresented any material fact 
or circumstance concerning this insurance or 
the subject thereof; or in case of any fraud or 
false swearing by the Assured touching any 
matter relating to this insurance or the sub- 
ject thereof. whether before or after a_ loss. 

(9) Distribution. It is a condition of this 
insurance that in case the property insured is 
in different places, this Policy shall cover at 
each place, that proportion of the whole amount 
of the Policy, that the value of the property, 
in each place, bears to the valwe in all. 

(10) Carriers. It is a condition of this in- 
surance that the Assured may accept such hag- 

age checks and receipts as may be issued 
carriers without prejudice to this insurance, 
by reason of any limitation as to the value of 
baggage as expressed or provided in any ticket 
or contract of transportation, and that the As- 
sured shall not eriter into any special agree- 
ment with the carriers releasing them from 
their common law or statutory lability. This 
insurance shall be void as respects any claim 
in anywise inuring to the benefit of carriers. 

(11) Notice and Proof of Loss. In the event 
of loss or damage the Assured shal] forthwith 
give notice thereof in writing to the Company 
or its Agents. Within ninety (90) days after 
loss or damage the Assured shall make _ writ- 
ten statement to the Company, signed and 
sworn to by him stating the place, time and 
cause of loss or damage. the interest of the 
Assured and all others in the property, cost 
price of each article lost or damaged, from 
whom purchased or obtained, their value at 
time of loss, the amount of loss or damage 
claimed, the total amount of insurance carried 
on the property covered by this policy, the 
total value of all property covered by_ this 
policy on the date the loss occurred and the 
value of the property in the specific location 
where the loss occurred. The Assured shall, if 
required, exhibit the damaged property, submit 
to an examination under oath. and _ produce 
bills or certified copies thereof if originals be 
lost covering the property lost or damaged. 
Failure to file complete proof of loss, as herein 
above prescribed, within ninety (90) days from 
the date of loss invalidates the claim, | 

(12) No loss shall be paid hereunder if the 
Assured has collected the same from others. 

(13) Loss Reinstatement. Every claim paid 
hereunder reduces the amount insured by_ the 
sum so paid, unless the same be reinstated by 
payment of additional premium thereon. . 

(14) Valuation and Payment of Loss. This 
Company shall not be liable beyond the actual 
cash value of the property at the time any 
loss or damage occurs, and the loss or dam- 
age shall be ascertained or estimated accord- 


ing to such actual cash value with proper 
deduction for depreciation, however caused, and 
shall in no event exceed what it would then 
cost the Assured to repair or replace the same 
with material of like kind and quality; said as- 
certainment or estimate shall be made by the 
Assured and this Company, or, if they differ, 
then by appraisers, as hereinafter provided; 
and, the amount of loss or damage having been 
thus determined, the sum for which this Com- 
pany is liable pursuant to this policy shall 

e payable sixty days after due notice, ascer- 
tainment, estimate, and satisfactory proof of 
the loss have been received by this Company 
in accordance with the terms of this Policy. It 
shall be optional, however, with this Company 
to take all, or any part of the articles at such 
ascertained or appraised value and also to re- 
pair or replace the property lost or damaged 
with other of like kind and quality within 
a reasonable time on giving notice within 
thirty days after receipt of the proof herein 
required, of its intention so to do; but there 
can be no abandonment to this Company of 
the property described. 

(15) Appraisal. In the event of disagree- 
ment as to the amount of loss, the same shall, 
as above provided, be ascertained by two com- 
petent and disinterested appraisers, the As- 
sured and this Company each selecting one, 
and the two so chosen shall first select a 
competent and disinterested umpire; the ap- 
praisers together shall then estimate and ap- 
praise the loss, stating separately the sound 
value and damage, and, failing to agree, shall 
submit their differences to the umpire, and 
the award in writing of any two shall deter- 
mine the amount of such loss; the parties 
thereto shall pay the appraisers respectively 
selected by them, and shall bear equally the 
expenses of the appraisal and umpire. 

(16) Sue and Labor. In case of loss or dam 
age it shall be lawful and necessary for the 
Assured, their factors, servants and assigns, 
to sue, labor and trave) for, in and about the 
defense, safeguard and recovery of the prop- 
erty insured hereunder, or any part thereof, 
without prejudice to this insurance; nor shall 
the acts of the Assured or this Company, in 
recovering, saving and preserving the property 
insured in case of loss or damage, be consid- 
ered a waiver or an acceptance of abandon- 
ment; to the charges whereof, this company will 
contribute acoording to the rate and quantity 


of the sum herein insured. 
_ 17) Subrogation. In all cases of loss when 
it shall be claimed by this Company that a 


carrier or any other party is, or may be liable, 
then the Assured shall, at the request of this 
Company, or its agents, assign and subrogate 
all their rights and claims to this Company 
to an amount not exceeding the sum paid by 
this Company, and permit suit to be brought in 
the Assured’s name, but this Company’s ex- 
pense, and the Assured expressly agrees to 
render all reasonable assistance in the prose- 
cution of said suit or suits. 

(18) Suit against Company. No suit or ac 
tion on this Policy for the recovery of any 
claim shal] be sustainable in any Court of 
law or equity unless the Assured shall have 
fully complied with all the foregoing require- 
ments, nor unless commenced within twelve 
months next after the happening of the loss, 
provided that where such limitation of time is 
prohibited by the laws of the State wherein 
this Policy is issued, then and in that event 
no suit or action under this Policy shall be 
sustainable unless commenced within the 
shortest limitation permitted under the laws 
of such State. 

19) Agent. No person shall be deemed an 
agent of this Company unless specificeiliy au 
thorized in writing by this Company. 

(20) Cancellation and Minimum Premium 
This Policy shall be cancelled at any time 
at the request of the Assured; or by the Com- 
pany by giving five (5) days written notice 
of such cancellation. If this Policy shall be 
cancelled, or become void or cease, the premium 
having been 


I actually paid, the unearned por- 
tion shall be returned on surrender of this 
Policy, this Company retaining the custom- 


ary short rate; except that when this Policy 
is cancelled by this Company by giving notice 
it shall retain only the pro rata premium, but 
in the former case this Company is to retain 
not less than $5.00 which is hereby declared 
to be the minimum premium for this policy 
except that when it is extended to cover for- 
eign countries not listed in Section 2 the minit- 
mum premium shall be $10.00. Registered notice 
of cancellation sent to the Assured at the ad- 
dress stated herein shal] be deemed a suffi- 


PHILADELPHIA FIRE LOSSES 


Number of Fires Increase But Total 
Loss Is Less Than in 1921; 
Loss Distribution 
The report of the Fire Insurance 
Patrol, of, Philadelphia, for the year 
1922, just issued, shows that the num- 
ber of actual ‘fires during the year was 
5,658, being 672 more than in the pre- 
vious year. The losses to the insur- 
ance companies, however, amounted to 
$1,286,835 less, being $4,355,108 in 1922, 

as compared with $5,641,943 in 1921. 

The inspections made show quite a 
decrease in the number of defects 
found, evidencing the instrumentality 
of systematic inspections in extirpat- 
ing conditions liable to start fires and 
interfere with quenching flames. 

The heavy toll being suffered by 
Philadelphians by tolerating gross care- 
lessness is indicated by matches, smok- 
ing, cigar and cigarette stumps during 
1922 having caused 1,801 fires attended 
by insurance companies paying losses 
aggregating $746,821. There were 579 
petroleum and gasoline fires during the 
year resulting in insurance losses 
amounting to $70,743. Other origins of 
frequent occurrence were: Spontan- 
eous combustion, 82, losses, $190,228; 
defective flues, 235, losses. $125,908: 
electricity, 221, losses $117,784; incend- 
iary and supposed incendiary 24, losses 
$136, 32; rubbish 336, losses, $64,058; 
sparks from chimneys, smoke stacks, 
etc. 429, losses $60,301; explosions of 
alcohol stills 33, losses $27,183; boiling 
lard, oils, ete. 338, losses $24,579; 
candles 51, losses $24,579; friction 50, 
losses $30,294. 





TURKISH TAX ON FOREIGNERS 

It is understood that British insur- 
ance companies represented in Turkey 
have decided to refuse to comply with 
the new Companies Act, which pro 
vides, among other restrictions, for a 
deposit of £7T.15,000 for each branch 
of insurance transacted. The compa- 
nies assert that they would prefer com- 
pletely to withdraw their trade in these 
parts. 





Whiteford S. Mays, formerly auto- 
mobile manager of the Niagara ana 
later with Clark-Mays-Davidge, Inc., 


has withdrawn from the latter corpora- 
tion and will hereafter devote himself 
to the development of an insurance 
brokerage business at 128 William 
street. second floor. 


cient compliance with the conditions of this 
clause on the part of this Company. 

(21) This Policy is made and accepted sub 
ject to the foregoing stipulations and condi- 
tions, which are hereby specially referred to 
and made a part of this Policy, together with 
such other provisions, agreements or conditions 
as may be endorsed hereon or added hereto; 
and no officer, agent or other representative 
of this Company shall have power to waive or 
be deemed to have waived any provisions or 
condition of this Policy unless such waiver. 
if any, shall be written upon or attached 
hereto, nor shall any privilege or permission 
affecting the insurance under this Policy exist 
or be claimed by the Assured unless so writ- 
ten or attached. 

Form 40652 








FRED S. JAMES 


1819 
GENERAL FIRE ASSURANCE 
COMPANY 


of Paris, France 


1838 


URBAINE FIRE INSURANCE 
COMPANY 


of Paris, France 


1807 


EAGLE, STAR & BRITISH DO- 
MINIONS INS. CO., Ltd. 


of London, England 


GEO. W. BLOSSOM 


FRED. S. JAMES & CO. 
UNITED STATES MANAGERS 


123 WILLIAM STREET 
NEW YORK 





UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 


WM. A. BLODGETT 


0. F. WALLIN 
Assistant United States Managers 
CARROLL L. DE WITT 
P. A. COSGROVE 
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hicago 





aS ee 


PACIFIC COAST DEPARTMENT 
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Insurable Interest 
And Illegalities 


WALTER BANKS’ NEW ANGLES 
Policies 
Insui- 


Discusses Status of P. P. L. 
Under the 
ance Act; Cites Cases 


British Marine 

Some further angles on the status 
"of P. P. 1. policies and of illegal inter- 
ests of assured were discussed recently 
by Walter Banks, a learned English 
lawyer, at a meeting in London of the 
Corporation of Insurance Brokers. Mr. 
Banks chose for his subject “Insurable 
Interest and Illegality.” 

Mr. Banks pointed out that if the 
underwriter had merely undertaken to 
indemnify the insured person agains" 
pecuniary loss it was clear that if the 
insured person had no interest at the 
time the event insured against happens 
he could not recover anything, because 
he suffered no damage and, therefore, 
had no claim to an indemnity. In all 
such cases only those persons could 
recover who had an insurable interest, 
and they could recover only to the 
extent to which that insurable interest 
was damaged by the loss. 


P. P. |. Policies 
By the Marine Insurance Act, 1906, 
section 4, every contract of Marine In- 


surance by way of guming or wager 
ing was void and it was deemed to be 


a gaming or wagering contract where 
the policy was made “Interest or no in 
terest,” or “without further proof of 
interest than the policy itself,” or 
“without benefit of salvage to the in 
surer.” 

Notwithstanding the provisions of tha 
Act marine policies without an insur 
able interest to support them contin 
ued to be executed. They were known 
as “honor” policies or “P. P. 1.” policies. 
In these policies it was stipulated that 
the policy itself should be deemed sut- 
ficient proot of interest and the pay 
ment of the insurance money depended 
on the “honor” of the underwriters. It 
wus the duty of a Judge who knew that 
a policy had the “P. P. 1.” clause on it, 
to treat the contract as null and void 
under the Act. Where the policy had 
a slip containing the “P. P. L.” clause 
attached to the policy either by means 
of paste or a pin, the slip was part of 
the policy and the Court must give full 
effect to the nullity and invalidity 
which the Statute declared. 

It was practically impossible to for- 
mulate any exhaustive definition of in 
surable interest, for insurable risks 
were so varied in their nature and dif 
ferent considerations must apply to 
different classes of risks. But the 
definition in the Marine Insurance Act, 
1906, section 5, subsection (2) might 
be taken good working definition 
of insurable interest, particularly in 


as a 


risks relating to property. A mere 
moral claim is not an insurable inter 
est as in the eye of the law it was as 
nothing. ‘ 
Insurable Interest Cases 

There were cases where the insur 
able interest depended upon the pres- 
ervation of property and was not a 
right in the property itself. Where it 
arose incidentally or from some con 
tract in relation to the property. In 
that case it was not a sufficient de 
scription of the risk to simply’ insure 
against the loss of the property. The 
risk must be more particularly de- 
scribed and this would necessitate the 


insured person specifying the nature 
of his interest in the property. 

If the insurable interest was tainted 
with illegality the insured person could 
not recover for the law would not assist 
or encourage him in the commission of 
unlawful acts. If property was being 
used in the furtherance of an unlawful 


Stoddard Warns 
Unlicensed Insurers 


MUST NOT SOLICIT IN NEW YORK 
Portuguese Companies Trying to Get 
Business Through Jersey City 
and New York Brokers 
Having received further Complaints 
that foreign unadmitted companies are 
trying to write New York business 
through brokers here from Jersey City 
olfices Superintendent Stoddard has is 


sued a warning, specifically directed 
against a group of Portuguese Compa- 
nies, In which he tells of the criminal 


liability of such activities if assisted 
by any insurance brokers or agents in 
this city or state. Superintendent 
Stoddard is determined, if possible, to 


reduce to a minimum the operation 
here of unauthorized insurers both for 
the protection of the insuring public 


und in fairness to domestic and ad 
mitted Companies that are compelled to 
submit to all the regulations imposed 
by law. 

Following is the text of the notice 
issued late last week by the Insurance 
Department: 

“My attention has been called to let- 
ters peing sent to New York brokers 
from a company located at 1 Montgom- 
ery Street, Jersey City, N. J., advising 
that the Jersey City Company has been 
appointed agent for the tollowing com 
panies: The Futuro Insurance Com 
pany, Ltd.; the Aviz Insurance Com- 
pany, Ltd.; the Beira Insurance Com 
pany, ILtd.; the Marte Insurance 
Company, Ltd., and the Ketera Insur 
ance & Re-insurance Company, Ltd., all 
of Portugal, for the underwriting of fire 
inland marine and automobile risks and 
soliciting the business of the New York 
brokers. The tive companies referred 
to above are not authorized to transact 
business in this State. 

“Section 1199 of the Penal law of this 
state makes it a misdemeanor for an 
agent or broker to solicit or procure, 
or to aid in the solicitation of procure 
ment of policies or certificates of insur 
ance from or to adjust losses or in any 
manner aid in the transaction of busi- 
ness for a company which has not been 
authorized by the Superintendent of 
Insurance to transact business in this 
state. 

“It is apparent in this case that an 
attempt is being made to induce New 
York brokers to place orders for insur 
ance solicited in this city in these un- 
authorized companies. This depart- 
ment has no information as to the sol- 
vency or reliability of these companies 
or as to their methods of transacting 


business. In view of the unfortunate 
experiences which policyholders not 
only in this state but all over the 
United States have recently had with 
foreign unadinitted companies operat- 
ing through agents in Jersey City a 
warning against transacting business 
with these unauthorized companies 


seems timely.” 


E. W. SMITH CO. INCORPORATES 
Incorporation papers have been filed 


by the EK, W. Smith Co., of Buffalo, 
N. Y., which will operate a general 
marine insurance agency in that city. 


Officers are E. W. Smith, W. F. Mais- 
choss and Robert T. Taylor. 


object with the knowledge and assent 
of the insured person he would be un- 
able to recover on his policy. 

In the case of Harse v. Pear] Life As- 
surance Company, Lord Justice Romer 
stated in the Court of Appeal that he 
did not think that agents of insurance 
companies must be treated as under a 
greater obligation to know the law 
than ordinary persons whom they ap- 
proached in order to effect insurances. 
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Marine Features 


Of Norway in 1922 


MARKET IS RIGHTING ITSELF 
Several New Companies Have Entered; 
Government Mutual Proposition; 


Repair Costs Lower 


An analytical article on marine in- 
surance conditions in Norway in 1922, 
giving the high lights of the year there 
and some prospects for the future, ap- 
years in the latest issue of “The Scan- 
jinavian,’ which was formerly “The 
Scandinavian Insurance Magazine.” Ex- 
tracts from this article follow: 

In the course of 1922, a number of 
ninor Norwegian marine insurance 
companies have stopped operations and 
are now under liquidation. The most 
important office was the Norske Globus, 
sister company of the Norske Lloyd. 
This company was founded in 1911 
with a share capital of Kr. 4 million 
fully paid up. The process of liquida- 


‘tin is but a natural consequence of 


the fact that the war period saw the 


' birth of a number of Norwegian mar- 


ine insurance companies far in excess 
ot what was sufficient in normal days. 
A wholesale reduction in the number 
of insurance companies is therefore, a 
quid pro quo for a re-establishment of 
the Norwegian marine insurance busi- 
hess On a paying basis. Many compa- 
nies have already disappeared, yet 
more are to follow and the Norwegian 
marine insurance business has still a 
tight and gloomy period to live through 
before arriving into broad daylight. 
Some of the companies have unfortu- 
nately first stopped payments when 
their last farthing has gone and this 
has of course caused some incertitude 
in the market. Especially the failure 
of Norske Lloyd had an unfortunate ef- 
fect both on account of the size of its 
business and the confidence placed in 
i. A year or more has, however, now 
passed and only the allied Norske 
Globus has gone the way of Norske 
Lloyd. The insuring public has there- 
fore calmed down and now sees Clear- 
ly that in the first place the Norske 
Lloyd failure was an exceptional affair, 
disconnected with ordinary Norwegian 
insurance business, and that secondly 
lots of younger and older Norwegian 
marine insurance companies have not 
only been able to pass through the war 
period unimpaired, but have also man- 
aged to come out financially better than 
ever. The floating of a new company, 
uuhampered by the liabilities of the 
War time failed, therefore, altogether 
48 the insuring and the investing pub- 
lie felt instinctively that the existing 
Companies were strong enough and suf- 
licient in number to meet the current 
demands, 
National of Hartford Enters 


Simultaneously with the reduction in 
® number of domestic companies, 
there is also an outflow of foreign com- 
panies, authorized to do business in 
Norway. Especially the German com- 
panies f. inst. Deutcher Lloyd and 
Frankfurther Allgemeine are feeling 
the trend of the exchanges and are 
throwing up the game. Some Swedish 
Companies have also withdrawn, two 
of them having passed into oblivion 
and two others having withdrawn for 
Various reasons. . On the other hand 
quite a number of English and Amer- 
a companies have thought it fit to 
sca Norwegian market now, pre 
theori y according to the Anglo-Saxon 
lee - of going into the market when- 
tel ey believe the bottom is reached, 
~ by benefitting by the rising mar- 
jon without having had to 
riod 7 the losses of the debacle pe- 
Reottiah “s companies in question are: 
ish Ge Metropolitan Assurance, Brit- 
dents ‘gee Jornhill Insurance, Pru- 

al Assurance, Royal Assurance, 


Merchant Marine, British and Foreign, 
National Fire of Hartford. 
Repair Costs Down 

Besides the proportionally few total 
losses, the expenditures of the insurer 
in 1922 has been somewhat relieved by 
the decreasing costs of repair. Gener- 
ally speaking, the repairs are now 60 to 
75 per cent only above the 1914 level. 
It deserves to be mentioned that Nor- 
way for the time being offers the cheap- 
est tenders for repairs, many mechan- 
ical workshops being unemployed and 
therefore often willing to work at cost 
price only. The decrease in the prices 
of hull repairs can be estimated at 45 
per cent from July 1921 to July 1922. 
For machine repairs the reduction is 
somewhat smaller as the prices on 
labor, the determining factor, has been 
reduced with a bare 20 per cent. 

To judge properly the prospect of 
Norwegian marine insurance business 
in years to come, attention is drawn to 
the fact that both hull values and pre- 
miums have been reduced further at 
the turn of the year. To a certain ex- 
tent lower premiums have been quoted 
in Norway than in the London market 
on Norwegian business and a greater 
percentage has therefore been covered 
in the Norwegian market than usually. 
In spite of the efforts of the mutuals, 
the bulk of the business that previously 
went abroad has gone to the joint stock 
companies. The range of profit is, 
however, still too narrow though the to- 
tal loss percentage of the two latest 
vears is lower than the average and 
the prospect of further reduction in 
ship repairs is far away. The mechan- 
ical workshops are working without 
profit but can of course not proceed to 
do so. 


Some Floating Mines Left 

The war insurance of Norwegian 
ships ceased as per 3lst December, 
1922, and the marine underwriters have 
from that moment undertaken to cover 
the mine risk. A Norwegian ship has 
not for long gone lost for mine ex- 
plosions, but still there are floating 
mines which may cause Norwegian un- 
derwriters a lot of expense and trouble. 

As far as cargo insurance is con- 
cerned, it is to be noted that the cir- 
cumstances for non-delivery and theft 
and pilferage losses have improved 
considerably since 1921. On the other 
hand the competition amongst under- 
writers is detrimental to the business, 
premiums are cut down to next door to 
nothing and the policy clauses are al- 
tered in the disfavor of the underwrit- 
ers. It is thus said that a shipment of 
iron and steel has been insured against 
rust. Split cod has been covered 
against all risk except mites and other 
deterioration caused by insufficient 
packing and drying. Paper against all 
damage, each package a series. It 
goes without saying that business done 
on such conditions is bound to dis- 
appoint the underwriter and to involve 
great losses. 

The startling feature on the subject 
of insurance law in 1922 has been the 
government proposal of introducing a 


bill on compulsory mutual hull insur- 
ance. Shipowners and underwriters 
have unanimously protested against 


this uncalled for measure and it is to be 
hoped that the government will again 
ubandon the idea, the more so as the 
mutual societies numbering 22 already 
have voluntarily amalgamated into 10 
mutual societies, which movement 
tends against better conditions on the 
Norwegian marine market. 
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Again Held Liable 
On Crooked Losses 


CREDITORS OBTAIN JUDGMENT 





“ven Though Assured Hed Confessed 
to False Proofs of Loss; Marine 
Underwriters Worried 


The generally accepted principle 


that fraud voids the liability of a 
marine underwriter received another 
kick last week when a City Court in 
New York found judgment for credi- 


tors against the Mechanics & Traders 
Insurance Company in a loss where the 
assured was convicted of presenting 
To be the 
fire insurance, 
have just re- 
cently ruled in the case of two vessels 
cast away that innocent mortgagees 
could recover New York Courts could 
easily apply the decision to a marine 
policy. The British cases were re 
versed but on other accounts. 

In the suit against the Mechanics & 
Traders the litigation was started by 
creditors under bankruptcy proceed- 
ings. Their argument before Judge 
Abraham Meyer was that ignorance on 
their part of the intention of the as- 
sured to try to defraud the insurance 
companies should not bar their re- 
covery. This viewpoint the judge 
agreed with and in charging the jury 
emphasized it. 


false proofs of loss. 
case at hand involved 


but as English 


sure, 


courts 


With case both in England and the 
United Statos in which insurance com- 
panies are held liable for losses that 


they should have been relieved of pay 
ing, according to long-standing clauses 


in regular policies, marine  under- 
writers have cause for concern. The 
question is most important because 


today an underwriter cannot accurately 
measure his liability in advance if 
there are mortgagee interests or other 
creditors on the property insured. 
Why an insurance company shouid 
be liable for the losses of persons not 
specifically mentioned in a policy is a 
question that is puzzling to Beaver 
Street, as well as the fire insurance 
district. ii would be difficult, if 


Judge Meyer's decision is upheld by 
the highest courts to prevent crooked 
agreements between assureds and 
creditors whereby the latter would 
swear innocence of any knowledge of 
illegality and so collect. 

The judgment last week has far 
reaching possibilities that threaten to 
upset many seasoned customs in mar- 
ine circles. For one thing, it aggra 
vates the moral hazard problem’ in- 
finitely. Ordinarily, a right by the in- 


surer to void. a policy in, case of fraud 
or other illegal action is a deterrent 
and real protection against attempts at 
deception. The decision under review 
however, may decidedly undermine the 
strength of the underwriting position 
unless reversed on appeal. 


AROUSED AT ITALIAN LOSSES 

Foreign marine underwriters, as well 
as those in New York, are apparently 
much concerned by the loss of several 
Italian steamers bound from the ‘United 
States to European ports carrying 


grain cargoes. There is talk in the 
London and Liverpool markets of pos- 
sible discrimination against Italian 


grain carrying boats unless some cor- 
rective measures are taken. It is said 
that the “Giulia” was at fault in carry- 
ing grain on two decks during stormy 
winter weather, when she was best fit- 
ted for taking on a general cargo that 
was not so susceptible to sudden shift- 
ing. As grain is a dangerous cargo for 
a vessel not prepared especially to trans- 
port it, underwriters are within their 
rights in protesting against the habit 
of steamers loading on grain in the 
face of the risk of foundering. The 
market is seeking some way to guard 
against a recurrence of such _ losses, 
which will lead to large payments when 
adjustments are completed. 
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CASUALTY AND SURETY NEWS 








Plate Glass Drive 
Nets Fine Results 


EXTRA VACATIONS AS PRIZES 


Aetna Casualty & Surety Obtains Over 





35 New Accounts; Increases Its 
Production and Stimulates 
Demand 
The first week of the plate glass 


drive of the Aetna Casualty & Surety 
has shown marked the fur- 
therance of a stimulus to the demand 
for plate glass insurance. During the 
first week of the campaign over thirty- 
five new brokers opened accounts with 
the company for plate glass insurance. 
The production for the week was seven 
times the average daily number of 
orders. 

In connection with the drive is a con- 
test to which all the company’s em- 
ployes are eligible with the exception 
of managers of underwriting depart 
ments and their immediate assistants, 
male employes of agency departments 
and other male employes with duties 
of business stimulation outside the of- 
fice. A week’s vacation in excess of 
the usual vacation will be given to the 
male employe producing the largest 
number of leads. The male employe 
producing the second largest number of 
leads will get three extra days vacation, 
and the third in production will get 
two days extra. To each of the uext 
three producers will be given souvenirs. 
Similar awards will be given to the 
women. A silver cup will be presented 
to the department producing the great- 
est number of leads. The contest pe- 
riod ends July 14. 

During the first week W. A. O’Brien, 
of the city fire department, led with a 
production of thirty-two leads. M. Jur- 
ist, also of the fire department, comes 
second with a production of eighteen 
leads. Miss Irene Brennan, of the 
agency department is now leading the 
women in production. 

The employes were instructed to lay 
special emphasis in their efforts to pro 
cure leads on the advisability of pros- 
pects insuring their plate glass windows 
and also upon the causes of the recent 
raise in rates. The principal cause of 
the rates is attributed to the shortage 
caused by the demand of the automo- 
bile dealers and their purchase of sev- 
eral plate glass factories. Insurance 
companies are in a position to secure 
plate glass and have a fine record for 
speedy replacement. 

Other theories advanced 
probable causes of the plate’ glass 
shortage are numerous. One is that it 
is due to an increased demand for plate 
glass table tops, not only for office use 
but for the home as _ well. Others 
blame the shortage on the closing down 
of plate glass factories in the Ruhr dis- 
trict, while others believe our own coal 
and rail strikes impeded production and 
caused the dealers in plate glass to hold 
back for higher prices. 

Considering the situation in the plate 
glass industry the officers of the Aetna 
are very optimistic and much pleased 
with the fine showing being made by 
their employes. 

The Aetna contests are based on the 
theory that the more persons talking a 
given topic for a given time the more 
insurance will be bought. It is esti- 
mated that five hundred brokers were 
talked to by the Aetna on plate glass 
insurance. 


results in 


as to the 





Every little while the strictly finan- 
cial publications print articles on life 
insurance of an educational nature 
showing the broad appeal of this infor- 
mation. The latest is the “Magazine of 
Wall Street.” 


Continental A. & H. 
. Group Manager Named 
P. Ez. 


POPE SUPERINTENDENT 





Organized a Labor Department in 
Pfister-Vogel Leather Co., Mil- 
waukee; Other Activities 
The Continental Casualty announces 
the appointment of P. E. Pope as sup- 
ecrintendent of the group accident and 

health division. 

Mr. Pope comes to the Continental 
organization particularly well fitted to 
assume the duties of his new position. 
Previous to 1915 he operated a manu- 
facturing plant at Fond du Lac, Wis. 
He sold out his interests to a large 
corporation and moved to Virginia. 
During the war he was requested by 
the Government to return to Wiscon- 
sin to take charge of the labor situa- 
tion in that state. He accomplished 
his task with remarkable success. At 
the close of the war Mr. Pope became 





affiliated with the Pfister-Vogel Lea- 
ther Co., of Milwaukee, where he or- 
ganized a labor department and _ re- 


mained in charge of it for four years. 
During that time he had entire charge 
of all relations between management 
and men, including compensation, 
safety and sanitation; life, accident and 
health insuranee; hospitals, and wel- 
fare. 

While with the Pfister-Vogel Leather 
Co. Mr. Pope served as president of 
the Employment Managers’ Association 
of Milwaukee, chairman of the Amer- 
icanization and Educational Depart- 
ment of the Wisconsin Welfare Asso- 
ciation and vice-chairman of the Asso- 
ciation of Commerce Foremen’s School. 

Mr. Pope has made a study of group 
insurance with particular reference to 
the practical application of it in indus- 
try in general, and especially among 
the workmen. His idea is that group 
insurance, to be successful, must be 
universally applied and carefully and 
efficiently organized in the plant. 
Prompt service, careful and fair ad- 
justment will accomplish that which 
insurance is supposed to do; viz, re- 
lieve phvsical and financial as well as 
mental distress. Employers of labor 
who have had experience with group 
accident and health insurance are em- 
phatic in the statement that the intro- 
duction of it into their organization 
resulted in a lessened labor turnover 
and absentee record; a healthier and 
therefore more efficient working force. 
It has acted as a connecting link be- 
tween men and management which 
leads to a better understanding with a 
mutual benefit to both. 





MOOREHEAD LEAVES RAILROAD 
Payton B. Moorehead, who for the 
past ten years has, been assistant 
general claim agent of the New York 
Railways Company, will become as- 
sociated with the Manufacturers’ Lia- 
bility Insurance Company on April 16, 
as claims manager. Mr. Moorehead 
has had about twenty-five years ex- 
perience in claims work. 
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New Lloyds’ Cover To 
Come Up at Meeting 


R. R. GILKEY TO RETURN MAY 1 








Morgan Lyons & Co. Offer New Blanket 
Fidelity Bond for All Classes of 
Business 


R. R. Gilkey, manager of the Surety 
Association of America, is out of town 
and will not return until May 1, after 
which it is expected that the latest 
proposition of Morgan, Lyons & Co., 
Lloyd’s underwriters, in which a blan- 
ket fidelity cover under a new form and 
at lower rates than quoted by American 
surety companies will be considered at 
a meeting which he will call. 

The American companies are limited 
to the financial institutions for their 
blanket fidelity cover and the London 
circulars have been referred to the 
Surety Association of America to be 
taken up for consideration at their 
next meeting. The Lloyd’s offer, ad- 
dressed to all classes of business con- 
cerns, contains several features which 
will make it hard for the American 
companies to compete, due to depart- 
mental restrictions. 

The Lloyd’s underwriters through 
their broker offer the cover without ap- 
proach of the employe by his employer. 
The new form, simple and broad in 
coverage, is written either as a whole 
or as an excess bond. The brokers 
ask prospective customers in America 
to inform them of the American surety 
company’s rates for the underlying fi- 
delity bond and what these companies 
would charge for a bond equal to the 
underlying bond and proposed amount 


ot excess cover if written in one blan- 
ket bond, 


The Lloyd’s agents announce that on 
this form of business a commission of 
10% is allowed and a 3% state tax. 
They also announce that any form of 
American surety bond issued will be 
quoted on by the Lloyd’s underwriters 
under this scheme. 
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Sun Indemnity’s 
New Accident Policy 


PAYS 





TRIPLE INDEMNITIES 


Also Provides Broad Coverage in 
Other Directions; What $35 


Buys 





The Sun Indemnity Company’s Sun § 
Accident Policy contains a triple in? 
demnity provision as follows: 

(1) While a passenger in or on a rail: 
way passenger car propelled by 
mechanical power and_ provided) 
by a common carrier (including) 
the platform, steps and = running) 
board thereof), 

While a passenger and on board a 
steam vessel regularly employed 
in the transportation of pas 
sengers, 

While a passenger in a passenger 
elevator (excluding elevators in 
mines), 


In consequence of the burning ot / 
a building, provided that the As | 
sured is therein at the beginning | 
of the fire. 


The contract also covers weekly 
benefits for total disability for life; — 
partial disability; payment of princi 
pal sum for loss of life, limb or sight; 
hospital charges, surgeon’s fees; emer 
gency indemnity. 

For $35 there can be bought $40,000 
death benefit for travel accidents, or 
giving $3,900 a year in case of total” 
disability from travel accidents; OF” 
$13,333 death benefit for all other ac 
cidental causes; and $1,300 a year in 
case of total disability from all other 
accidental causes. 


(2) 


(3) 





(4) 





RECEIVES UNIQUE BOUQUET ; 





Mills, of Aetna’s Albany Branch Office, ‘ 
Given Applications on Fiftieth 
Anniversary 





George A. Mills, manager of the Al © 
bany branch office of the Aetna Life 
received on his fiftieth anniversary 
from his associate a bouquet of acct 
dent applications, two baskets of flow: ‘ 
ers and a silver tea service. A special © 
drive was made by the field forces to é 
make the business-getting feature o i 
the celebration a success. The Sehet é 
ectady insuring agency led the list 0 ie 
producers, procuring nineteen applica ij 
tions. . 

J. N. Long, Mr, Mills’ assistant, in} 
making the presentation of the applict © 
tions, called attention to the increase q 
volume of business which was beil®” 
handled by the Albany branch one 
He said that the office did a business . q 
$900,000 in 1922, compared with $180) 
000 in 1914. : 
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London Expects A, & H. 
Premiums of $1,000,000 


A GOOD START 





Tells Agents Not to Compare or Argue 
in Selling This Line 





The London Guarantee & Accident’s 
accident and health business in 1922 
exceeded $500,000. The company looks 
fr a million premium volume in this 
line in 1923, largely because so many 
agents are producing accident and 
health who heretofore have not gone 
into that line with much vigor. 

The company offers this advice and 


these suggestions about accident and 
health insurance selling: 

“There are so many effective argu- 
ments that can be used in selling Ac- 
cident insurance that it is only a ques- 
tion of sorting them out and applying 
the best. For example at this season 
of the year when many people are pre- 


dlicy paring to answer the call of the open 
road and are buying new automobiles 

NITIES ® °° taking their old cars out of stor. 
age, ask them if they have ever stop- 

, ped to consider that even though they 

ge I nay carry all the various forms of fire. 
5 theft, liability, property damage and 
_ collision insurance they have over- 

' looked the most valuable, the most 

*s Syn) Wonderful and the most important part 
4 of the mechanism that makes the car 
_ go, the operator. The chances are that 
in any accident involving any serious 

a rail: damage to the car, the driver himself 
led vy® would be injured. The fenders and 
rovided | the body of the car can be replaced, 
cluding the engine can be repaired, the wheels 
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can be realigned but who will replace 
the legs and arms, the eyes, the earn- 
ing power that has made it possible 
for the driver to own a car. Just as a 
matter of curiosity, if for no other rea- 
son, try that argument within the next 
month on 100 of your clients who own 
automobiles and tell us what the re- 
sults are. 

“While we are on this subject per- 
nit us to give you this little tip. In 
selling accident insurance do not al- 
low your prospect to drag you into a 
fmitless discussion of the relative mer- 
its of the contracts offered hy other 
companies. Sell your own goods! It 
is up to you to convince the prospect 
that he needs accident insurance and 
48% a prominent automobile manufac- 
turer once said, ‘When a man needs 
something he pays for it, whether he 
buys it or not.’ When you have driven 
this home, the battle is won, as you 
will have demonstrated that you know 
What vou are talking: about. 

“Only a man who knows the accident 
business from beginning to end can 
siecessfully analyze and compare two 
forms of nolicies differing in their terms 
and conditions and in the premium 
charged. To permit a prospect to at- 
tempt it only leaves an opening where- 
by he may put you off or call in vour 
‘ompetitor who, if he is wise. will re- 
fise to he involved in such a discussion 
but will do what you should have done 
nthe first place. Don’t argue or com- 
Pare, it will only kill your sale. The 
‘eressful accident insurance salesman 
8 the one who knows the other fellow’s 


foods but sells his own.” 
eee ee 
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FOUND AFTER EIGHT YEARS 





Cc. C. Slaughter, on Whom American 
Surety Had a Bond, Finally 
Arrested 





A record of eight years searching, 
frequently only a day behind the fug- 
itive, is shown in the case of Coney C. 
Slaughter, who is under arrest in Phila- 
delphia on a charge of having embez- 
zled $350,000 from the Mercantile Na- 
tional Bank of Pueblo, 
1915. 
held a fidelity bond amounting to $20,- 
000 on Slaughter, which was paid in 
full to the bank, and a constant search 
has been continued by the company’s 
inspectors under the direction of C, C. 
Maher, assistant manager of the Claim 
Department. 

Mr. Maher said today that Slaughter 
had been trailed in almost every state 
in the Union and in Mexico, and that 
frequently the operatives reached cities 
or ranches only one day after Slaugh- 
ter’s disappearance. 

The company’s records show that 
Slaughter lived for a time under the 
name of C. G. Watson in Cleveland, as 
O. C. Watson, proprietor of a moving 
picture house in Akron, and at other 
times in Boston, Philadelphia, Doug- 
lass, Arizona, and Dallas, Texas. At 
one time an inspector of the Surety 
Company visited a ranch owned by 
Slaughter in Mexico. He was met out- 
side the ranch by eighteen cowboys 
armed with rifles, but he managed to 
gain access on the ranch by another 
pretense and lived there for several 
weeks awaiting the return of Slaughter. 
This inspector reported that Slaughter 
had gotten into trouble with the Mex- 
ican Government on a charge of steal- 
ing cattle from neighboring ranches, 
and that when a cowboy had presented 
official orders for the return of the 
stolen cattle he was shot through the 
forehead. 


Colorado, in 





CUTS NON-CANCELLABLE 

The Continental Casualty will receive 
no more applications for full coverage 
non-cancellable accident and health 
policies after April 30... The rates for 
one week’s elimination will also be 
withdrawn and thereafter applications 
will be received only for policies that 
carry an elimination of two weeks or 
longer. 


The American Surety Company’ 











COL. J. F. SUPPLEE DIES 








Resident Secretary of the United States 
Fidelity & Guaranty Succumbs 
To Heart Disease 





Colonel J, Frank Supplee, resident 
secretary of the New York branch of- 
fice of the United States Fidelity & 
Guaranty, who died Monday afternoon 
of heart disease while at his desk in 


the company’s office at 75 William 
Street, was a popular figure on the 
Street. 


Colonel Supplee had been connected 
with the company practically since its 
organization twenty-seven years ago. 
He was one of its original directors 
and assistant to its late president, John 
R. Bland. He has held the position of 
resident secretary for the past twelve 
years. 

He was born in Baltimore In 1851 and 
at the outbreak of the civil war enlisted 
as a drummer boy. Later he was grad- 
uated from Baltimore City College and 
was employed by Daniel Miller & Co., a 
large dry goods firm in the south. In 
1877 he became a member of the firm. 

Colonel Supplee was a Republican 
and for many years active in politics. 
He was connected with the Maryland 
National Guard and up to ten years ago 
was Colonel of the Fourth Maryland 
Infantry. Only a week ago he had a 
letter in the daily newspapers about a 
military organization. 

PROHIBITION DOG INSURED 

“Hooch von Arapahoe,” the pride of 
the Denver Federal prohibition officers, 
a dog that can scent a still and find ‘tt, 
has been insured for $1,000. When the 
dog travels by train it rides in the chair 
car, 








The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Ineurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Braach 
SAMUEL APPLETON, United States Mgr. 
Bmobeyers’ Lishlitty Dulléing 


3% BROAD STREBT, BOSTON, MASS. 
AGENTS WANTED 








Georgia 


Macon, Ga. 





Casualty Company 


E. P. Amerine, Secretary 


Surplus and Reserves as to Policy Holders $2,089,936.09 


Automobile 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmen’s 
Compensation 





AN AMERICAN COMPANY 





Property Damage 
On Garage Elevators 


NO PREMIUM DISCRIMINATION 





Question of Agent Assured; Risks 
Not Popular Because of Special 
Hazards 





An agent of the London G. & A. asks 
the company this question relative to 
property damage on garage elevators: 

“Is there any differential in premium 
for elevator property damage insurance 
when it is applied to elevators con- 
tained in garages and used for the rais- 
ing and lowering of automobiles?” 

The answer of the company follows: 

“There is no differential provided for 
property damage insurance on garage 
elevators but this is a class of busi- 
ness that we do not care to write. Be- 
cause of the difficulty in determining 
whether damage to automobiles being 
raised or lowered on such elevators was 
due to the operation of the elevator or 
to the operation of the automobile itself 
and because of the great danger of a 
loss out of all proportion to the pre- 
mium that could be obtained, we do 
not believe that such risks can be prof- 
itably written. The difficulty with all 
elevator property damage insurance is 
that a risk is seldom offered us unless 
it involves some special hazard such as 
the carrying of expensive glassware or 
delicate machinery. When an average 
rate is made as it must be for as small 
a line as elevator property damage in- 
surance it is obvious that the risks in 
that class involving the greatest haz- 
ard cannot be written at that average 
rate without violating the fundamental 
theory of all insurance, even though we 
may concede that any risk is insurable 
at a price.” 


APPOINT WATERBURY AGENTS 
The National Surety 
D. T. Farrington 
agents at 


has appointed 
& Sons, as general 
Waterbury, Conn., and in 
addition to representing the company 
for the Citv of Waterbury, they will 
supervise the production of _ busi- 
ness in the Naugatuck Valley, in New 
Haven County. This agency consists 
of Daniel T. Farrington Sr., Daniel T. 
Farrington, Jr., and Edward J. Farring- 
ton. Daniel T. Farrington Sr., has long 
been active in Waterbury polities and 
has conducted a very active insurance 
and real estate business in that city for 
some time. 








WINFIELD W. GREENE 
Fellow Casualty Actuarial Society 
& American Institute of Actuaries 
Audits of Financial 
Branch and _ Statements: 
Home Office Office 
Accounts Systems 
Advice on 
Underwriting 
and Actuarial 
Problems 


35 Nassau Street New York 
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PLATE GLASS INSURANCE 


Eugene H. Winslow, President 
Robert A. Drysdale, Vice-Pres’t 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


S. Wm. Burton, Sec’y 
Albert H. Lahy, Asst. Sec’y 
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If A Foreigner Were Writing to Borden 


Albert G. Borden, one of the clever 
and valuable men in the Equitable Life 
Assurance Society organization, has 
one of the longest titles in the insur- 
ance business. Jf an insurance man 
from Denmark were writing to him 
the envelope would be addressed cor 
rectly as follows: 

Mr. Albert G. Borden, 
Inspector of Agencies at Large, 
Dept. of Conservation and Service, 
Equitable Life Assurance Society, 
120 Broadway, 
New York City, 
Ue SP aw. 
* £ e 
Hunting Insurance People In Dally 
Papers 

When an insurance story breaks in 
the daily newspaper offices and a re- 
porter is sent down “to the insurance 
district” for the purpose of rounding 
up the facts, he generally winds up in 
despair in an insurance newspaper of- 
fice in order to find out where next to 
go without wasting any more time. It 
is said that there are more than 100,000 
people in the New York insurance dis- 
trict south of City Hall Park. After 
a daily paper reporter has tried to see 
individuals in the district he gets the 
opinion that there are at least 1,000,000, 

During the time that the newspapers 
were printing stories about the “Nicky” 
Arnstein case, in which it was reported 
that there had been a $5,000,000 bond 








robbery in the Wall Street section, a 
reporter was sent “to see the National 
Surety Company.” He landed at 4 Al- 
bany Street, spent considerable time 
there and went to the broker’s depart- 
ment some blocks away; and _ finally 
landed at the Trinity Building where 
eventually he was safely delivered to 
the desk of Randolph Kingsley, creator 
of artistic surety news. Several hours 
had elapsed and the paper had gone 
to press on all except the last edition. 

When it comes to fire insurance, re- 
porters generally regard the situation 
as hopeless. To illustrate. A story 
breaks about automobile thieves. Some- 
body tells the reporter that President 
Bartow, of the Queen, knows all about 
thefts of this kind and how the thieves 
are apprehended. The reporter goes 
to the Queen office. There he may 
learn that Mr, Bartow is out of town. 


Extends Auto Benefits 

The National Life of the United 
States, Chicago, is putting out a new 
automobile accident policy, which will 
increase the liability of the company. 
The policy is written for the same 
premium as heretofore but will cover 
injuries sustained while riding in, op 
erating, adjusting, repairing, cranking 
an automobile or being, struck, knocked 
down or run over by an automobile. 
The benefits for the $10 policy are $30 
a week instead of $25. 


Gallagher & Shean Parodies 


It is estimated that 5,000 verses in 
parody of “‘Gallagher & Shean” have 
been written by amateur poets in in- 
surance for the purpose of poking fun 
at people at insurance dinners. 





DANCER “COVERAGE” 


A dispatch from Vienna says that 
Adoree Villany, the beautiful naked 
dancer whose performance at the Com- 
edy Theatre was interrupted by the 
hurling of stink bombs, flatly refused 
to appear the following evening unless 
the management of the theatre insured 
her body against injury from members 
of the audience for a sum of 2,000,000,- 
000 crowns, equal to about $25,000. 

As the booking is very heavy, the 
theatre being crowded every night, the 
management were obliged to effect the 
insurance as desired, and not till the 
policy had been signed, sealed and de- 
livered would the dancer appear on the 
stage. 


SMITH JOINS KENNY AGENCY 


Lester J. Smith has joined the staff 
of the Kenny Agency, Inec., general 
agent of the New York Indemnity, and 
will assist Vice-President J. F. Nubel, 
who has charge of the workmen’s com- 
pensation and liability insurance de- 
partment of the agency. Mr. Smith has 
had three years experience in the home 
office of the Royal Indemnity where he 
was an underwriter in the liability and 
compensation department, 





C. CLARK HOWARD 


C. Clark Howard, agency director of 
the Commercial Casualty, is  tem- 
porarily in charge of the New York 
office of the company filling the posi- 
tion there for the time being of F. E. 
Wilkens who resigned as manager of 
the office last week to join the general 
agency organization of Harry’ C. 
Mitchell, 


IN CHARGE 


eee 


ARTHUR BURKE ENTERTAINS 

About 130 agents and brokers gat) 
ered and mingled with the departmen 
heads of the Boston branch office 
April 12 at the American House in Bos 
ton, where General Agent Arthur W 
Burke, of the Aetna Affiliated Compa 
nies, entertained. Following a banque 


of “good food” music and entertainment » 


including much singing and cheering 
Mr. Burke introduced newly elected 
Vice-President W. L. Mooney, who ai. 
dressed all present on the subject of 
“acquisition” and “production.” — Vice. 
President D. N. Gage next discussej 
the subject of “underwriting co-opera 
tion.” The third number was a nov. 
elty. Clarence T. Hubbard, from Vice. 
president Remington’s office, was in. 
troduced to explain some of the “mys. 
teries of insurance salesmanship’ 
This he cleverly did in the combination 
of a sales talk with sleight-of-hand, 
Thomas Keith presented an illustrated 
selling talk on accident and health in- 
surance which is soon to be released 
by the Aetna companies on talking ma- 
chine records. Dr. G. E. Tucker mad 
the closing remarks and sang, “Yo 
will never need a Doctor no more 
During the evening many of the olde 
Aetna agents were introduced. 





CLAIM DEPARTMENT MOVES 


The claim department of the Contt 
nental Casualty, of Chicago, has been 
moved from 75 Fulton Street, New 
York, to the offices of W. L. Perrin & 
Son, general agents of the Continen- 
tal Casualty in New York. W. H. Sale, 
as heretofore, is in charge of the claim 
department and the remainder of the 
force, consisting of 35 employes, is also 
unchanged. The move was effected 
March 17 and was made for the pur 
pose of improving the service of the 
department and to facilitate the work 
of the agents of W. L. Perrin & Son 
and of the brokers who place business 
through them. 





An Extra Tire For 


TR 
dal 








Y 


cent? 


Your Auto 


OUR client would not think of going on an 
automobile trip without an extra tire. 


How much more essential to a satisfactory 


trip is an automobile liability insurance policy 
to protect him against claims in case of acci- 
It is a necessary accessory that no 
automobile should be without. 


The Maryland Casualty Automobile Policy 


gives the utmost in value. 


Maryland Casualty Company 


Baltimore 


Casualty 
Insurance 
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= 1923 Automobile Insurance Business 
f-hand. 
strated 
rah OE VERY DAY about eight thousand new automobiles 
4 S77 are being delivered. Nearly as many used cars change 
Pd +1 hands every 24 hours. 1923 bids fair to be the biggest 
> olde 3 Li <sJ automobile year yet! 
/ES It is safe to say that not more than 25% of all the automobiles already 
_- sold and in operation are insured against liability, property damage 
tee and collision hazards and not more than 50% against fire and theft. 
rrin & 
ntinen- ‘ ° 
Sale What a field for a new business ! What an opportunity for Aetna Agents ! 
> claim 
= ba For Aetna Agents have these powerful aids to 
wegen help them turn opportunities into premiums. 
of the ; 
3 ork + . e . . . 
& Son Lithographed and Pictorial Posters Direct Mail Campaigns 
usiness 
Special Booth and Window Displays Photographic Folders 
Movie Slides | Complete Newspaper Campaigns 
Advertising Literature It pays to be an Aetna-izer 
HERE are some new folders to help A2tna Agents sell AGENTS who represent the A2tna 
Etna Automobile Policies. Afhliated Companies are given every 
DANGER — A complete mailing card with a return possible assistance in securing busi- 
postal attached. Form 10,630. age 5 He nap 
. Ie c e ¢ 
$20,000 A MILE—High liability verdicts are featured rigpirer oe 
in this folder. Form 10,627. ee 
: _ THERE are still 
ETNA AUTO SERVICE — A folder explaining what hind emneliaas 
the insured gets in addition to his policy. Form 10,629. agency opportunities in the A:tna 
HAPPENINGS—A novelty folder illustrating the haz- organization. For information write 
ards and describing the coverages. Form 10,628. to W. L. Mooney, Vice-President. 
AETNA LIFE INSURANCE COMPANY 
(Accident and Liability Department) 
OF HARTFORD, CONN. 
The largest organization in the world writing Life, Accident, Health, Liability, Compensation, Fire, Marine and 
Automobile Insurance and Fidelity and Surety Bonds 
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“What Good Are Locks? 


The modern burglar is resourceful and daring. He laughs 
at locks. Yet, the average householder depends chiefly upon 
locked doors and windows to protect him against the loss of 
raluable belongings. 


Residence Burglary Insurance offers property owners the 
only positive protection against loss by burglaries. Burglary in- 
surance does not attempt to solve the problem of making pri- 
vate property impregnable against the attacks of criminals, but 
it does undertake to make good the losses resulting from these 
attacks. 


One desirable feature about Burglary Insurance that is often 
overlooked is that it also protects the policyholder against theft 
by his servants. It is hard to get good servants these days and 
many families in their need, now employ men and women 
whose references are sadly lacking in many important respects. 


Recent developments in Residence Burglary Insurance lines 
open up a wide and profitable field for cultivation by Agents 
and Brokers. Rates are lower and policies have been made more 
comprehensive. With comparative figures showing that prop- 
erty owners need protection against burglary just about six 
times as much as against fire, it is logical to assume that Bur- 
glary Insurance should be readily saleable. 


The F. & D. has four forms that offer prospects a choice of 
adequate protection at prices they can afford to pay. Ask the 
nearest F. & D. General Agency or Branch Office for information 
or write direct to the Home Office. 


Fidelity and Deposit Company 
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